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“Prudence,” a Fine Example of Enameled Terra Cotta, by Luca-Della Robbia, Now in the 
Metropolitan Museum of Art, New York 
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The Enamel Mineatures of Jean 
Petito 





THE recent announcements in the news- 
papers of the sale of the great Burdett- 
Coutts collection of art objects, gives timely 
interest to a word on the work of Petitot, 
the famous painter of enamel miniatures, 
of which this collection contained many fine 
specimens. Speaking of Petitot and his 
work, Foster in “Chats on Old Miniatures,” 


says: 


the art of painting in enamel to the high- 
est possible pitch of technical execution, of 
artistic treatment and minute finish, was 
taken by Jean FPetitot, a Genevan, born in 
16009. Apart from the wonderful skill of 
the artist, who, in respect of technique, 
must be considered absolutely unique, the 
means by which such beautiful, delicate and 
minute effects could be produced in so diffi- 
cult an art as that of fusing colors would 
be in itself an interesting study. Prob- 
ably it is to Jean Toutin, an obscure French 
goldsmith * * * assisted by Isaac Gribelin, 
a painter in pastels, and doubtless by his 
son, Henrj Toutin, of Blois, produced, 
about 1632, a variety of colors which he 
found could be laid upon a thin ground of 
white enamel, and passed through a furnace 
with scarcely any change of tint, that Peti- 
tot owed the richness of his palette. From 
Toutin, and from Pierre Bordier, another 
French goldsmith, to whom he was appren- 
ticed, Petitot gained the insight into enam- 
elling which bore such rich fruit when he 
came to this country [England] in his 28th 
year, attracted, there is little doubt, by the 
reputation then enjoyed by our king, Charles 
I, as a patron of art. * * * 


“When one realizes the extraordinary 
minuteness and exquisite finish of a work 
of Petitot, and the difficulties of the method 
—by which I mean the risks attending the 
firing—it is almost incredible that such 
success could be attained; but probably 
there were large numbers of failures of 
which the world knows nothing. * * * Take 
as example the two portraits of Louis XIV, 
to be seen in the Jones collection in the 
Victoria and Albert Museum, one repre- 
senting the Grande Monarque when young, 
the other in riore advanced years; or, from 
the same cellection, take the portraits of 
Madame de Montespan and Mlle. de la 
Valliere ; and compare these with the in- 
spidity and monotony of Lely and Kneller, 
the two artists most in vogue in England 
at that time; here you have upon a small 
piece of gold, perhaps hardly bigger than a 
fingernail, nearly all that may be looked 
for in a portraiture, coupled with a perfec- 
tion of technical execution to which it is 
impossible to do justice in words. * * * 

“The art of which this incomparable min- 

















“The step forward which was to elevate ' 


iaturist was such a great exponent was 
peculiarly adapted to a form of patronage 
much in vogue at that time; that is to say 
it was employed in the adornment of costly 
and exquisite snuffboxes. These boites aux 
portraits, as they were called, were exten- 
sively used for diplomatic purposes, and 
portraits of the Grande Monarque were or- 
dered by the dozen at a time. The presen- 
tation of boxes of such a character with a 
portrait on, or inside, the lid, with or with- 
out a setting of brilliants, as the rank and 
importance, or otherwise, of the fortunate 
recipient required, were part of the cere- 
monial usage and Court etiquette of the 
day. 

“Petitot may be studied to full advantage 
at the Jones collection (Victoria and Al- 
bert Museum), even better than at the 
Louvre, while at Hertford Hlouse there are 
only a couple of examples attributed to him. 
In private collections there are some uotable 
works which passed from Strawberry Hill 
into the possession of the late Baroness 
Burdett-Coutts; and the Earl of Dartrey 
also owns a number.” 








Old Silver Coffee Pot 


seal HE ‘coffee pot’ did not invariably form 
part of the ‘service.’ Coffee was in- 
troduced into England about 1660 (Charles 
II endeavored to suppress the coffee-houses 
in 1675), and apparently was a much more 
popular drink with the stronger sex than 
tea. The coffee-houses of the XVIIIth 
‘Century were the clubs of those days. The 
earlier coffee pots were tall, straight, and 
plain, either round or hexagonal, precisely 
like the ‘Whieldon’ ware coffee pots which 
have now become museum pieces, and which 
were designed from the earlier silver coffee 
pots. The spouts in the silver pots, how- 
ever, were not opposite the handle, but hali 
way between the latter place and the handle 
up to the reign of George I. Since then 
the handle and spout were directly oppo- 
site to each other—a more elegant-looking 
arrangement, though not so convenient. 
“Not very many coffee pots are in exist- 
ence. Those of the Georgian era were not 
particularly handsome, being mostly huge 
egg-cups in shape. Quantities of these must 
have been melted down and made into other 
less ungainly table appointments, as it would 
be difficult to match any old service with its 
contemporary coffee pot.”—E. L. Lowes. 
There are so few readers who take special 
note of the really most important statements 
when reading an interesting subject. They 
“take it all in” as a whole and forget later 
the statements “in all,” including the more 
important points which should make “in- 
delible” impression. The point to remember 
“everlastingly” by the student of old silver- 
ware lore is that the early coffee pots (be- 





fore the Georges) had their spouts on the 
sides, not opposite the handle—this is a 
valuable clue to identity. They poured out 
from the side, like our present-day chocolate 
pots. 








The Art of Wearing Rings 


UNDER the title “The Art of Wearing 
Rings,” Deutsche Goldschmiede-Zeitung 
affords the following interesting rules. 

“Many people who own a lovely ring be- 
lieve this lovely ring will make both them 
and their hands beautiful. And they have 
no suspicion how hideous the most beautiful 
ring can look if the wearer has not the art 
of wearing it tastefully. Some ladies who 
have at their disposal a rich selection of 
costly jewelry load their fingers with gold 
and precious stones; but, in a large number 
of cases this is only a coarse collection of 
stones that neither adorn the hand nor place 
the individual rings in the right light. 

“In the wearing of rings quite a number 
of basic rules have to be considered. Thus, 
never should two diamond rings be worn 
close together; rather, each will make good 
effect if a circle of turquoises, opals, or em- 
eralds is placed between each. Next to be 
avoided is the bringing of rubies in close 
proximity to a plain gold ring; for they 
lose their beauty in such surroundings. A 
ring with pearls or a circlet of small dia- 
monds, on the contrary, heightens the fire 
of rubies that are close to them. Especially 
large or gorgeous rings should be worn 
only singly on the finger or, better, alone on 
that hand. Studiously devoting one hand to 
this abstemiousness one can place several 
rings on show on the other hand. In any 
case, when one’s rings are put on, both hands 
should be placed side by side to obtain a 
firmly fixed survey as to whether the jewels 
are in tastefully harmonious juxtaposition. 

“An error, often seen, is the use of modern 
and antique rings at one and the same time. 
These different forms produce a ridiculous 
effect and make even a beautiful hand ap- 
pear ungraceful. Another inartistic effect in 
the wearing of rings is the adorning of the 
index of a hand that already carries other 
rings. If the index is decorated with a ring 
the rest of the hand must be ringless. But 
the distinction of the single index finger is 
only advisable for the beautifully formed 
hand. The form and size of the hand are, 
anyhow, very important conditions with 
jewelry. 

“Diamonds, pearls, sapphires, and similar 
jewels, in order to display their brilliance, 
need an unusually white hand. An ugly hand 
can be beautified only by very expert distri- 
bution of the rings. With strong, coarse 
hands ‘masking’ with many rings is not ad- 
visable, but the hand will have its most ele- 
gant appearance when adorned with a single 
large ring, preferably a signet ring.” 
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The Production of Precious Stones in 1920* 





By Dr. George F. Kunz 














(Continued from issue of Dec. 14) 
Diamond MINING AND PRODUCTION 


The different diamond fields of the world 
have produced in the whole course of their 


exploitation diamonds valued at about the 


following sums: 


India ..scceccercsceceres $50,000,000 
Brazil ....-+-+e+e Joeeeee 150,000,000 
German S, W. Africa.... 35,000,000 
Bormed ..seeeeeeeeeeeees 1,000,000 
South Africa ....--++++- 950,000,000 

$1,186,000,000 


After adding the expense of cutting, the 
amount paid for duties and the cost of sell- 
ing the cut stones, we may safely estimate 
that the eventual price paid for these dia- 
monds has been close to $3,000,000,000. 

Borneo——The prospect of an increased 
diamond production in the Dutch East In- 
dian colony, Borneo, is discussed by Mr. 
H. J. van der Munnik, in Commercial Hol- 
land for August, 1920." The question was 
drawn to the attention of the Dutch Gov- 


ernment in 1917, in the First Chamber of. 


the States General of the Netherlands, but 
very little has been heard of the matter 
since then, although some enthusiastic ex- 
plorers have expressed the opinion that in 
the Matapoera fields of Borneo riches may 
be found rivaling those of Kimberley. 
Matapoera is only an hour’s ride by motor 
car from Bandjermassin, and a diamond 
mine is already being operated there by a 
couple of hundred workers. There are also 
diamond-cutting works, where Borneo dia- 
monds, and also some from Capetown, are 
cut and polished, and many of these are to 
be seen in the rich jeweling of East Indian 
potentates, 

The first governmental inquiry dates back 
to 1893 and resulted in a concession to cer- 
tan French mining experts; this termi- 
nated in 1905. Renewed investigations, car- 
ried on by the explorer Captain Christoffel 
in 1911, procured him rights over a district 
of about 250,000 acres, principally of 
marshy ground. He endeavored to interest 
the Amsterdam jewel merchants in the 
project of founding a syndicate for the ex- 
ploitation of the diamonds but his efforts 
were unsuccessful. When, however, during 
the World War, the danger became appar- 
ent that Amsterdam’s supply of rough dia- 
monds might be cut off, a group of persons 
subscribed a fund of 800,000 florins to 
finance investigation of the region by the 
mining engineer Loor, dry ground being 
chosen this time. The results, though es- 
sentially negative, were not altogether un- 
favorable. Later, explorations were under- 
taken, under Government auspices, by the 
mining engineer Kroll. His report only 


*A report prepared for Mineral Industry, Vol. 
XXIX., reprinted by courtesy of the McGraw-Hill 
Book Co. 

1The number containing Mr. Van der Munnik’s 
important article on ‘the Dutch diamond industry 
has been kindly sent to us by Mr. Ccldwell S. 
Johnston, Acting Commercial Attaché of the Ameri- 
can Legation at The Hague, Netherlands. 


gives the opinion that in the long run some- 
thing of value might be found, perhaps 
coal, if not diamonds. All this does not 
cast a very rosy light over the prospects of 
diamond mining on an extensive scale in 
Borneo, and the fact that since the war the 
normal sources of supply flow freely to 
Amsterdam as before, has acted as a check 
upon the development of Borneo’s diamond 
fields. As we have already noted, a new 
danger has sprung up in the attempt to 
establish extensive diamond-cutting works 
in Great Britain, and also in South Africa, 
in the former land with the object of pro- 
viding a suitable and profitable industry for 
soldiers who had lost their lower limbs. 
But, in spite of certain good results that 
have been obtained in this direction, it seems 


doubtful that a really dangerous competi- ; 


tion for the trained army of Dutch dia- 
mond cutters is to be feared from these en- 
terprises. 

Brazil—The diamond prospects of Brazil 
have recently attracted the attention of rep- 
resentatives of financial houses in Europe, 
America and South Africa, with the result 
that several properties where the conditions 
for diamond mining seémed good have been 
acquired by them. Among these is an ex- 
tensive tract of alluvial deposits along the 
Jequitinhonha River, and a company floated 
in London has installed machinery and has 
been testing the virgin gravels, which lie 
beneath a heavy overburden. Some dia- 
monds of good quality have been found 
which, with the nuggets of gold found in 
association, have served to give a relatively 
high value ner cubic yard to the material 
excavated. These encouraging results have 
favored registrations in London to secure 
additional capital so as to insure a scientific 
working of the deposits. 

More important than these alluvials is 
the success that has been obtained by a 
methodical testing of the Boa Vista mine 
near Diamantina, State of Minas Geraes. 
This work has been done by a company 
formed in Rio de Janeiro, and a reliable 
authority has pronounced the results to be 
ofa gratifying nature. This Boa Vista mine, 
in the Serra do Espinhaco, belongs to the 
class of “high level” occurrences, as it lies 
about 4,000 feet above sea-level. It. has 
been given a good test under the direction 
of a well-known South-African geologist, 
and is considered to be payable. It covers 
approximately an area equaling 15,000 of 
the South African claims, that is to say, 
about 1,500,000° square yards. Situated as 
it is upon an eminence, and enjoying an 
abundant supply of water, the hvydraulicking 
method can be used for working it, and 
thus make it the most economically worked 
mine anywhere in the world. The quality 
of the diamonds is excellent, there being not 
more than 2 per cent. of inferior stones to 
the parcel. There are several other dia- 
mond mines in the Diamantina district; in- 
deed one of these is reported\ to be even 
richer than the Boa Vista, though of much 
more modest dimensions. 
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However, it is stated that there are no 
indications of a true diamond “pipe” re- 
sembling. those that have been found in 
South Africa. 

British Guiana.—Here diamond mining 
has been prosecuted with considerable suc- 
cess in recent years. In addition to a re- 
newed exploitation of the Cuyuni River. 
around Dukwari, several small expeditions 
have operated on the Potaro River at points 
higher up the stream than those worked in 
former years. In this latter region the ex- 
ploiters found stones’ of better size and 
shape than had before been extracted, the 
diamonds equaling those of the Mazaruni 
district. They came from a greater depth, 
and certain indications point to a perma- 
nence of good results that would attract 
capital to this region. A new area has also 
been located recently on the Mazarunj and 
its tributary the Puruni, and has been ac- 
tively worked; a number of stones ranging 
in weight from 4 to 8% carats have been 
found. The output of British. Guiana for 
the year ending June 30;:°.1920, is thus 





, given :* 

“ *" Weight in 

District. No. of Stones Carats 

| re 75,909 14,944 
PUNE s.y:5:8 3.51008 saa 4,240 1,045% 

es coi los ciclo xk 15,702 +1920 
PON inca te euraees 2,740 24934 
98,591 18,15934 


This gives an average weight of 0.184 
carat, very nearly the same.as ‘that of the 
diamonds mined in the previous year, and 
much higher than the average of all those 
recovered from Apr. 1, 1900, to June 30, 
1920, which was only 0.105 carat. The to- 
tals for this period of .20 years are as 
follows: 


Number of diamonds, 1,747,618 
Weight in carats, 183,630 3/22. 

There was an increased production of 
diamonds in British Guiana during the 10 
months period, Jan. 1-Oct. 31, 1920, when 
there was exported 19,175 carats of dia- 
monds, valued at $805,593, an average of 
$42 per carat, as against 12,115 carats, 
worth $248,350, for the corresponding 
period of 1919, an average of only a -trifle 
over $20 per carat. Of these Guiana dia- 
monds the greater part go to England, but 
few being sent to the United: States. In 
view of the small average size of the stones 
the relatively high price for 1920 is note- 
worthy. It has been stated that a New 
York firm has opened an office in George- 
town for the purpose of buying diamonds 
and operating diamond-cutting works there. 

In the last half of 1920, the diamond pro- 
duction must have increased yery rapidly, 
as the Commissioner of Lands and Mines 
reports that during the entire year 234,456 
stones were found, having an aggregate 
weight of 39.3621. carats. -Uncorrected 
export figures for the last two years are 
as follows: : 


Number of Carats Value 


£83,650 
200,266 
It is noted that, judging from these fig- 
ures. there must have remained about 12,000 
carats unexported. About : two-thirds of 
the 1920 production came from the Maza- 


1 Thirteenth Annual Revcrt of Institute of Mines 
and Fcrests, British Guiana, 1919-1920, 
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runi district, while from the more recently 
exploited Puruni district as many as 44,134 
stones weighing 7,254% carats were secured 
in the last quarter ef 1920. In view of the 
fact that the mining operations in British 
Guiana are prosecuted in a thickly wooded 
tropical forest and by black prospectors, 
ignorant of geology and depending upon 
such knowledge as they can pick up from 
fellow-workers, the results may be re- 
garded as quite satisfactory under present 
conditions. The following brief description 
is given of the modus operandi: 

“The gravel of pay dirt is puddled and 
gradually forced through a series of iron 
screens, the holes in which begin with a 
half-inch in the first screen, and are grad- 
ually reduced to one-eighteenth of an inch 
in the last one. The fine gravel which has 
passed through this last screen is collected 


PRODUCTION OF DIAMONDS IN BRITISH 


GUIANA. 
Average 
Number Weight weight in 
Year of in thousandths 

Diamonds Carats of a Carat 
OpI— 9902. ......5.. 91,206 8,227 90 
1902-1903....... 163,680 10,447 64 
1903-1904......... 164,315 10,742 65 
1904-1905......-... 175,400 10,619 60 
1905-1906......... 65,752 4,097 62 
1906-1907......... 65,903 4,661 71 
1907-1908........ 29,007 2,122 73 
1908-1909. ......... 63,161 5,618 88 
1909-1910...... 85,537 7,181 84 
H910-1911........ 26,467 3,035 115 
11=-1912........ 78,683 7,648 97 
a 62,624 6,099 97 
1915-1914...... o» Sbrs2e 11,110 119 
ES ee 100,522 13,716 136 
April to Dec., 1915.. 19,461 3,678 184 
ee rn 16,409 175 
errr re 17,908 174 
I, God tia V0 . 77,819 14,196 183 
EE ala Sis 'Sierdua date 84,466 16,706 197 
RE BN c56e she oh iavire ns 234,456 39,362 168 


and thrown on a large iron plate, on a table, 
and being spread out, it is then carefully 
searched through for the diamonds, which 
are easily recognizable by their brilliant 
lustre and shape.” 

- After patiently accumulating their finds, 
the miners troops down to Georgetown in 
the course of the weeks preceding the 
Christmas holidays and realize upon their 
precious wares. For this reason the most 
favorable report of the Commission of 
Lands and Mines is that for the quarter in 
which are included these holiday transac- 
tions.’ 

Congo.—While development work was 
pushed in 1920 in the Kasai diamond fields 
of the Belgian Congo, no attempt was made 
to increase the diamond output. The For- 
miniére company produced about 215,000 
carats of diamonds and also notably in- 
creased its stock of diamantiferous gravel. 
Another work that is being pushed by this 
company is the delimitation of the great 
tract of diamond-bearing land owned by it. 
Besides this, the company has directed the 
diamond exploitation work of five associated 
companies operating in the Belgian Congo. 
A production of approximately 100,000 
carats of diamonds is reported from a sis- 
ter company” known as “Diamang,” which 
operates in Angola, Portuguese West 
Africa. 





1Watchmaker, Jeweler, Silversmith and Optician, 
May, 1921. , 

2 Sidney Ball, “Belgian Congo,” Eng. Min. Jour., 
Jan. 22. 1921. 
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DIAMOND OUTPUT OF THE BELGIAN CONGO 


Carats 
sd cA ictecststacaeetiecsiste oe 48,995 
PR Be cstenisa re Sainte wot 53,940 
[S/S nee Smee 100,000 
ROR: ace caniaee- wastermranden 164,420 
[O.110) een aoe Ne eRe Retna 275,000 


The announcement has been made that 
the Société Forestiére et Miniére du Congo 
(“Forminiére”) has been granted the right 
to develop the diamond deposits stated to 
have been discovered in the region where 
the company has already secured a mining 
concession for gold, magnesite and hematite. 
The deposits are said to cover an area of 
20,000 hectares (nearly 50,000 acres) in the 
vicinity of the Aruwimi, Tele and Dinda 
rivers. 

The Belgian Minister of Colonies has 
made arrangements with one of the diamond 
merchants of Antwerp to open an office in 
Antwerp for the sale of Congo diamonds. 
In this way the agents of the “Forminiére” 
will be able to sell its diamonds directly to 
the Antwerp cutters. However, it is stated 
that some objection has been made by the 
“Union Diamantaire de Belgique” against 
the introduction of any more rough dia- 
monds into the market so long as the pres- 
ent depression of the diamond industry con- 
tinues.* 

Southwest Africa—It appears that under 
the five or six years of German control, the 
Southwest African diamond fields produced 
about 5,400,000 carats of diamonds, having 
a value of nearly $45,000,000. Of this the 
year 1913, the last of German exploitation, 
furnished 1,470,000 carats worth $15,000,- 
000, the maximum production. Of course 
the war put a stop to this industry for 
quite a time, but nevertheless after British 
occupation of the territory had been estab- 
lished, operations were resumed on a small 
scale, so that in 1918 there was an output 
of 372,139 carats valued at $3,645,000. The 
recent amalgamation of the old companies 
of this region carried on under the initia- 
tion of the Anglo-American Corporation, 
Ltd., resulted in grouping the nine leading 
German diamond-mining companies into a 
new Consolidated Diamond Mines of South- 
west Africa, Ltd., registered at Capetown. 
As a purchase consideration the German 
companies received £3,675,000, of which £1,- 
900,000 was in cash and £1,775,000 in stock 
of the new company; they are also to have 
four of the nine directors on the board of 
the new organization.’ 

The exceptionally high price of £8 4s. 4d. 
(something less than $33 at present ex- 
change) has been taken as the basic price 
of the 1920 output from the old German 
Southwest Africa. It now appears that this 
was based on parcels containing about 80 
per cent of Pomona goods, and the dia- 
monds from the Pomona region average 
much higher in weight than those from 
other parts of these Southwest African dia- 
mond fields. Hence it is assumed that a 
truer average for the product would be £7 
or £7 10s. (28 or $303)2 Indeed the price 
should probably be set even something lower 

1Consul George S. Messersmith, Antwerp, Comm. 
Rept., Feb. 17, 1921. 

2Min. Jour., Tuly 17, 1920. 

8Communicated by P. A. Wagner in letter dated 
Pretoria, Aug. 1, 1920. 
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than this, for the difference in favor of the 
Pomona diamonds is quite considerable. 

The company formed in 1919 to dredge 
the sea-bottom between Possession Island 
and the shore of the Southwest African 
Protectorate realized at the outset an as- 
tonishingly high price for the shares, which 
were for a time quoted at a premium of 
about 800 per cent. However, the steam- 
dredge which was bought was destroyed 
by an accident, and no further attempt was 
made to carry on operations. In view of 
the fact that there was no sound reason for 
supposing that the submarine gravels con- 
tained diamonds in paying quantities, the 
fact that the needed capital could be raised 
for this undertaking is regarded as some- 
what surprising. We cannot safely assume 
that the gravels of the sea-bottom are 
equally rich with the diamantiferous sands 
which had been worked on land, for admit- 
ting that the latter had originally lain under 
the sea before the uplift of the continent, 
their present state is due to long cncentra- 
tion by wind action, which has carried 
away billions of tons of sand, leaving the 
heavier diamonds and pebbles behind. Ad- 
mitting this, the sands beneath the sea must 
be very much poorer in diamonds.’ 

Union of South Africa.—The estimated 
value of the diamonds produced in the 
Union of South Africa during 1920 con- 
stituted a record for the industry. The 
value of the mined, alluvial, and débris- 
washed diamonds totaled for the year the 
sum of £14,762,899. The bulk of this 
amount, or £12,289,602, came from the 
mines, £2,441,440 from alluvial mining, and 
£31,857 from débris washings. The pre- 
vious record year was 1919, the output be- 
ing valued at £11,734,495. Prior to 1918 
the high mark was 1913, when diamonds 
were produced to the value of £11,389,807. 

The past year’s output aggregated 2,545,- 
017.47 carats, of which 2,312,436.55 came 
from regular mines and 221,460.17 from 
alluvial mining; 11,120.75 carats were re- 
covered from débris washings. It is to be 
noticed that production in the past six years 
has been practically constant, outside of 
1915, which was an abnormal year; 1917 
was the high mark in this period with 2,- 
902,416.51 carats, and 1916 the lowest with 
2,346,330.21. In the last three years pro- 
duction has fluctuated approximately by 
only 50,000 carats. The year 1910 is still 
the record by volume for the industry, 
5,456,558 carats being taken from the earth 
in that year.’ 

While production value constituted a rec- 
ord, the sales of diamonds fell below the 
total of 1919 by £3,411,257. This decrease 
is accounted for by the large drop in the 
volume of sales, which were only 1,765,993 
carats as compared with 1919 sales of 2,- 
648,931 carats. The sales total would have 
been even less in value except for the in- 
cease in the price realized, which was 117s. 
in 1920 against the 1919 figure of 101s. per 
carat. This high figure reflects the effect 
of abnormal conditions on prices, as the 
price realized per carat in 1917 was 51s. 1d. 
and in 1918 was 54s, 9d. That these high 


1Ccmmunicated by Mr. A. S. Harger of South 
Africa. 

2Trade Commissioner P. S. Stevenson, Johannes- 
burg, Comm. Rept., June 2, 1921. 


fi (Continued on page 65.) 
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The Production of Gems in 1920 





(Continued from page 61) 





rices stimulated production is evident in 
that there were 19 mines producing in the 
Union in 1920, compared with 16 in 1918 
and 11 in 1917. 

The production within the Union is di- 
vided, in order of importance, among the 
Cape, the Transvaal, and the Orange Free 
State. The Cape contributed 1,364,706.25 
carats, of which 1,258,129 were from the 
Kimberley mines. The Transvaal produc- 
tion was 905,297.05 carats, practically the 
whole of the 782,557.30 mine diamonds being 
the output of one mine. The share of the 
Orange Free State was 275,014.17, of which 
9,178 carats were from the nine mines in 
that district. 

The total diamond production of South 
Africa for the years 1913-1920 is given be- 
low. The variations in yield—in 1915 but 
very few diamonds were recovered—and 
those in price, are well worth attention: 
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for a campaign to make Providence one 
of the greatest convention cities of the 
country. 

Among those who form the nucleus of 
the “Go-Getters” were the following iden- 
tified with the manufacturing jewelry in- 
dustry and its co-ordinate branches: Fred- 
erick W. Aldred, of Gladding’s; E. Merle 
Bixby, Edward R. Brayton, of Belcher & 
Loomis Co.; Charles W. Rubier, of Jones’s; 
Walter R. Callender, of Callender, McAus- 
lan & Troup Co. (The Boston Store); J. 
Arthur Clem, of J. A. Foster & Co.; A. 
Dimond, of Dimond Co.; Jerome M. Fitz 
Gerald, Frederick Hamilton, of Villers; 
James E. Roosa, of The Shepard Co.; 
Joseph Samuels and Leo Samuels, of J. 
Samuels & Bro., Inc, (The Outlet Co.), 
Gordon Schonfarber, with Gladding’s and 
William H. Thurber, of Tilden-Thurber 
Corp. 

The first contribution to the fund was made 
from former Governor R. Livingston Beeck- 
man, who is a stockholder and director of 
the International Silver Co. of Meriden, 
Conn., of $500. Among the other subscribers 








PRODUCTION OF DIAMONDS IN SOUTH AFRICA 


Production from Mines. 
A. 


Alluvial Diamonds. 
ca 
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Year. Estimated Value per Estimated Value per 
Carats. Value. Carat. Carats. Value. Carat. 

WOAG s:0:050:0i0¥.6:6.0-0:04.066 4,944,946 £10,254,203 41s. 6d. 206,049 £1,120,227 108s. 9d. 
A eee 2,653,089 4,906,342 37s. Od. 143,924 576,729 80s. 2d. 
ai uli inca waaes 2,131 3,887 36s. 6d. 97,678 392,196 80s. 4d. 
ee eee 2,170,348 4,769,479 43s. 11d. 167,620 948,571 113s. 2d. 
WA cccccccvcsrcvves 2,710,041 6,659,721 49s, 2d. 182,992 1,041,776 113s. 10d. 
eer 2,385,361 6,137,283 51s. Sd. 143,438 964,574 134s. 6d. 
ES GS noha awe wi S08 2,366,744 8,960,614 75s. 9d. 209,589 2,740,548 261s. 6d. 
1920... Serre eer Te 2,312,436 12,289,602 i06s. 3d. 221,460 2,441,440 220s. 6d. 

The total sales for the above years are to the fund were the following: Lew 


given as follows, a part of the diamonds 
sold having been mined in the previous 
year : 


Value per 
Carats. Value. Carat. 

a 5,537,820 £12,088,983 43s. 8d. 
ee 3,363,568 6,758,544 40s. 2d. 
BND .0:6:0: 551,951 1,459,597 52s. 11d. 
Se 2,291,956 S,2a7 007 45s. 7d. 
| a 2,416,209 6,170,906 Sie: id. 
916.4... 2,641,932 7,232,744 54s. 9d. 
| 2,648,931 13,379,662 101s. Od. 
ae 1,765,554 10,163,941 115s. 2d. 





1So. Afr. Min. Eng. Jour., March 15, 1921. 
(To be continued) 








Jewelers Active in New Association Formed 
to Boom and Develop Providence 


ProvipENCE, R. I., Dec. 14—More than 
300 of the most prominent men of this city, 
including representatives of every industrial, 
commercial and professional activity, led 
by officials of the Providence Chamber of 
Commerce and the Town Criers of Rhode 
Island, joined in a demonstration last 
Wednesday evening at the Narragansett 
Hotel, of affection and loyalty for Provi- 
dence that swept the meeting off its feet. 

The occasion was designated as a meeting 
of the “Go-Getters” whose mission is to 
make Providence a bigger, better city from 
an industrial and civic point of view and to 
make it better known in a practical way 
throughout America. The principal feature 
of the event, which followed a dinner in the 
ballroom of the Narragansett Hotel, was 
the pledging of $25,000 for an initial fund 


Wallack in behalf of the new Providence 
Biltmore Hotel, $2,000; The Shepard Co. 
Stores, $1,000; The Boston Store, $1,- 
000; Samuel N. Nicholson, $1,000 
and the Nicholson File Co., $250; Tilden- 
Thurber Corp., $300; Dimond Co., $300; 
J. A. Foster & Co., $250; William A. Scho- 
field, $50; Young Bros., $25; Belcher & 
Loomis Co., $100; Silverman Bros., $200; 
Fray Bros., $100; Karpeles Co., $100; Wil- 
liam H, Draper, $200; Michaels-Bauer, Inc., 
$100; John M. Dean Co., $50; May’s Mfg. 
Co., $50; and Alfred Vesta & Sons, $50. 








BANDIT GETS GEMS 





“Gunman” Visits Buffalo Jewelry Store and 
Escapes with Diamonds Valued at $1,850 


Burrato, N. Y., Dec., 18—A _ daylight 
bandit got two diamonds valued at a total 
of $1,850 from Fisher’s jewelry store at 251 
Main St., Tuesday, and then escaped in the 
noonday crowds. 

The man, who was well dressed, walked 
into the store, and asked to be shown some 
diamonds. A clerk got some, and he 
looked them over. Then he asked to see 
the manager. The clerk walked to the 
back of the store to get the manager, when 
the man grabbed two of the diamonds, at 
the same time pulling a revolver from his 
pocket. 

“T’ll take these two diamonds. See,” he 
said, and backed out of the store. A clerk 
followed him to the door, creeping along 
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under cover of the counter, and when the 
man walked out, he made a quick dash 
after him. But the bandit lost himself in 
the passing crowds. 








THE TIME FOR REAL WORK 





President of National Wholesale Jewelers 
Association Gives Good Advice on 
Meeting Present Conditions 


Kansas City, Mo., Dec. 14.—As a pana- 
cea for the trying time through which busi- 
ness is now passing, Noble R. Fuller, sec- 
retary and treasurer of the Edwards-Lud- 
wig-Fuller Jewelry Co., advises work and 
the capitalization of unusual ideas, He says: 

“To the younger generation of business 
men the present conditions may have a de- 
pressing effect, but to those who have 
passed through similar experiences, the 
future does not look dark. 

“Human thought acts and reacts, like the 
pendulum of a clock. The thing to know is 
that the pendulum will settle back to its 
normal place again. Prosperous eonditions 
have been followed by depression. De- 
pression has always been followed by pros- 
perity, It is said that the darkest moment 
of the night is just before daybreak. So 
present conditions seem to be the darkest 
we have been passing through in the matter 
of trade activity. 

“One thing that most people seem to for- 
get is that there is ever present an oppor- 
tunity to be taken advantage of. The pres- 
ent state of business offers many psycho- 
logical opportunities that can be turned to 
good account if they will be acted upon. 

“What we all need to do is to look 
around. and seize the opportunity right 
under our nose. Give a little twist to 
business. We should not be afraid to do 
something unusual. Much can be learned 
by reading the advertisements of big in- 
stitutions of the country. Where we have 
the ability to put into operation, copy the 
other fellow who is making a success by 
doing the unusual thing. The very fact 
that we have had such a sudden and dras- 
tic reaction leads us to know that the nor- 
mal action will be equally as sudden. We 
must not let discouragement fasten itself 
upon us. We must shake it off as we 
would shake off a snake.” 

Mr. Fuller tells of an incident that 
changed his entire outlook in the business 
world and caused him to look for the bright 
side in all things. 

About 25 years ago he had started on the 
road as a jewelry salesman, For about two 
months he was very successful. Then de- 
pression settled over the country and orders 
dropped to almost nothing. He became dis- 
couraged, resolved to quit the business and 
worried himself into illness, One day he 
picked up a Kansas City newspaper. In 
one corner of a page was a verse which 
acted as an inspiration. He pulled him- 
self together, kept on his territory and fin- 
ished the season with some big orders. The 
part of the verse that struck most forcibly 
was as follows: 


“The darkest moment never comes. 
It only looms before : 

The loss of hope is what benumbs, 
Not trouble at the door.” 
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Happy New Year 


JAMES J. LOEB & BRO. 
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Magnificent Work in Enamel Terra Cotta by Luca della 
Robbia Acquired by the Metropolitan Museum 
of Art, New York 
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HROUGH the November issue of the 

Bulletin published by the Metropolitan 
Museum of Art, New York, it was an- 
nounced that this institution had purchased 
last Spring, in Paris, at the first sale of the 
Heilbronner collection, an important sculp- 
ture in enamel terra cotta by Luca della 
Robbia. The medallion is of an unusual 
character and is 69 inches in diameter, In 
describing this piece which is illustrated on 
the front cover of this issue, the Bulletin 

tes: 
This large medallion in high relief, rep- 
resenting Prudence surrounded by a wreath 
of fruit and leaves, was first published and 
described as the work of Luca della Robbia 
by Professor Allan Marquand in the Amer- 
ican Journal of Archaeology, volume XVI, 
1912, pp. 169-174. The tondo, which is now 
exhibited in Gallery J 12, is also described 
at length in Professor Marquand’s book on 
Luca della Robbia (No. 48, pp. 166-167). 

Bound with blue ribbons, a broad gar- 
land of fruit—grapes, quinces, citrons, pine 
cones, oranges, and cucumbers—glazed in 
shades of green, yellow, and violet, sur- 
rounds the medallion on which Prudence 
is represented, in half figure, holding in her 
right hand a mirror, emblem of reflection, 
and in her left hand a serpent, typifying 
wisdom. The figure is enameled white; the 
background is light blue, originally covered 
with golden rays now almost obliterated ; 
the figure rises from a bank of white and 
dark blue clouds; the snake is green, 
spotted with yellow and black. Although 
Prudence is figured as a woman, the back 
of her head is modeled to represent the 
mask of a bearded man; the eyebrows of 
both faces are stippled in blue and the 
eyes have light yellow irises outlined in 
blue. 

The representation of Prudence with two 
faces, one youthful and the other elderly, 
requires a word of comment. It has been 
suggested that this means that Prudence 
gives to youth the wisdom of old age. It 
may also be understood to indicate that 
Prudence looks both forward and _ back- 
ward, 

Two other Virtues are known, which pre- 
sumably belonged to the same series as the 
Prudence. One of these, representing 
Faith, was at one time in the possession 
of Heilbronner, and is described by Pro- 
fessor Marquand in the works previously 
mentioned. The third is the well-known 
medallion of Temperance in the Cluny Mu- 
seum, Paris. This relief, which is accepted 
by competent critics as the work of Luca 
della Robbia, is said once to have decorated 
a Pazzi chapel, or palace, near Florence, 
possibly the Panciatichi Ximenes Villa near 
Fiesole. The provenance of the two Heil- 
bronner reliefs is not known, except that 
they came from Florence. 

Professor Marquand, in his book on Luca 
della Robbia, points out that the frame sur- 
rounding the Heilbronner Faith “is dis- 
tinguished from. those of the Heilbronner 
Prudence and. Cluny Temperance in having 


a cord moulding as an inner boundary. 
Hence it may have belonged to an inde- 
pendent series representing the three theo- 
logical virtues. In which case we may ex- 
pect some day to recover the medallions 
representing Hope and Charity.” On the 
other hand, Professor Marquand suggests 
that it is equally probable that this medal- 
lion may have “held a central position in 
some decorative scheme analogous to that 
of the ceiling of the Portogallo Chapel, 
that associated with it were the. Heilbron- 
ner Prudence and the Cluny Temperance, 
and that the missing medallion of Forti- 
tude and Justice may some day come to 
light.” 

As the Cluny Temperance is said to have 
come from a Pazzi chapel or palace near 
Florence, Professor Marquand suggests the 
possibility that the three medallions “may 
have been made for the celebrated Pazzi 
Chapel of S. Croce, and that either the 
series was never completed, or never put in 
place. The medallions are apparently of 
the proper size for the spandrels, and would 
harmonize with Luca’s Apostles on the 
walls of the chapel better than the four 
garish Evangelists which now complete its 
decoration.” In date the reliefs are as- 
signed to the decade 1450-60. 

The suggestion that these reliefs may 
have been made for the celebrated Pazzi 
chapel is an interesting one, but the evi- 
dence at present available does not seem 
to warrant any definite conclusion. There 
is no question, however, as to the artistic 
merit of these three reliefs, which are thor- 
oughly characteristic of the great Floren- 
tine master at the height of his powers. 
The Prudence is a welcome accession to 
our collection of Florentine sculpture of 
the Quattrocento, which hitherto has in- 
cluded but one example of the work of 
Luca, the exquisite Madonna and Child in 
the Altman Collection. 








Tinning On Old Sheffield Plate 


HE amateur collector of old Sheffield 

plate is liable to look with doubt on 
specimens which have the reverse side 
tinned instead of plated. He is liable to 
think the quality must be inferior, even if 
the piece is genuine. If he can obtain such 
pieces at any lower price than the silver- 
all over it is judicious to buy it. Bertie 
Wyllie, an expert, in his book entitled 
“Sheffield Plate,” makes this clear in the 
following words: 

“From the old design-books I have dis- 
covered that the same articles were made 
either with plate on both sides of the cop- 
per—such things as flat candle-sticks and 
snuffer-trays, for instance—described as 
‘with plated backs,’ or else tinned, according 
to the price the purchaser wished to pay. 
This does not mean that the plated surface 
on the visible side is of poor quality or 
workmanship, but merely that the purchaser 
was given the choice of saving a few shil- 
lings on each article if he did not think it 
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worth while to have the underside, which 
would not show while the article was on the 
table, coated with silver when tin was 
equally serviceable. Our ancestors were 
thrifty and spent their money carefully, 
though they did not buy cheap things or 
stint the workmanship, and it must have 
seemed to many of them an unnecessary ex- 
travagance to have silver on the back of 
things where it was out of sight and got all 
the hard wear. Perhaps they were right, 
for after all tinning would stand hard wear 
better than the silver plate, and was easily 
renewable when necessary, which the silver 
was not. This is the probable reason why 
almost all old coffee-pots and hot-water 
jugs, even when most elaborate in shape and 
ornamentation and beautiful in design, are 
tinned in.the insides, not plated.” 








The Genesis of Silver 





6e" [HE first use to which silver was put by 

man is lost to view in the mists of 
antiquity. In what way notice was drawn 
to this metal must of necessity be a matter 
for speculation. Arguing from analogy, a 
shrewd guess would hazard that; as in most 
matters, a woman had something to do 
with it. The life of our prehistoric fore- 
fathers had much in common with that of 
the native inhabitants of Central Africa at 
the present day. Wants few, possessions 
limited, garments still less so! To provide 
these was a chief concern of the male. 
Womenkind in those days were certainly 
keepers at home, custodians of the Lares and 
Penates, a spare spear or two, a gourd of 
water, and the live embers in the sheltered 
rock corner. 

“Time must have hung heavily on the 
hands of our fair ancestresses. What more 
likely to while away the leisure hours whilst 
her lord was tracking game, than the pleas- 
ing occupation of adding to her persgnal 
charms by collecting a few bright and 
shining stones to form a necklace withal. 
Surely no dream this, but sober fact! Silver 
entered with one leap into its useful career 
as a handsome curio, festooned around the 
shoulders of a lady. As might be expected 
from the constancy of woman’s nature, her 
affection has been set on silver from that 
day to this. At her behest, and to seek 
her favor, the utmost ingenuity of man was 
early brought to bear, either to enrich this 
metal for the adornment of her person, or 
to fashion it as a mirror to reflect her 
charms, 

“In the process of this handiwork, silver 
was found to possess exceptional qualities, 
which rendered it eminently adaptable for 
purposes other than mere personal trinkets 
They may be described as follows: Silver 
possesses a fine metallic luster of a subdued 
character, which harmonizes agreeably with 
almost any surroundings, and thus is always 
pleasing to the eye. With the exception of 
gold, it is the most ductile and malleable 
of metals. It is stated that a weight of 
metal equal to one gramme can be-drawn 
out into wire 180 metres in length, or 
roughly, one-thirtieth of an ounce troy can 
be made into a wire 590 feet long; while 
.0025 of a millimetre can be obtained, or 
if hammered into leaf-form, a tenuity of 
one ten-thousandth part of an inch.”—B. 
White in “Silver.” — 
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PLATINUM 
DIAMOND JEWELRY 








In December when service counts so much, our 
large stock of 


Platinum Diamond Rings 
Platinum Diamond Bar Pins 
Platinum Diamond Brooches 

Platinum Diamond Bracelets 
Platinum Diamond Scarf Pins 
Platinum Diamond Ribbon Watches 


is at your disposal when you have a prospective 
customer. 


Every piece is of the usual Wheeler Standard— 
better jewelry cannot be made. 


The prices will enable you to make sales—they are 
based upon today’s replacement costs. 


Our organization 1s ready to be of real help to you. 
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HAYDEN W. WHEELER & CoO. Inc. 


2 Maiden Lane Factory: 72 Spring St. 
New York, N. Y. 
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Income Tax on Instalment Sales 





Treasury Department Announces That Tax Income to Be Returned by Vendor 
Is that Proportion of Each Instalment Payment, Which Total Gross 
Profit Bears to Gross Contract Price 

















In reply to a letter from the Jewelers’ 
War Revenue Tax Committee relative to the 
use by jewelers who sell jewelry upon the 
installment plan, of the installment basis for 
reporting income taxes outlined in Article 
42, Regulation 45, the committee has re- 
ceived the following letter: 

TREASURY DEPARTMENT, 
WasuinoTon, Dec. 13, 1921. 
Office of the Commissioner 
of Internal Revenue. 
IT:R: RR 

TMW 
Jewelers’ War Revenue Tax Committee, 

452 Fifth Avenue, New York, New York. 

Sirs—Attention: Harry C. Larter, acting chair- 
man. 

Reference is made to your letter relative to the 
use by jewelers who sell jewelry upon the install- 
ment plan, of the installment basis for reporting 
income, outlined in Article 42, Regulations 45. 

In reply, you are advised that the installment 
plan outlined in Article 42, Regulations 45, as 
amended by Treasury Decision 3082, a copy of 
which is enclosed, may be adopted by taxpayers 
engaged in merchandising -upon the installment 
plan, upon an explicit statement of facts made to 
the Commissioner of Internal Revenue. 

You will note that the plan outlined in the above 
mentioned article is not a change from an ac- 
crual basis to a cash received and paid basis. In 
the opinicn of this office, the income of a mer- 
chandising concern cannot be accurately reflected 
upon the latter basis, as the use of inventories is 
absolutely essential. The installment sales plan is, 
therefore, merely such a modification or adaptation 
of the ordinary accrual method of accounting as, 
in the opinion of this office, will enable the ac- 
counts of the taxpayer clearly to reflect his net 
income. 

Where, in the past, another method has been 
used that has failed to reflect the taxpayers’ net 
income, amended returns for such years may be 
made, if, upon audit of the original returns in 
this office, the need of amended returns is disclosed. 

Respectfully, 
E. H. Batson, 
Deputy Commissioner. 


y 
(Signed) Wm. R. CampBELt, 
Head of Division. 
Enclosure: 
T.D.3082. 


Article 42, Regulations 45, as amended by 
the Treasury Department is as follows: 
(T. D. 3082) 
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Gross Income Defined—Inclusions—Article 
42, Regulations No. 45, amended. 


TREASURY DEPARTMENT, 
Office of Commissicner of Tnternal Revenue, 
WASHINGTON. 
To Collectors of Internal Revenue and Others 
Concerned: 

Article 42 of Regulations No. 45 
amended to read as follows: 

Art. 42. Sales of personal property on installment 
tlan.—Dealers in personal property ordinarily sell 
either for cash, or on the personal credit of the 
buyer, or on the installment plan. Occasionally 
a fourth type of sale is met with, in which the 
buyer makes an initial payment of such a sub- 
stantial nature (for example, a payment of more 
than 25 per cent) that the sale, though involving 
deferred payments, is not one on the installment 
plan. In sales on personal credit, and in the sub- 
stantial payment type just mentioned, obligations 
of purchasers are to be regarded as the equivalent 
of cash, but a different rule applies to sales on the 
installment plan. Dealers in personal property 
who sell on the installment plan usually adopt one 
of four ways of protecting themselves in case of 
default: (a) through an agreement that title is 


is hereby 


to remain in the seller until the buyer has ccm- 
pletely performed his part of the transaction; (b) 
by a form of contract in which title is conveyed 
to the purchaser immediately, but subject to a lien 
for the unpaid portion of the purchase price; (c) 
by a present transfer of title to the purchaser, 
who at the same time executes a reconveyance in 
the form of a chattel mortgage to the seller; or 
(d) by conveyance to a trustee pending perform- 
ance of the contract and subject to its provisions. 
The general purpose and effect being the same in 
all of these plans, it is desirable that a uniformly 
applicable rule be established. The rule prescribed 
is that in the sale or contract for sale of personal 
property on the installment plan, whether or not 
title remains in the vendor until the property is 
fully paid for, the income to be returned by the 
vendor will be that proportion of each installment 
payment which the gross profit to be realized when 
the property is paid for~bears to the gross confract 
price. Such income may be ascertained by taking 
as profit that proportion of the total cash collections 
received in the taxable year from installment sales 
(such ccllections being altegether allocated to the 
year against the sales of which they apply), which 
the annual gross profit to be realized on the total 
installment sales made during each year bears to 
the gross contract price of all such sales made 
during that respective year. In any case where 
the gross profit to be realized on a sale or contract 
for sale of personal property has been reported 
as income for the year in which the transaction 
occurred, and a change is made to the installment 
plan of computing net inccme, no part of any in- 
stallment payment received subsequently to the 
change, representing income previcusly reported 
on account of such transaction. should be reported 
as income for the year in which the installment 
payment is received; the intent and purpose of this 
provision is that where the entire profit from in- 
stallment sales has been included in gross income 
for the year in which the sale was made, no part 
of the installment payments received subsequently 
on account of such previous sales shall again be 
subject to tax for the year or years in which re- 
ceived. Where the taxpayer makes a change to 
this method of computing net income his balance 
sheet should be adjusted comfortably. If fer any 
reason the vendee defaults in any of his installment 
payments and the vendor repossesses the property, 
the entire amount received on installment pay- 
ments, less the profit already returned, will be in- 
come of the vendor for the year in which the 
property was repossessed, and the property re- 
possessed msut be included in the inventory at 
its original cost to himself, less proper allowance 
for damage and use, if any. If the vendor chooses 
as a matter of consistent practice to treat the obli- 
gations of purchasers as the equivalent of cash, 
such a course is permissible. 
Wma. M. WILLIAMs, 
Commissioner of Internal Revenue. 
Approved: Oct. 20, 1920. 
D. F. Hovston, 
Secretary of the Treasury. 








Creditors of National Jewelry Co., Pitts 
burgh, Pa., Start Bankruptcy Pro- 
ceedings Against the Concern 


PittspurcH, Pa., Dec. 15.—An involun- 
tary petition in bankruptcy was filed in 
the United States District Court this 
week against Abe Lewis and J. Singer, 
trading as the National Jewelry Co., 
whose place of business is on Smith- 
field St. 

The petitioning creditors, New York 
and Pittsburgh houses show that they 
are creditors for $2,200 and $1,600 re- 
spectively and hold notes and one Pitts- 
burgh concern is owed $489 for mer- 
chandise. . This is the third or fourth 
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time that Lewis has figured in bank- 
ruptcy proceedings in the United States 
Court of this district. He has been in 
business in various sections of this city 
and country. 








The Shabby Customer 


66 BLAZE and Sparkle,” the jewelers in 

“Bleak House,” refer to their clientele 
as “our people,” the term being, of course, 
a little irony of Dickens respecting the pat- 
ronage of the “upper ten.” But there are 
still extant in an age “safe for democracy” 
firms that look askance at a customer of a 
humbler order. Their premises, not often 
thronged, have a frigid atmosphere quite 
uninviting to the casual visitor of restricted 
purse. The general tone is reflected, all 
too faithfully, in the manner of the atten- 
dants, and the supercilious salesman is a 
personage of ineffable grandeur, 

Now, there may be some firms that sub- 
sist entirely on the patronage of the elite, 
but it may be doubted. Moreover the above 
mentioned “uppishness” is not usually iden- 
tified with establishments of the very first 
order but with those which might be termed 
the parvenues of the trade or with others. 
strongly redolent of dry rot. The greatest 
and most world-famous jewelry house im 
America is notable for its democratic atti- 
tude toward the public, a marked contrast 
with those of the aforesaid champions of 
exclusiveness! All of which is by way of 
saying that the shabby customer is some- 
times a good business asset and that the 
icy stare may be valuable in a cold-storage 
plant but seldom elsewhere. 

There are occasions when shabby coats 
conceal fat wallets; let us say so much from 
a calculating business policy. There are 
others when they enfold good will; which if 
it sounds altruistic, is not entirely devoid 
of business acumen. There have been cases, 
not a few, when courtesy accorded to a 
servant has brought the patronage of a 
master. In a word, the old copy-book virtue 
of politeness on the part of a salesman is. 
applicable to all comers and not only to 
those who look like “ready money.” Indeed 
one of the best qualities of the shabby cus- 
tomer is that when he does buy, the 
transaction is usually recorded in the cash 
account. 

Undiscriminating courtesy is one of the 
tenets of good salesmanship. A cold de- 
meanor and curt address toward one ap- 
parently below the average level of pat- 
ronage is not only a preposterous snob- 
bishness but a business blunder. Many a 
substantial sale from unpromising material 
goes to prove how often a storekeeper may 
be entertaining angels unaware. 











A hold-up man recently walked into 
the jewelry store of Isadore Lesser, 
Charleston, S. C., and commanded the 
jeweler to open his safe and to hand 
over diamond jewelry and cash worth 
in all about $1,356. After getting the 
money and merchandise, the man disap- 
peared. He is described as about 24 
years old, standing 5 feet 9 inches tall, 
weighing between 145 and 155 pounds. 
He has a florid complexion, was clean 
shaven, wore a gray cap and dark overcoat. 
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AUCTION ORDINANCE UPHELD 





Superior Court Judge Holds That Hartford, 


Conn., Regulation Against Jewelry Auc- 
tion Sales at Night Is Valid 


Hartrorp, Conn., Dec. 15.—The adjourned 
hearing on the application of the Reed 
Jewelry Co., for an injunction to restrain 
the City of Hartford from enforcing 
ordinance No. 450 which prohibits the sale 
of watches, clocks and jewelry at auction 
after 6 o’clock, as outlined in part in THE 
JEWELERS’ CIRCULAR last week, was opened 
before Judge Avery in the Superior Court 
Tuesday afternoon. The jewelry company 
js now conducting an auction sale at 1083 
Main St. and had been warned by the local 
police department not to violate the 6 o’clock 
ordinance. Judge Avery denied the appli- 
cation for an injunction and in his opinion 
found the city ordinance valid, not dis- 
criminatory and applying to everyone and 
not in contravention to the federal or State 
constitution. 

The company’s attorney, Josiah H. Peck, 
argued that the ordinance was unconstitu- 
tional and Corporation Counsel Walter S. 
Schutz and his assistant Philip Roberts 
argued for the city that the ordinance was 
for the protection of the public. They be- 
lieved that there was especial danger in the 
auction sale of jewelry and watches at night 
and the unsuspecting might buy a “diamond” 
or “gold watch” at what appeared to be a 
bargain price, only to find that he or she 
had paid good money for a piece of glass or 
a piece of brass. Attorney Peck argued 
that dealers in men’s furnishings, leather 


goods and so on might declare there was’ 


danger in an auction sale at night. Many 
of the local retail jewelers were again 
present at the second hearing. 








HELD UP AND ROBBED 





New York Jeweler, His Friend and an 
Errand Boy Bound and Gagged by 
Three Gunmen Who Loot the Store 
and Escape in an Automobile 


Three armed men brandishing revolvers 
walked into the jewelry store of B. C. 
Hubers, 1225 Lexington Ave., New York, 
Tuesday afternoon, Dec. 13, and after bind- 
ing and gagging the proprietor and an errand 
boy, looted the place of practically its entire 
stock. While the robbery was being com- 
mitted, a friend of the proprietor walked 
into the place and was also bound and 
gagged and relieved of a diamond ring 
worth $1,500 and $170 in cash. The trio of 
bandits made their escape in an automobile 
which had been waiting in front of the 
store. 

The robbery occurred at 4:50 P. M., after 
THE JEWELERS’ CirRCULAR had gone to press, 
and was committed at a time when only 
the proprietor and the errand boy were in 
the placa Just as it was growing dark, a 
touring car drew up to the curb and three 
men alighted. They dashed into the store 
and without any preliminaries, thrust re 
volvers into the proprietor’s face and threw 
him to the floor. The errand boy was shoved 
behind a closet and covered with a gun, 
while the other bandits proceeded to tie 
up Mr, Hubers with a rope which one o 
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the men produced from his pocket. While 
all this was going on, Thomas Gillen, of 
the Duplex Automobile Co., which is located 
opposite the store, went to Mr. Hubers’ 
place to inform him that he was wanted on 
the telephone. When Mr. Gillen reached 
the jewelry store, he found the door locked 
but one of the bandits quickly admitted him 
to the place. As he entered the store, Mr. 
Gillen was told that the jeweler was in the 
back and as he started to walk to the rear, 
he was covered with guns and ordered to 
lie on the floor beside Mr. Hubers. He 
also was bound and gagged and then the 
bandits as quickly as possible rifled the safe 
and the show cases and even took a number 
of repair jobs which were on a bench. They 
also took a diamond ring worth $1,500 from 
Mr. Gillen as well as $170 in cash. The 
entire affair took just about six minutes and 
the bandits evidently fearing that they might 
be detected if they lingered longer rushed 
from the place and jumping into a waiting 
touring car, disappeared up Lexington Ave. 
A few seconds after their departure, Mr. 
Hubers and his friend, Mr. Gillen, were able 
to release themselves and give an alarm. 
By this time, however, the bandits had dis- 
appeared. 

When seen by a JEWELERS’ CIRCULAR re- 
porter, Mr. Hubers was still busy complet- 
ing an inventory and could not give any 
estimate as to just what his loss would 
amount to. He stated, however, that the 
stolen merchandise was fully covered by 
insurance. 








ATTEMPTED ROBBERY FAILS 





Highwayman Attacks and Shoots Jeweler 
and Then Escapes, but Does Not 
Get Diamonds 

BRANTFORD, Ont., Can., Dec. 15.—George 
L. Cartwright, jeweler of Dalhousie St., 
was seriously wounded in an affray with a 
bandit, who attempted to rob him on the 
night of Saturday, Dec. 10. Mr. Cart- 
wright had left a car and was proceeding to 
his home, having in his possession uncut 
diamonds valued at $2,000, when a man of 
apparently about 25 years of age, armed 
with a revolver ordered him to throw up 
his hands, 

Mr. Cartwright endeavored to grapple 
with his assailant and grab the revolver but 
was unable to do so. The bandit fired two 
shots, wounding Mr. Cartwright in the left 
groin and the shoulder. He called loudly 
for help and his wife came out of the house 
with a light, when the robber made his 
escape. 

Mr. Cartwright is doing fairly well. The 
police have arrested two men on suspicion. 








Nelson B. Gaskill, of New Jersey, be- 
came Chairman of the Federal Trade Com- 
mission Dec. 1 for a term of one year. 
Mr. Gaskill, who was vice-chairman during 
the past year, succeeds to the chairman- 
ship under the rule of the Commission 
which provides for rotation in the office of 
Chairman among the several commission- 
ers. Mr. Gaskill was appointed to the 
Commission in December, 1919, to fill an 
unexpired term caused by the death of John 
Franklin Fort. He entered upon duty in 
February, 1920. 
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CONVICTION REVERSED 





Higher Court Upsets Finding that New York. 
Jeweler Violated City Advertising 
Ordinance 


The conviction of a jeweler obtainea: 
some months ago under the advertising 
ordinance of New York city was reversed! 
last week on appeal. The successful ap-- 
pellant in this case was James A. Anderson, 
a retail jeweler of 59 Nassau St., who last 
August was arrested by an agent of the 
Bureau of Weights and Measures, charged 
with violating the advertising ordinance. 
It was alleged that he had sold to the 
agent a ring from a tray bearing a sigm 
indicating that the rings were “14 karat 
fine,” and the article turned out to be a@ 
gold-filled ring. 

Anderson was tried before Magistrate 
Corrigan Aug. 11, and though he claimed 
he gave a bill to the agent correctly de- 
scribing the quality of the ring, was never- 
theless convicted of violating the ordinance 
relating to fraudulent advertising and fined’ 
$25. He took appeal from this conviction 
to the Court of General Sessions, in which 
he attacked the validity of this conviction 
and also the action of the National Jewel- 
ers Board of Trade, which had co-oper- 
ated with the Bureau of Weights and 
Measures in this. and other prosecutions, 
referring to fraudulent marking and repre- 
sentation. 

Judge Talley, Dec. 12, rendered an 
opinion reversing the judgment of convic- 
tion and dismissing the complaint against 
Anderson on the ground the defendant had 
covered himself by rendering a bill which 
correctly described the article. Judge 
Talley’s opinion reads: 


“The purpcses of the ordinance designated ass 
Section 1 of Chapter 27 of the Corporation Ordi-- 
nances is manifestly to avoid the perpetration of a: 
fraud by inducing the public by false advertising: 
to purchase goods which are other than as repre- 
sented in such advertisement. In the present case- 
a card described certain rings on a tray im a: 
window as being ‘14 karat gold signet rings.” It 
appears that all the rings, with one exception, 
were as represented. The complainant picked out: 
this one ring and paid the announced price for it 
and then asked for a bill. The defendant gave- 
him a bill which read: ‘One gold filled O B signet 
ring.’ As I read the record the defendant gave 
the complainant the bill in question before the 
latter identified himself as an officer (stenog- 
rapher’s minutes, page 5). The delivery of the, 
bill properly describing the article thus became 
part of the transaction and removed the implica- 
tion of intended deceit on the part of the de 
fendant. It may well be that defendant, knowing: 
the ring to be a filled ring and not 14 karat, be 
came suspicious of complainant’s official character 
when the bill was asked for, but the record does. 
not so indicate. I do not credit defendant’s state- 
ment that the ring in question was put on that 
particular tray by mistake, but upon the whole: 
case I am of the opinion that the judgment should: 
be reversed and tle complaint dismissed. I am 
constrained to say, however, that the statements. 
made by defendant’s counsel in his brief, with ref- 
erence to the trade organization which brought 
this prosecution, are, so far as this record shows, 
without justification, and not in good taste. An 
organization which seeks to protect the buying 
public from unscrupulous and tricky tradesmen is 
to be commended and enccuraged, not decried. 

“Judgment reversed and complaint dismissed.” 


“AG. re 
“J.C.G.8.” 








The owners of Punxys Jewelry Shop, De- - 
troit, Mich., are Sherman Grosslight and 
Norman B. Hayden. 











December 21, 192). 


THE JEWELERS’ CIRCULAR 















i 











17 








EICHBERG & CO. 





Established 1860 || 


Importers and Cutters of 


DIAMONDS 








































CUTTING WORKS OFFICE 
155-157 Summit Street 65 Nassau Street 
NEWARK, N. J. NEW YORK 
| Win. S. Hedges & Co. 
| IMPORTERS OF 
MNitt70 Phoadway’ 
FRANK JEANNE, President ‘ 
DANIEL PRICE, becretary New Yoh NESTORRISHED 1272 























ESTABLISHED 1860 


SAUNDERS, MEURER & CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
522 FIFTH AVE., NEW YORK 


PEARL NECKLACES 


FANCY SHAPED DIAMONDS 
































December 21, 1921. 





THE JEWELERS’ 











The News from England 








Tricks Crooks Play in London Stores—Oyster Beds Near Coast of Madagascar 
Producing Three Forms of Pearl Bearing Oysters—Silver Sales at Christie’s 











CIRCULAR 








Lonnon, Dec. 9.—A warning is being 
given to the jewelry trade here as a re- 
minder of the activity of crook jewel 
customers at this time of the year and 
the need of care and judgment on the 
part of the retailer or assistants when 
dealing with visitors. According to one 
jeweler, who has been telling the Daily 
Mail some of his experiences with yule- 
tide crooks, the latest “gag” is for a 
smartly-dressed man to enter a jeweler’s 
shop and ask to see jewelry costing about 
$400. After making his selection the 
visitor pays for the jewelry with a $500 
note, but as he is leaving the shop two 
detectives enter and arrest him. They 
inform the assistant the man is wanted 
for forgery, obtain details of his pur- 
chases at this shop, examine the $500 
note and declare it to be a forgery. 
Eventually they leave for Scotland Yard, 
taking with them the “forger,”’ the note, 
the jewelry and the $100 change going 
along as “evidence.” Needless to say, 
the “detectives” are brother crooks and 
the jeweler’s assistant waits in vain for 
their return. 

The woman thief works differently, it 
seems. She generally studies the yule- 
tide jewelry windows and takes accurate 
details of a valuable diamond brooch in 
the trim. From these details she has a 
paste duplicate made. With this she 
walks into the shop and asks to see the 
tray of brooches containing the one for 
which she has the duplicate. It is easy 
in examining the trinkets to retain the 
real one and deposit the fake article. A 
promise to call back later with a friend 
to decide on the brooch is made and she 
leaves with the genuine brooch in her 
muff. The assistant, seeing the correct 
number of brooches in the tray, never 
dreams there is anything wrong, and it 
is not until the end of the day that the 
merchant himself discovers the “dud” 
when running over his trim items. 

The umbrella (unrolled) is used exten- 
sively to swindle the retail jeweler dur- 
ing the busy holiday hours. The um- 
brella crooks usually work in pairs. The 
umbrella is hooked on to the edge of 
the counter and the couple become en- 
grossed in the examination of small 
articles of jewelry. While one engages 
the attention of the assistant regarding 
an unusual setting or an exceptionally 
fine stone, the other slyly sweeps a ring 
or two or a brooch or cuff links from 
the counter to the umbrella with her 
muff. If an article is missed a few 
apologies and congratulations suffice. 
For ft is an “accident” when a ring falls 
off the counter and lodges inside a cus- 
tomer’s umbrella. If it is not missed it 
is carried out in the umbrella and trans- 
ferred to a safer place at the first quiet 


spot. 
Another method of besting a _ retail 
jeweler is that where the _ swindler 


bites the stone out of a setting on the 
pretence that he wishes to test its gen- 
uineness. Choosing an hour when the 
assistant is alone, he asks to be allowed 
to touch a diamond ring with his tongue. 
He tells the assistant that paste is warm, 
whereas a genuine stone is cold to the 
tongue. The assistant assents and the 
crook bites out the stone by gripping the 
back of the setting with his teeth. He 
then becomes very much agitated, gasps 
that the stone was loose in its setting 
and that he has swallowed the diamond, 
and, asking the address of the nearest 
doctor, rushes out into the street before 
the bewildered clerk realizes what is 
happening. 
. * ok Ox 

A Birmingham operative jeweler, un- 
employed for 18 months, had a stroke of 
unexpected luck the other day when he 
found a rope of 123 pearls on the side- 
walk. Realizing their worth, the man 
made inquiries respecting a possible 
owner and found that the pearls were 
the property of a Mrs. Stanley John- 
stone, wife of a north London manufac- 
turing jeweler. The finder has been re- 
warded by a cash gift of $500 and may 
obtain a job as well. 

x ok * 


Jewel thieves who attempted to ran- 
sack the trim of Messrs. Hancocks, the 
Sackville St. jewelers, the ofher day by 
hurling a brick through a window, were 
foiled by the brick dislodging a plate- 
glass shelf which effectually filled the 
gap made by the brick. In order to 
ensure success the thieves first jammed 
the swing doors with a wooden wedge. 
A jewelry assistant, hearing the crash 
of the brick in the trim, succeeded in 
forcing the wedge, but the gang had dis- 
appeared. One diamond ring was missing. 

* ok x 


The $10,000 diamond tea-shop case 
was adjourned again at Bow St. this 
week. Harry O. Methrell, the defrauded 
merchant, told the court that Joseph 
Shemfeld (under arrest) told him he had 
about $75,000 worth of Russian gems 
but was finding a difficulty in getting the 
courier at Brussels a passport. Later 
the merchant was shown an attache case 
containing 38 articles of jewelry and 
loose diamonds that came over in a 
“small parcel.” The merchant agreed 
to buy them for $10,000, but the sellers 
refused to accept his check. They then 
refused to accept his two £1,000 notes. 
The hotel cashier could not change the 
notes for the merchant and Shemfeld 
suggested driving to his bookmaker’s. 
On the way Shemfeld said he would 
accept the two notes and hand over the 
jewelry if the merchant would agree to 
change them for him the following Mon- 
day. This was agreed to. After Shem- 
feld had gone the merchant opened the 
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attache case and found only empty jewel 
cases. 
x * x 

From Paris comes the report that the 
coast of the island of Madagascar is pro- 
ducing oyster beds containing three dif- 
ferent forms of pearl-bearing oysters. 
M. Gruval, in a report read at the Acad- 
emy of Science, said the island ought 
soon to prove a serious rival to the great 
pearl oyster fisheries of the Persian Gulf 
and the South Seas. Once scientific and 
business methods are brought into play 
on the Madagascar oyster beds, M. Gru- 
val says, pearl fisheries in this locality 
should prove 'a most valuable source of 
revenue. 
Cc 


At the Christie sales this week some 
very old silver was auctioned off at re- 
markable prices. A _ set of thirteen 
Apostle spoons (1560 to 1642) realized 
$1,900. An Elizabethan chalice and 
patent fetched $55 an ounce. Four 4%4- 
inch Queen Anne casters realized $80 an 
ounce. Twenty-four rat-tailed Queen 
Anne tablespoons fetched $865, and a 
pair of George I snuffers and stand 
brought in nearly $500. , 

* * * 


According to the fashionable jewelers, 
the “fender” tiara is out of date and a 
lot of them are being brought to their 
shops to be remounted in one of the 
simple Greek designs that now are all 
the rage. 








Old Silver Spoons 


667T.EA-CADDY spoons are charming 

spoons, and it is nice to make a col- 
lection of them, combined, perhaps, with 
sugar tongs. With patience and persever- 
ance it can be done without the expendi- 
ture of much cash. Caddy spoons, or ladles 
as some call them, vary greatly in shape. 
I have one, the bowl broad and squat (date 
1794) with very delicate engraving on the 
handle and in the center of the bowl sur- 
rounding a heart. I like to think of this as 
a sweetheart’s gift, it has my great-grand- 
mother’s initials on it, but I am not sure 
which side of the family is the one it came 
from. 

“One favorite form in caddy spoons was 
a cockleshell, another a leaf, a little later on 
a jockey cap, and a coal or grocers’ scoop. 
Sometimes the handles are wood, sometimes 
ivory, but more generally silver. There is 
the finest possible collection of spoons of 
all sorts and kinds at the Victoria and Al- 
bert Museum given by Mr. Fitzhenry, and 
till one has thoroughly studied it, the im- 
mense variety there is in English spoons 
alone, has never struck home to one’s in- 
telligence. 

“Sugar tongs are often not marked at all; 
the reason for this I am unable to say— 
perhaps being fragile things and subjected 
to a good deal of strain, they have been 
often mended and so caused the obliteration 
of the marks. I possess one old pair, in the 
form of scissors entirely unmarked. * * * 
Some tongs simulate long beaked birds, such 
as the crane; this shape and those like scis- 
sors were fashionable towards the end of 
the eighteenth century.”—Vallois. 

















74 THE JEWELERS’ CIRCULAR 

















Ingomar Goldsmith & Co, 


180 BROADWAY, NEWYORK. 


Shipments from our Mr. Irving E. 





Goldsmith, now in European diamond 





markets are arriving frequently. In- 





quiries invited. 








6 TULP STRAAT 


ANTWERP 42 RUE SIMONS 





















~GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Artificial Pearl Necklaces 


a superior reproduction 


direct from France 








Importers of Pearls, Diamonds and Other Precious Stones 





































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 














December 21, 192]. 

































-+ December 21, 1921. 
DEATH OF JOHN T. HOWARD 





Former New York Jeweler Passes Away at 
His Home in Glen Ridge, N. J. 

John Tasker Howard, one of the founders 
of the old firm of Howard & Cockshaw, 
and for many years engaged in the jewelry 
business in New York, died at his home in 
Glen Ridge, N. J., on Sunday, Dec. 11. 
The funeral services were held at his late 
residence, 26 Appleton Place, Glen Ridge, 
last Wednesday with Rev. Dr. Clarence Hall 
Wilson of the Glen Ridge Congregational 
Church officiating. Interment followed in 
the family plot at Greenwood Cemetery, 
Brooklyn. 

Mr. Howard had been an invalid for 
three years. The immediate cause of his 
death was heart trouble. During the past 





THE LATE JOHN T. HOWARD 


three years, Mr. Howard had been so in- 
capacitated that it was necessary for him 
to use a wheel chair. 

John Tasker Howard was the soa of 
Dr. Joseph and Mary Montague Howard 
and was born in Brooklyn on Feb. 2, 1845. 
He was educated in the Brooklyn schools 
and attended the Brooklyn Polytechnic In- 
stitute. He resided in that borough until 
1903, when he moved to Glen Ridge, N. J. 
At the age of 15 years, Mr. Howard entered 
the employ of Tiffany & Co. as a junior 
clerk. Hard work and close attention to 
business earned him rapid promotions. In 
1865 he severed his connection with the 
Tiffany concern and became affiliated with 
Carter, Sloan & Co. Some years later, he 
went with the old firm of Cox & Sedgwick 
and remained with them until 1885, when 
with Mr, Cockshaw he established the firm 
of Howard & Cockshaw, manufacturing 
jewelers, 

Their original place of business was 
located in Union Square but a year after 
the firm was founded, the business was 
moved to 18th St. and Fourth Ave. In 
1912 Mr. Howard retired from the firm 
of Howard & Cockshaw and from then until 
five years before his death, he conducted a 
private business. Mr. Howard retired from 
active business about 1916, 

Mr. Howard was a member of the Mon- 
tague and Hamilton Clubs of Brooklyn, the 
Washington Association of Morristown, 
N. J., and the Glen Ridge Club of Glen 
Ridge, N. J. While residing in Broolyn, 
he was a member of Christ Church and 
also of the Memorial Presbyterian Church, 
but when he moved to Glen Ridge, he asso- 
ciated himself with the Glen Ridge Con- 
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‘gregational Church of which he was a mem- 
ber until the time of his death. 

Mr. Howard on June 12, 1883, married 
Pamela Marvin Heermance, of Ellenville, 
N. Y. In memory of his first child, a 
daughter, who died when five years of age, 
Mr. Howard founded and built a school and 
church for colored children in Scottsburg, 
Va. 

Among the older members of the jewelry 
trade, Mr. Howard was well known and 
enjoyed a wide acquaintance. His many 
reminiscences of the Civil War days in the 
industry were exceedingly interesting. Mr. 
Howard was a brother of the late Joseph 
Platt Howard, founder of the well-known 
jewelry house of Howard & Co. 

The deceased is survived by a widow, two 
sons, Heermance M,. and John Tasker 
Howard, Jr., three granddaughters and a 
sister, Mrs. Charles de R. Howland. 








“PENNYWEIGHTERS” AT WORK 


Diamond Ring Valued at $1,400 Taken from 
Tray at Madison, Wis., Store and a 
White Sapphire Left in Its Place 


MaAnpison, Wis., Dec. 14.—What is con- 
sidered to have been one of the most dar- 
ing jewelry thefts ever perpetrated in Madi- 
son was committed here Thursday after- 
noon when a diamond ring, valued at $1,400 
was taken from a tray of rings at the jewelry 
store of W. L. Ballinger, 13 W. Main 
St., and a white sapphire ring, worth about 
$7, put in its place. The substitution ot 
the inexpensive ring was the means of with- 
holding discovery of the theft until later in 
the day and after giving the thief an op- 
portunity to make a clean get away. 

The fraud is believed to have been per- 
petrated by a couple, man and woman, who 
came to the store early in the afternoon and 
asked to be shown diamonds of two and 
two and one-half carats weight. They were 
shown the diamonds by Karl F. Kantlehner, 
in charge of the diamond and repair de- 
partment. The couple, according to Mr. 
Kantlehner, looked at a great many rings 
but appeared to be satisfied with none of 
them, They declared that they would look 
about elsewhere before deciding to buy and 
left the store. Replacing the trays that ap- 
parently contained all the original diamond 
rings, Mr. Kantlehner resumed his work. 
During the course of the afternoon the 
tray was shown a number of times but it 
was not until closing time that the fraud 
was discovered. 

The stolen ring was a two and one- 
quarter carat diamond, set in platinum and 
surrounded by several smaller stones. It 
is reported that the diamonds were nor 
insured and the burglary insurance carried 
by the firm would not cover such a fraud. 
The police were given a description of the 
couple which is suspected of having stolen 
the ring. Mr. Ballinger was not in the 
store at the time the ring was taken, but 
stated that a previous attempt of a like 
nature was recently frustrated. 











The business of Wm. J. Morstein & Son, 
Baltimore, Md., has been dissolved. David 
Morstein will continue the business with- 
out a change in the firm name. 
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COMMUNITY FUNERAL 


Services for Nine Unidentified Dead Killed 
in Railroad Wreck at Bryn Athyn, Pa., 
Held at Churchville, Pa. 

PHILADELPHIA, Dec. 17.—A community 
funeral for the nine unidentified dead, killed 
in the Philadelphia & Reading Railway 
wreck at Bryn Athyn, Pa. was held ay 
two o’clock this afternoon at the Dutch 
Reformed Church at Churchville, Pa. 

Among the nine residents of the towns of 
Churchville and Southampton, whose un- 
identified remains. were buried this after- 
noon were Mrs, Morris Van Hart, 30 years 
old, of Southampton, Pa., employed in the 
jewelry store of E. H. Kaufmann, 106 
Chestnut St, this city, and Miss Lena 
George, 22 years old, of Churchville, Pa., 
who was employed by the wholesale jewelry 
firm of M. Sickles & Sons, 9th and Chestnut 
Sts. 

The community funeral was arranged by 
a committee of citizens from Churchville 
and Southampton and four clergymen of 
Protestant denominations who assisted in 
the service. Brief, simple services were 
held in the church by the Rev. J. S. Roddy, 
Gloucester, N. J.; the Rev. W. J. Bone, 
Newton, Pa.; the Rev.. Thomas McK. 
Polk, Richboro, Pa., and the Rev. William 
H. Rowley, Lansdale, Pa., who were former 
ministers in churches of Churchville ‘and 
Southampton, 

Out of respect for Mrs. Van Hart, 
who was a trustworthy employe for 12 
years, E. H. Kaufman, 1016 Chestnut St., 
closed his store from 2 to 3 o’clock this 
afternoon while services were being held at 
Churchville. A card was placed on the 
door of the store explaining the cause for 
the clesing, and Mrs. E. H. Kaufman at- 
tended the services at Churchville. 

Elmer L. Horn, head of the receiving de- 
partment of M. Sickles & Sons and Miss 
Rose Tobias, a stenographer employed by 
the same firm, represented the employes of 
M. Sickles & Sons at the funeral, This firm 
sent a floral tribute for Miss Lena George, 
who had been employed by the Sickles firm 
up until the time of her death.. 

While the services and interment took 
place, business was entirely suspended in 
and around Churchville and Southampron. 
The unidentified bodies were laid away in 
two large black-covered caskets, on the lids 
of which appeared the names of the nine men 
and women who were on the trains when 
the wreck occurred, but were never located 
after the crash. Relatives of the wreck 
victims, whose bodies were so badly burned, 
that identifications was impossible, spurned 
the offer of the Philadelphia & Reading 
Railway to provide a plot for the community 
burial and purchased a plot at their own 
expense. The lot in which the bodies were 
buried is 20 by 28 feet; and it is planned 
to erect a shaft or other suitable memorial 
over the graves of the unidentified dead in 
the Spring. 











W. D. Howard, a jeweler and optician, 
has opened a jewelry and optical store at 
Syracuse, Kans. The optical department in 
the store will be the most complete be- 
tween Hutchinson and Pueblo, and is what 
this town has been badly in need of for 
many years, 
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FOUND GUILTY OF MURDER 


Men Charged with Shooting Bystander 
After Holding Up Philadelphia Jewelry 
Store Are Convicted After Separate 
Trials—New Trial Asked 

PHILADELPHIA, Pa., Dec. 16.—Verdicts of 
murder in the first degree against Harry 
Lessner, 19 years old, of Sth and Tree Sts., 
and George Jackel, 31 years old, of Sears 
st, near Front St., were given this week 
by juries in Quarter Sessions Court, No. 1 
City Hall. The men were convicted of the 
murder of Isadore Rabinowitz, 50 years old, 
of 2118 S. 8th St, on June 28 last. The 
man was shot to death by Lessner after he 
and his companion Jackel had held up the 
jewelry store of Samuel Bugay, 2327 S. 
7th St. : 

According to the testimony the holdup 
men fled from the jewelry store after they 
had snatched handfuls of jewelry. Pedes- 
trians, attracted by the shouts of Mrs. Rose 
Bugay, wife of the proprietor, were 
threatened with death by the holdup men 
when they attempted to capture them. 
Rabinowitz, a bystander, was killed by a 
bullet intended for Harry Kane, 2331 S. 
7th St, who grappled with Lessner and 
turned him over to the police after the 
murder. 

The accused men had separate trials be- 
fore Judge Rogers sitting in the Quarter 
Sessions Court. Lessner was convicted late 
last week by a jury which deliberated an 
hour and a half. After the verdict against 
Lessner was brought in, Morris Witkin, 
counsel for the prisoner made the customary 
motion for a new trial. Judge Rogers sur- 
prised those in court by announcing he 
would hear arguments for new trial imme- 
diately. 

When Lessner’s attorney protested that 
he did not have the transcript of the evi- 
dence at hand, nor time to properly formu- 
late his reasons, the Judge said: “Very 
well I will hear you no later than next 
Friday.” 

Today counsel for Lessner filed 56 rea- 
sons for a new trial. Judge Rogers fixed 
Dec. 30 for argument. In filing reasons for 
new trial, Lessner’s attorney attached an 
afidavit by Abraham Lazarovitch, 2119 S. 
7th St. a new witness. He says he was 
two feet from Lessner when the shot was 
fired, and asserted Lessner had been punched 
in the face by one of the pedestrians who 
assisted in capturing him and the force of 
the blow caused the revolver to go off. 

Jackel, who assisted Lessner in the hold- 
up at the jewelry store, was also convicted 
of murder in the first degree today by jury 
in Quarter Sessions Court No. 1. He was 
placed on trial after Lessner had been con- 
victed and the testimony in his case was 
virtually the same as given at the trial of 
Lessner, his companion. After six jurors 
had been selected to act in his case, it was 
necessary to draw a special venire to fill the 
jury box. Testimony in the case was com- 
pleted yesterday afternoon. The Common- 


wealth represented by Assistant District At- 
torney Charles F. Kelley, who also repre- 
sented the Commonwealth in the Lessner 
case, asked for a first degree verdict against 
Jackel, 

C. Stuart Patterson, Jr., Jackel’s counsel, 
conferred with his client and then announced 
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that the defense would rest without calling 
witnesses or placing Jackel on the stand. 
Mr. Patterson then delivered his plea on 
behalf of Jackel to the jury and the case 
was given to the jury late yesterday. The 
verdict was reached before the jurors re- 
tired for the night, and announced today 
by Samuel Baldwin, foreman of the jury, 
when Judge Rogers opened court today. 
Jackel’s counsel asked the court to allow 
the “usual time” for filing motions for a 
new trial; but Judge Rogers stated that 
there was no “usual time” fixed by statute 
or court rule and fixed Tuesday. 

When Jackel heard the verdict his head 
sank on his breast, but when his attorney 
asked the jury be polled, the prisoner stood 
up and looked at each juror as he announced 
his findings. When the verdict was pro- 
nounced by the 12th man Jackel sank his 
head again and slumped into his chair. 








A WELCOME REFORM 


Government to Remit at Once in Cases of 
Overpayment by Taxpayer 

The Jewelers’ War Revenue Tax Com- 
mittee has received from Washington a 
bulletin issued by the Bureau of Internal 
Revenue, marked “For release Dec. 16.” 
It conveys the following information in 
regard to income tax procedure: 

“Important changes in income tax pro- 
cedure, directed by Commissioner David H. 
Blair, are embodied in a Treasury decision 
effective December 16, which provides for 
the prompt adjustment of claims for refund 
and abatement of Federal taxes. Hereto- 
fore when an overassessment or overpay- 
ment was disclosed by the audit of an in- 
come tax return, the taxpayer was invited 
to file a claim for the abatement of the 
overassessment or the refund of the over- 
payment. When received the claim was 
registered and filed away until reached in 
due course for consideration. Because of 
the large number of such claims filed, delay 
in adjustment necessarily resulted. 

“After December 15th, taxpayers will not 
be advised of their privilege of filing a 
claim for the refund of taxes which have 
been paid in excess of amounts legally due, 
but instead will receive a certificate of over- 
assessment and a check in correction of 
the error, or if an assessment is outstanding 
against the taxpayer for income or excess 
profits tax, the overpayment will be applied 
as a credit against the assessment, and the 
balance immediately refunded. This will be 
of distinct financial advantage to both the 
taxpayer and the Government. It will do 
away with the necessity for the taxpayer 
filing a claim for refund, and will greatly 
reduce the amount of work to be done by 
the Bureau in the adjustment of claims. 

“Taxpayers may continue to file claims 
for abatement and refund, but it is ex- 
pected that the number of such claims filed 
each month will be greatly reduced. Efforts 
are being made by the Bureau to adjust 
within six months, all claims now pending 
and thereafter to keep the work current. 
The Revenue Act of 1921 provides that 
under certain conditions interest shall be 
paid upon claims from the date of the pay- 
ment of the tax to the date of the allow- 
ance of the claim. The new procedure 
should greatly reduce the amount of interest, 
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which the Government must of necessity 
pay upon claims for refund.” 








GETS HEAVY SENTENCE 


Chicago Jury Convicts G. L. Fisher of 
Stealing Diamonds Worth $243,000 
from Leroy Present 

Cuicaco, Dec, 16—George L. Fisher was 
convicted yesterday of the theft of diamonds 
valued at $243,000 on the 22nd of last April 
in an office building in the loop district. 
He was sentenced to serve in prison “from 
10 years to life.” A jury in the court of 
Judge Joseph H. Fitch brought in the 
verdict after Fisher had been identified as 
the man with the gun in the holdup, 

Harry Follick, also indicted and arrested 
with Fisher in Cincinnati a few weeks ago, 
will go to trial next week before Chief 
Justice Scanlan as the man who seized the 
diamonds. He obtained a change of venue 
just before the Fisher trial opened. 

This robbery was one of the largest and 
most boldly executed in the history of the 
trade here. It took place at noen on the 
15th floor of the Kesner building, in the 
heart of the jewelry district on last April 
22. Leroy Present, of Philip Present & 
Son, Rochester, N. Y., had been called to 
the office of J. J. Reingold to show him 
some goods. Immediately after he had 
opened his cases two men entered and while 
Present and Reingold were covered with 
the revolver gathered up the diamonds and 
a quantity of goods from the cases of 
Reingold. 

Present had been in this office the day 
before but had only a small part of his 
stock with him. 

Attaches of the building said they had 
seen two men lurking in the hall the day. 
before and the same two in the building 
the day of the robbery. A good description 
was given but it was not until the middle 
of September that sufficient evidence was 
secured to justify the arrest of the accused. 

Fisher and Follick were arrested in Cin- 
cinnati and brought here for trial. 











SHOOT JEWELER AND CLERK 


Bandits Shoot Colored Jeweler of Chicago 
and Seriously Wound Sales Woman 


Cuicaco, Dec. 15—Two bandits shot and 
wounded C, J. Jackson, proprietor of the 
Jackson Loan & Diamond Co., 3541 S. 
State St, and probably fatally wounded 
Miss Minnie J. Foote, clerk, on Tuesday 
morning when they held up the place. 
They escaped with a tray of diamonds 
valued at $1,000, at which they had been 
looking. — 

The two men came into the store and 
said they wished to look at some diamonds, 
and when the tray of uncut daimonds were 
placed on the counter one of them seized 
it and started for the door. Jackson reached 
for his revolver and fired two shots at the 
robbers, who swung around and fired back. 
Jackson was wounded in the neck by 
the thieves’ bullets and then Miss Foote, 
who rushed forward, was struck by another. 
Both of the bandits emptied their guns. 

Both victims are colored, and were 
rushed to the Provident Hospital. 
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FOREIGN MADE JEWELRY 





Representatives of New England Manufac- 
turing Jewelers and Silversmiths Asso- 
ciation Trying to Secure Greater 
Protection for Industry 


ProvipENCE, R. 1., Dec. 17—Woodward 
Booth, secretary-manager of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association, and Henry G. Thresh- 
er, treasurer of the Waite-Thresher Co.,, 
of this ‘city, and chairman of the associa- 
tion’s Tariff Committee, are in Washington 
in the interests of the manufacturing 
jewelry industry, in an effort to secure 
greater protection against foreign importa- 
tions. Several of the manufacturing jewel- 
ers of Providence and the Attleboros were 
also present before the Senate finance com- 
mittee today at a hearing upon the sundries 
schedule of the tariff. 

To the minds of local manufacturers 
there never was a time when the manufac- 
turing jewelry industry was more in need 
of a protective tariff, and what might be 
considered by persons unfamiliar with the 
trade and existing conditions an exorbi- 
tantly high tariff than now. It is well 
known that the country is being flooded 
with European reproductions of American 
made jewelry at prices that represent only 
one-third to one-half the cost of labor 
alone here. 

The tariff committee of the New England 
Association has been at work for several 
months in preparation for today’s hearing. 
Practically .all of the manufacturers of 
Providence and the Attleboros have been 
visited and circularized on the subject, and 
an extensive brief prepared by the associa- 
tion’s tariff committee for presentation and 
filing with the Senate committee. This ad- 
vocates that the language and phraseology 
of the present tariff bill be retained without 
any changes, excepting in the figures of 
rates and the substitution of the words, 
“based on American valuation,” in the as- 
sessing of ad valorem instead of upon the 
European valuation. It is believed that if 
the rate of duty is computed on American 
valuation rather than the European, there 
will be a more equitable competition, At 
the present time it is contended conditions 
are such that there is absolutely no com-~ 
petition—the imported figures simply being 
“impossible” for the American products. 

Not only are thousands of dollars’ worth 
of foreign-made goods coming into the 
country in a finished condition, but a still 
worse situation is being brought about 
through the tons of unfinished jewelry that 
is arriving, being finished here and placed 
upon the market at prices that not only 
upsets the market, but threatens to wipe 
out the industry. Coming into the country 
as unfinished and unassembled jewelry and 
“jewelry in part,” these goods escape 10 
per cent of the direct import duty and a 
far bigget per cent indirectly through the 
lower valuation at the time of entry, being 
based on the foreign rather than American 
valuation of the goods. They are here be- 
ing assembled and sent out to the trade by 
the thousands of gross. 

It has been reported to the Customs offi- 
cials at the Providence Customs House that 
in one of the best known manufacturing 
jewelry buildings in this city one of the 
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concerns is receiving thousands of dollars’ 
worth of this unassembled German-made 
jewelry on which a tax of 50 per cent, 
rather than 60 per cent, of its value (for- 
eign computation), is paid at the port of 
entry. Because this jewelry is shipped in 
parts, unassembled, the valuation is based 
upon the valuation of the material, rather 
than upon the valuation of material and 
production. 

Combined with the tremendous saving on 
import duties and the cheap labor which 
makes the separate parts in Germany and 
other European jewelry centers, this jewelry 
when assembled and finished can be sold, 
piece for piece and gross for gross, for 
about one-quarter to one-half of the labor 
cost alone in the Rhode Island plants. 

At the Providence Custom House it is 
said that an investigation of the reported 
importations had been made, and the in- 
spectors are certain that no such jewelry 
importations are being received throtigh the 
port of Providence, but no surprise was 
shown that such large quantities were un- 
doubtedly being sent into this city and vicin- 
ity, principally through New York and 
Boston. Under the present tariff regula- 
tions it was pointed out the Customs force 
is unable to prevent such importations, the 
only check being in any case where “under 
valuation” can be proved. 

All assembled foreign jewelry retailing 
for more than 12 cents per dozen pieces 
pays a tax of 60 per cent. But as this is 
based on the foreign valuation when the 
great difference in the exchange rates is 
considered the disadvantage to the Ameri- 
can manufacturer is readily seen. All un- 
assembled jewelry pays a tax of 50 per 
cent upon entry, hence the additional dis- 
advantage to the American manufacturer. 








DEATH OF FRED TERNANDT 





Chicago Manufacturing Jeweler Passes Away 
at Three Score and Twelve Years 


Cuicaco, Dec. 14—The funeral of Fred 
Ternandt, an old and respected manufac- 
turing jeweler of this city, was held at his 
late home at 1632 Montrose Ave., Monday 
afternoon, and was attended by many in 
the trade that wished to pay respects to his 
memory. Burial was at Oakwood Ceme- 
tery. 

Mr. Ternandt was born in Germany, 72 
years ago; and came to Chicago when he 
was only a boy. At the age of 21 he 
entered the manufacturing jewelry business 
with his brother in the Old Methodist Book 
building on Washington St., and remained 
in business there for many years. After 
this he was employed by several of the 
large manufacturing houses here. He again 
entered business for himself several years 
ago having an office on the seventh floor 
of the Venetian building. 

For sometime past Mr. Ternandt had not 
been well, but continued to work right up 
until a day before he died which was on 
Saturday afternoon, Dec. 10. 

Mr. Ternandt is survived by his widow 
and three children. 








The business of Max Bournestein, Spring- 
field, Mass., has been taken over by Ben- 
jamin Becker. 


CIRCULAR 





7Y 





SUES BROTHER-IN-LAW 





Court Asked to Protect Interest of S. Z. 
Karff, Philadelphia Jeweler, in New 
Maiden Lane Building 
Differences between Samuel Z. Karff, a 
Philadelphia :jeweler, and his brother-in-- 
law, Benjamin Mitchell, over the ownership 
of the new jewelers building, erected at 126 
to 128 Maiden Lane, in place of two dilapi- 
dated buildings, were revealed in the Su- 
preme Court on Friday when Justice Burr 
decided that Karff’s wife, Mrs. Sarah Karff, 
who is Mitchell’s sister, is entitled to ex- 
amine the books of the 126-128 Maidem 
Lane Corp., owner of the building, with a 
public accountant, to determine the exact 
condition of the corporation. Mrs. Karff 
said that Mitchell, her brother, owned the 
two old buildings and decided to create a 
modern office building there, but told: her 
that unless she induced her husband to take- 
a half interest in the venture he would 
lose everything. Mrs. Karff says she in- 
duced her husband to invest $24,000 in the 
building, which was completed in October, 
1920. She says that Mitchell claimed am 
interest of $29,000, including $23,000 as his. 

equity in the property. 

Mrs. Karff says her husband’s jewelry 
business in Philadelphia got into financial’ 
straits last February because he received 
no income from his Maiden Lane _ invest- 
ment, and she and her husband took a trip 
to California. While they were’ away a 
petition in bankruptcy was filed against her 
husband. She alleges that her. brother took 
advantage of her husband’s absence and re- 
moved him as director and secretary and 
treasurer of the corporation, and chose in 
his place a brother of Mrs. Mitchell. She 
said that the corporation had $50,000 of 
stock, and that her husband and Mitchell 
had 149 shares each and she and Mrs. 
Mitchell held one share as directors. 

Mrs. Karff says her husband effected a 
compromise with his creditors for 40 per 
cent in June and was reinstated in his 
jewelry business, but that Mitchell con- 
tinued in control of the building corpora- 
tion, and made himself owner of two-thirds 
of the stock. She says he then mortgaged. 
the property for $95,000 and that he is now: 
collecting the rents of the building for~ his: 
own benefit and has refused to account. 

Mitchell replied that Karff invested only 
$22,000, and that in February Karff agreed 
to sell him the stock for $14,000, but when 
Mitchell went to Philadelphia to see him 
about it he “learned that Karff had dis- 
appeared apparently to avoid his creditors.” 
He says it was necessary to have a treasurer 
to sign checks, and he called a meeting at 
which Karff’s office was declared vacant. 
Mitchell says that when the corporatiom 
was in difficulties “Karff shirked and dis- 
appeared but now when it is in fairly good! 
condition he suddenly reappears and desires 
a full half interest.” . 

Mitchell pointed out that Justice Martin 
recently heard an application by Karff to 
compel his reinstatement as treasurer, and 
Justice Martin held that his removal was 
proper. 








Harry Proodian is now the sole owner 
of Proodian’s Jewelry Shop, Worcester, 
Mass. 
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DEATH OF GEORGE N. CAPRON 





Veteran Toolmaker Passes Away at His 
Home in Providence in His 
Ninety-second Year 

Provence, R. I., Dec. 17.—George N. 
Capron, who had been connected with the 
manufacturing jewelry and _ silversmithing 
industry of Providence and the Attleboros 
for more than three-quarters of a century, 
principally as a jewelers’ toolmaker, 
although a jewelry apprentice and perhaps 
the oldest jeweler in this city, was buried 
last Monday from his home here. He was 
in his 92nd year and died Friday, Dec. 9. 

George Nash Capron was born at North 
Scituate, R. I., March 7, 1830, and was a 
descendant on his mother’s side from John 
Smith, “the miller,” who was one of Roger 
Williams’s five companions who first came 
from Massachusetts and founded the settle- 
ment at Providence in 1636. 

After a limited education such as the 
rural district school of that period afforded 
Mr. Capron came to Providence and entered 
the employ of Jabez Gorham, founder of 
the Gorham Mfg. Co., then located in the 
upper story of the old building on Steeple 
St., and at the age of 15 became apprenticed 
to learn the jewelry business. He remained 
with Mr. Gorham for two years making 
thimbles, combs, buckles and similar articles 
at the end of which time, because of a dis- 
agreement concerning the terms of the ap- 
prenticeship, he left and after a while went 
to work in the old Franklin Foundry and 
Machinery Co. of this city, where he took 
up toolmaking. 

Having attained considerable skill in the 
. making of small tools he went to North 
Attleboro, where he entered the employ of 
Tifft & Whiting, the predecessors of the 
present Whiting Mfg. Co., of Bridgeport, 
Conn. He remained with this concern for 
eight years, making thimbles, combs, buckles 
and other novelties and doing toolmaking. 
Retiring from the employ of Tifft & Whit- 
ing he returned to this city and for the next 
few years was employed by several oi the 
manufacturing jewelry concerns, principally 
in the capacity of a toolmaker. Among the 
firms with which he was identified were 
Halter & Brown, Sayles Irons and others. 

In May, 1862, when the Capitol at Wash- 
ington was threatened by the advancing Con- 
federates and President Lincoln issued his 
extraordinary call for 300,000 volunteers, 
Mr. Capron, although 31 years old, tendered 
his services and enlisted as a private in 
the Tenth Rhode Island Volunteers, a 93 
days’ regiment which upon being mustered 
out many of the men, including Mr. Capron, 
immediately re-enlisted in the Eleventh 
Regiment Rhode Island Volunteers in 
November, 1862, remaining until the end of 
the war. 

After his discharge from the army in 
1865, Mr. Capron, at the age of 35 years, re- 
turned_to his toolmaking work entering the 
employ of Palmer & Capron, manufacturing 
jewelers on Dorrance St., of which concern 
his brother was a member. He remained 
with this firm until advancing years necessi- 
tated his withdrawal from active work in 
1918, after 53 years with the same concern. 
With this firm his principal duty was the 
making and care of the tools and he often 
stated that he made the original tools used 
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in the production of the Palmer & Capron 
seamless wire, on which the firm had a 
monopoly for many years. 

Mr. Capron was father of Herbert A. 
Capron, who for several years was asso- 
ciated with Brown & Dean, refiners until 
his death several years ago. Mr. Capron 
left one grandson and two grand-daughters. 








DEATH OF A. H. C. BEATTY 





Head of Pioneer Jewelry House of Inde- 
pendence, Mo., Dies in His 71st Year 


Kansas City, Dec. 14—Albert H. C. 
Beatty, a pioneer jeweler of Independence, 
Mo., died Dec. 7, at his home, 627 North 
Main St. He was born in Independence 
more than 70 years ago and had lived 
there all his life. Mr. Beatty’s parents went 
to Independence in 1845 and his father 
established a watch repairing shop and 
jewelry store there and remained in busi- 
ness until his death. The son then took 
charge of the store and continued it, 
thereafter building up a large clientele. 

Mr. Beatty was a member of the home 
guards in Independence in the Civil War 
and participated with Union troops in the 
battle of Westport, which took place out- 
side of Kansas City. He never married 
and is survived by two sisters, Mrs. Julia 
Hekinson and Mrs. Emma Moore, and a 
brother, Charlton E. Beatty. 








Death of Eugene J. Kauer 


Provipence, R. [., Dec. 17.—Eugene J. 
Kauer, one of the most expert chasers of 
silverware in the world and one of the 
Gorham Co.’s premier workmen, died at 
his home, 27 Laura St., last Tuesday, at 
the age of 60 years, He had been in the 
employ of the Gorham Mfg. Co. as a gold 
and silver chaser for 35 years. His work 
consisted of masterpieces for special pur- 
poses, and examples of his handicraft have 
been the central figures of the exhibitions 
by the Gorham Co. at world expositions in 
Paris, St. Louis, Chicago, Buffalo and San 


Francisco. Numerous battleship services, 
hotel sets, etc., have made him one of the 
recognized artisans of the silversmithing 
world. 


Born in New York City in 1861, Mr. 
Kauer was a son of the late Joseph M. and 
Caroline K. Kauer. He received his edu- 
cation in the public schools of his native 
city, and after graduation entered the em- 
ploy of Tiffany’s, where he learned his 
trade as a chaser. In 1886 he came to this 
city to enter the employ of the Gorham 
Mfg. Co., which was then located at N. 
Main and Steeple Sts. From the first his 
ability as a chaser was recognized. 

One of the finest examples of Mr. 
Kauer’s work, as well as one of the most 
notable specimens of the art ever produced 
from the Gorham Co.’s plant was a large 
salver, upon which Mr. Kauer worked for 
more than 18 months, having constantly 
before him freshly cut flowers and the 
best works on horiculture. His skill in 
reproduction in metal of the most minute 
details of flowers and leaves was consid- 
ered wonderful. 

Mr. Kauer was taken ill some three weeks 
ago, and although confined to the house, 
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his condition did not become critical until 
a few days before his death. He is sur- 
vived by his widow, Augusta Victoria 
Kauer, and two sisters who live in New 
York City. The funeral was held this af- 
ternoon, and was attended by a large num- 
ber of the older employes of the. Gorham 
Co. 








Representative of American Jewelry Asso- 
ciation in Central America Appointed 
United States Minister to Honduras 

ATLANTIC City, N. J., Dec. 14—Franklin 
E. Morales, of this city recently appointed 
United States Minister to Honduras, ac- 
companied by his wife and daughter, sailed 
last Saturday from New York to take up 
his duties in Central America. 

As a representative for the last five years 
of an association of American jewelers, Mr. 
Morales has studied the problems and con- 
ditions in Central American countries and 
is particularly fitted for the position to which 
he has been appointed by President Harding. 
The new minister is still less than 40 years 
old and is one of the youngest men who has 
ever been placed in charge of an American 
legation. ' 

Mr. Morales was born in Philadelphia, 
but at an early age his parents moved here 
and he has made Atlantic City his home 
since. After receiving a public school edu- 
cation he became interested in local politics 
and his first position in this city was an ap- 
pointment to the Atlantic City fire depart- 
ment. 

While serving in the fire department Mr. 
Morales studied stenography and qualified 
for a secretarial position in the city govern- 
ment. Mr. Morales became acquainted with 
Senator Walter E. Edge, who at the time 
was governor of New Jersey and a warm 
friendship started between the two men. 
As a matter of fact it was Senator Edge 
who suggested Mr. Morales’s name to 
President Harding when the ministry at 
Honduras became vacant. 

A testimonial dinner in honor of Mr. 
Morales was held at the Ambassador Hotel 
last Thursday night and attended by many 
prominent eitizens of this city and the State 
of New Jersey. Mayor Bader of Atlantic 
City, acted as toastmaster and introduced 
Senator Edge as a speaker. 








Thief Smashes Window of Kansas City Jewel- 
ry Store and Gets Loot Worth $400 

Kansas City, Mo., Dec. 19.—A notable 
window-smashing incident in which a 
jeweler was the victim, occurred Dec. 16, 
at the store of N. Estrin, 818 Walnut St. 
The thief threw a heavy stone, protected 
by paper, at the window, breaking a large 
hole through which he secured about $400 
worth of watches, rings and jewelry. 

It is believed that the robbery occurred 
before daylight. Mr. Estrin was notified at 
7 o'clock, and it is reported that the janitor 
of the building had noticed that the window 
was broken at 5 o’clock. A workman in 
an upstairs shop across the street, is re- 
ported as having stated that he heard a 
crash of glass about 2 o’clock in the morn- 
ing. 
Mr. Estrin carried insurance, and also 
was a member of the Jewelers’ Security Al- 
liance. 
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Mr. S. Howard Wright 
will be at the office of 
H. H. Wright the 
week of December 19, 
Walker Bldg., 405 
Main St., Worcester, 
for the convenience 
of retail jewelers in 
Worcester and vicin- 
ity. Phone Park 248. 
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Mr. J. Joseph Ma- 
honey will be at Hotel 
Atwood, Lewiston, 
Maine, for the. con- 
venience of the retail 
jewelers in Lewiston 


and vicinity. 








Bar Pins, Bangles, Bracelets, Barettes, Belts and Buckles, Brooches, Card 
Cases, Carvers, Casseroles, Chains, Cigar Cutters, Cigarette Cases, Coin 
Holders, Collar Pins, Combs, Crosses, Cuff Pins, Cutlery, Diamonds, Ear- 
Chain Fobs, 
Boxes, Knives, Lavallieres, Links, Lingerie Clasps, Lockets, Mesh Bags, 
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Scarf Pins, Silk Waldemars, Silverware, Universal Hollowware, Vacuum 
Goods, Watches, Watch Cases, Wedding Rings. 
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POLICE ARREST SUSPECT 





Qne Man Now in Custody and Authorities 
Expect to Apprehend Another in Con- 
nection with Buffalo Jewelry 

Store Robbery 

Burrato, N. Y., Dec. 19,—One negro has 
been apprehended, and the arrest of a 
second js expected soon, in connection with 
the robbery, two weeks ago, at the store of 
Raych & Hoffman, 105 Broadway. The 
man under arrest is John W. Heron, who 
was taken into custody in Rochester last 
week. Police expect to pick up a second 
man within a few days. 

Heron was arrested when Detective 
Sergeants Murphy and Morganstern learned 
that he had given a negro woman a watch 
and a ring. They found that he had gone 
to Rochester, learned where he was stay- 
ing and had the Rochester police arrest the 

n. 
mA complete check-up at the jewelry store 
disclosed that the value of the jewelry taken 
was much greater than originally estimated. 
The three negroes who went into the store, 
forced Leonard Raych into a washroom, 
and then bound him. They got away with 
$3,400 worth of jewelry. Raych crawled to 
the front door, where he attracted the at- 
tention of a nearby restaurant proprietor. 

Police are questioning Heron, also, in con- 
nection with a number of other holdups 
staged here, among them one early in the 
Fall at the store of the Antwerp Diamond 
Co., 5 E. Genesee St., when negroes forced 
an employe Louis Van Hemelryk, into a 
back room, bound him, and then looted the 
cash drawer. 

Heron has had a long criminal record. 
He was originally a New Zealander. He is 
50 years old, and 21 years of his life have 
been spent in various penal institutions. He 
began his career as a boy, when he was 
sent to a reformatory in Iowa. Most of 
the time he has served has been for bur- 
glary, his record shows. This is the first 
time that he has ever been picked up in 
connection with a jewelry store robbery. 








Man Charged with Passing Forged Check 
Bearing Philadelphia Jeweler’s Signa- 
ture Held for Trial 
PHILADELPHIA, Pa. Dec. 13—Frank A. 
Radis, 16th and Green Sts., was held under 
$600 bail for court to-day in the Central 
Police Court at City Hall when he was 
arraigned on the charge of forging the name 
of Max E Gordon, a member of the firm 
of Aisenstein & Gordon, jewelers, of 712 

Sansom St. 

It is alleged that the accused man who 
is 21 years old went to the National Bank 
of Commerce, Chestnut St., near 7th St., on 
Dec. 5 and presented a check for $83.75 
signed by “Max E. Gordon.” The paying 
teller of the bank, Clinton S. Seltzer noticed 
that the signature on the check did not 
correspond with the signature of Mr. Gor- 
don who is a depositor at the National 
Bank of Commerce. 

Seltzer told Radis that he could not cash 
the check until he had consulted John Kolb, 
the cashier. Radis waited until the. paying 
teller consulted with the cashier. While 
Radis was in the bank, it so happened that 
Detective H. E. Wright of the Pinkerton 
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National Detective Agency was also in the 
building. 

After satisfying themselves that the check 
was worthless, the employees of the bank 
called upon Detective Wright to arrest the 
man. Radis was then taken to City Hall 
and questioned. He denied he had forged 
the check and explained he had obtained it 
from a man named Harry Marks in pay- 
ment for some alcohol. 

The check which led to the arrest of 
Radis was made out to “Cash” signed “Max 
E. Gordon” and endorsed by “Harry Marks” 
and ‘“‘Radis Frank.” 

Local police place no credence in Radis’s 
story. When he was arraigned before 
Magistrate Mecleary in the police court 
this morning, Max FE. Gordon testified 
against him. He told the Magistrate that 
he did not know Radis or any one named 
Harry Marks and had not bought any 
alcohol from anyone. 

According to the police, Radis, who 
claims to be a salesman, has been in trouble 
with the police before. The accused man 
was born in Fall River, Mass. 








BEWARE OF RAISED BILLS: 





Treasury Department Issues Warning Against 
$2 Bills Which Have Been Changed 
to $20 Bills 


Hartrorp, Conn., Dec. 15.—On account 
of the large number of raised bills in crr- 
culation in this State, the following warning 
has been issued from the Treasury Depart- 
ment at Washington, Division of_ Secret 
Service, to the various police departments: 

“There has been discovered in circulation 
in various cities and towns of Connecticut, 
and on Saturday in Hartford, Federal Re- 
serve $1 and $2 notes that have been altered 
in such a manner as to represent $20 notes. 
The numerals ‘20’ on the face and reverse 
side of the note are made from pen and 
ink and the word ‘one’ and ‘two’ on the 
face and reverse side of the note have been 
scratched out and the word ‘twenty’ has 
been placed thereon in pen and ink, The 
note is very dangerous, but should not get 
by the ordinary careful handler of money. 
As we are making an endeavor to antici- 
pate the movements of the person respon- 
sible for the passing of these notes, thereby 
causing his apprehension, and to that end 
we would appreciate your hearty co-opera- 
tion and respectfully request that in so far 
as practicable, the storekeepers in your city 
be notified through your officers on their 
various posts to scrutinize carefully all $20 
presented to them, especially during the 
Christmas shopping period, and should they 
receive any altered notes to immediately 
notify the nearest police officer and detain 
the passer. : 

“You are, of course, requested to tele- 
phone or wire this office should you detain 
any suspect. The best description we have 
of the passer at this writing is as follows: 
Dark-skinned Portuguese negro, 30 years 
of age, five feet seven inches and a half in 
height, 140 pounds, medium build, wearing 
gray cap and dark overcoat.” 








Hugh Richardson, Mineola, Tex., is re- 
ported to have discontinued his jewelry 
store, 
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Federal Supreme Court Holds Same View as 
Rhode Island District Court in Case of 
Defunct National Bank 

ProvipeNce, R. I., Dec. 17—A decision 
handed down by the United States Supreme 
Court last Monday in connection with the 
defunct Atlantic National Bank of this city, 
is of more than passing interest to a large 
number of manufacturing jewelers and 
others connected in a co-ordinate way, with 
the jewelry industry. 

At the time of the failure of the bank, 
April 12, 1913, many of the jewelery manu- 
facturers were stockholders or depositors 
to a considerable total, while among the 
directors were Henry Fletcher, at that time 
a member of the firm of Fletcher, Burrows 
& Co.; John M. Dean, of John M. Dean 
Co.; Henry W. Harvey of Harvey & Otis, 
and Michael J. Houlihan. 

R. L. Curtis, the Federal receiver, claim- 
ing that the directors had not exercised 
the necessary care and caution and that they 
were responsible for losses sustained through 
alleged payment of dividends out of the 
capital; alleged improper loans and invest- 
ments and other irregularities, brought suits 
in equity against several of the directors, 
including Henry Fletcher, 

The suits were heard before Judge 
Arthur L. Brown in the United States Dis- 
trict Court for Rhode Island, but were dis- 
missed as being barred by the statute of 
limitations, the proceedings not having been 
begun within six years after the alleged 
acts were committed. The receiver con- 
tended that the wrongful acts charged had 
been concealed and that the proceedings 
were brought within the statutory period 
after discovery. 

The Federal Supreme Court takes exactly 
the same view of the case as did the Dis- 
trict Court. It finds that the officers were 
charged with the responsibility of familiar- 
izing themselves with the bank’s interests 
and that they should have known of the 
bank’s transactions, upon which the case is 
based at the time they took place. The 
court holds that the officers should have 
discovered these transactions before the 
statute of limitation expired and it is on 
these grounds that the court sustains the 
trial tribunal. 

The Supreme Court’s ruling ends one 
angle of the long-sustained efforts of Re- 
ceiver Curtis to wind up the bank affairs 
and to collect. as far as possible, funds to 
pay off the depositors who have received 
only a portion of their money. 











Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Dec. 17, 1921 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.... $594,735.27 
Gold bars paid depositors............ 91,440.92 
$686,176.19 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchanges. 
BION. Teas SesS csewianeoaumectvomeed $152,330.57 
DO Bois 6 36tecweeden need aes 83,420.62 
OSs Wi iacedwvedsicewtnetieentasare 104,835.24 
WOO ES os oid bond Rawk tenet txaeta 109,361.69 
DO Oe Sic es anne PEK USD eRe Oh aeeee 67,537.79 
PEF x innaontiqundtvenet aventuaeuns 77,249.36 

TO: cae ncasicncnecacagie’ $594,735.27 
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tically unsalable, and therefore expensive at any 
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Bandit Kills Detective and Robs Store 





Pinkerton Operative Dead and Another Man Seriously Wounded by Young 
“Gunman” Who Escapes During the Excitement 














Attanta, Ga., Dec. 15—Two men who 
attempted to stop the flight of an under- 
sized bandit, wearing a gray cap and over- 
coat as he fled from the Nat Kaiser jewelry 
establishment, 3 Peachtree St., with a dia- 
mond ring valued at $2,500, were shot early 
this afternoon. In the excitement which 
followed the bandit made his escape in the 
holiday crowds. 

The robbery took place shortly after 1 
o'clock when a well dressed young man 
asked a woman clerk in the Kaiser store 
to show him a diamond in the window, 
saying that he was to be married. Grab- 
bing the ring he leaped for the door and, 
as a woman customer screamed, I, C. Walk- 
er, a Pinkerton detective, caught the rob- 
ber by the coat. There was a struggle and 
the detective fell dead with two bullets 
through his neck and shoulder. The bandit 
fled with the diamond and dodged into the 
Kimball House entrance, a few doors to 
the north, while hundreds of passersby 
shouted “catch him.” Only one man made 
an effort to do so, and he was shot and 
seriously wounded in the neck and chin. 
He was B. Graham West, 47 years old, 
city comptroller. Tonight at the hospital it 
was said he had a chance to recover. 

A man who gave the name of Klein was 
arrested in the Kimball House lobby im- 
mediately after the shooting. He was re- 
leased an hour later by the police because 
of lack of evidence on which to hold, Dur- 
ing the excitement of the thrilling incident 
one of the bystanders declared that Klein 
had told the bandit to “beat it,” and a 
police officer receiving this information ar- 
rested Klein as a suspect. 


The youth entered the Kaiser store and 
made his way past several customers, Ap- 
proaching the counter he engaged the at- 
tention of Mrs. A. W. Phillips, a woman 
clerk. She came to him from behind the 
counter and he remarked to her, “I am 
going to get married and I want to see 
some diamond rings.” The clerk called N. 
L. Ullman, the president of the Kaiser com- 
pany, to wait on the young man, and he 
produced a diamond of the desired size 
from a case and showed it to the prospec- 
tive “customer.” The young man declared 
that the stone was too small and said that 
there was one in the window, set in plat- 
inum which he would like to see. Mr. Ull- 
man returned from the window with the 
ring, and as it was being displayed the 
youth grabbed it and ran toward the door. 
Standing there was I. C. Walker, the de- 
tective who had gone on duty there that 
morning.. Walker grabbed the bandit by 
the arms and threw him back toward the 
rear of the store. Fighting desperately he 
still clung to the ring. The youth forced 
the detective against a glass extension to 
the passageway and the top glass broke be- 
neath their weight. While others, includ- 
ing women, looked dazed, the youth drew 
out a revolver, thrust the muzzle against 
Walker’s abdomen and pulled the trigger. 





Walker was struggling for his own re- 
volver, but the wound overcame him and he 
sank to the floor. The bullet ranged up- 
ward, lodging near his heart. 

Firing as he went and narrowly missing 
others in the store, the bandit dashed to 
the street. Three doors below was the en- 
trance to the Kimball House. Pursued by 
two men from the store and others from 
the crowd on the sidewalk, he ran through 
the first swinging door, In the immediate 
lobby there were a half dozen men and 
two women at a table. It was at this time 
that Mr. West grabbed the bandit and was 
shot. The crowd began at once to gather 
and the bandit continuing his flight disap- 
peared. 

The following is a description of the 
man who shot and killed the Pinkerton 
operative at Atlanta, Ga.: 

He is between 22 and 25 years of age, 
standing five feet six or seven inches tall, 
and weighing about 140 pounds. The man 
is of medium build, has a medium com- 
plexion, dark hair, low square side whisk- 
ers, gray eyes, one of which is crossed. 
He has a sharp prominent nose and a few 
pimples on his cheeks, The murderer is 
apparently well educated and makes a neat 
appearance, but has the countenance of a 
dangerous looking character. When last 
seen he wore a gray and brown plaid over- 
coat of heavy material and a gray cap with 
long visor. 








Members of Gorham Quarter Century Club 
Hold Midwinter Reunion at Elmwood 
Plant 


Proviwence, R. I., Dec, 17—The Gorham 
Quarter Century Club held its mid-Winter 
reunion at the Casino at the Elmwood plant 
of the Gorham Manufacturing Company, 
last evening. There were upwards of 200 
in attendance including many of the older 
employes of the concern, as well as a num- 
ber of former workmen now on the retired 
list. The corporation was represented by 
Secretary William S. Stone, in the absence 
of the President, Franklin Taylor, who is 
on a business trip in Europe; and of 
Treasurer Alfred K. Potter and Manager 
Frank M. Graham who were in New York. 

Heading the assemblage was genial “Jim” 
Major, the dean of the force, who has been 
with the Gorham’s since March 12, 1866. 
In fact, as the name implies, the Quarter 
Century Club is composed of men who have 
been employed by the Gorham Company for 
25 years or more and it is very interest- 
ing and significant that while all who are 
qualified to affiliate with the club have not 
done so, the active membership of the 
association is about 275. 

Last night’s affair was designated as a 
“Cherro-Joy-Fest” and such it proved to 
be in every sense. From the initial greet- 
ing of welcome by Vice President Raymond 
I. Blanchard just as the clock was strik- 
ing 8, until the singing of “Auld Lang 
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Syne” by the crowd three hours later, 
there was action all the time. It was a 
get-together meeting that augers well for 
the future. 

An 18-piece orchestra composed entirely 
of Gorham employes with Richard E, 
Walker as leader, played an excellent and 
diversfied repertoire of overtures and 
marches as well as classical and popular 
selections; William L. Hughes and “Cris” 
W. Clissold sang songs; Mr. Hughes led 
in group and chorus singing and five reels 
of comedy movies kept everyone in good 
humor. Then the “eats’—chowder, crul- 
lers, cheese and coffee—in great abundance, 
concluded a successful social evening. 

The club has a series of smokers and other 
events scheduled for the Winter, which, it is 
believed are destined to furnish an unusually 
enjoyable season. The opening entertain- 
ment was in charge of a committeé con- 
sisting of Christopher W. Clissold, chair- 
man, Walter I. Abbott and Albert E. Carig- 
nan, 

The officers of the Quarter Century Club 
are as follows: Honorary President, James 
Major, by virtue of being the oldest employe 
with the concern; Vice President, Raymond 
I. Blanchard; Secretary, Raymond I. 
Blanchard; Secretary, Edward B. Turner; 
Treasurer, Chester M. Sylvia. 








ALLEGES A “FRAME-UP” 





New York Jeweler Indignantly Denies Charge 
of Being Connected with Illicit 
Liquor Traffic 

A “frame up” and as “absolutely false 
and ridiculous” is the manner in which 
Martin M. Duitz, diamond importer, 71 
Nassau St., New York, characterized the 
charge made against him last week of be- 
ing involved in a conspiracy to traffic in 
forged withdrawal liquor permits, On an 
indictment found in Chicago recently, Mr. 
Duitz was arraigned before United States 
Commissioner Hitchcock in the Federal 
building, New York, last Friday, and re- 
leased in $5,000 bail for a hearing on 
Jan. 4. 

Mr. Duitz was indicted in Chicago re- 
cently with four others, two from this city 
and two who live in Chicago. A copy of 
the indictment reached the District Attor- 
ney’s office here last week. It charges the 
defendants with trafficking in seven coun- 
terfeit withdrawal permits, calling for a 
total of 80,000 quarts of whiskey. 

In speaking to a JEWELERS’ CrRcULAR re- 
porter Mr. Duitz stated that he never had 
a withdrawal permit in his hand and does 
not even know what one of these permits 
look like. Continuing Mr. Duitz said: “T 
want to thank my many friends in the trade 
for their kind offers of support, both finan- 
cially and morally, but I expect to paddle 
my own canoe, All I ask is that my friends 
withhold judgment until I have had my say 
in court.” 

Mr. Duitz is well known in the trade, 
and is also prominent in politics in Brook- 
lyn. 








The corporation of C. G. Rochat & Sons, 
Inc., Jersey City, N. J., has been dissolved. 
The business will be carried on under the 
style of C. G. Rochat’s Sons. 
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Have you ordered newspaper cuts for the 
Holidays? We are asking this ques- 
tion of the several thousand Jewelers 


who feature W.W.W. GUARANTEED 
NATIONALLY ADVERTISED RINGS. 


If not, won’t you order them now? 
They are yours for the asking, free of | 
charge. 


The cuts this year are particularly attrac- 
tive. They advertise you and your 
store primarily and W.W.W. Rings only 
incidentally. 


You will make a mistake if you go through 
the Holidays without the use of these 
wonderful cuts. 

















Edmund A, Truelove has been re-elected 
treasurer of the British Club of Rhode 
Paigaese M. Dunbar, of Cook-Dunbar- 
Smith Co., has just returned from a month’s 
yisit to the Pacific Coast. 

At the annual meeing of the Rhode Island 
Electric Protective Co., Howard D. Wil- 
cox was elected a director. — 

Emil Ross, treasurer of the Quality 
Jewelry Co., 278 Weybosset St., has gone 
to New York to engage in a new line of 
business. 

Frank H. Borden, jewelry buyer for the 
D. Harley Co., Pawtucket, has been in New 
York the past week placing orders for the 
coming season. ; 

By a re-organization of the Original 
Ornament Co., 38 Friendship St. George 
Kelley will continue as president and gen- 
eral manager, and G JI, Laundry becomes 
treasurer. 

Alfred K. Potter and Frank M. Graham, 
treasurer and manager respectively of the 
Gorham Mfg. Co., were in New York last 
week on business matters. 

D. M. Watkins Co. has placed a $6,000 
mortgage on lot and buildings on the 
southerly side of Pine St., the mortgage 
being H. S. B. Babcock. 

Irving Gertsacov has started in business 
as the Novelty Jewelry Co., at 62 Broad 
St, Pawtucket. He is a son of Max Gert- 
sacov, jobbing jeweler, 36 Garnet St., this 
city. 

The case of Henry W. Heimberger Co., 
appellant, against Max Deutz, which was 
on the calendar of the Superior Court for 
last Friday, was continued for reassign- 
ment. 

Major Harold R. Barker was the princi- 
pal speaker at the recent Fall meeting of 
Battery A, One Hundred and Third Field 
Artillery, Veteran Association, at the old 
arsenal, 

Registration has been made at the city 
clerk’s office that Kaplan’s Weybosset 
Diamond Co., 199 Weybosset St., is being 
conducted by Samuel Kaplan and Esther 
Kaplan. 

Robert Moore has accepted a position as 
superintendent of the factory of the Capron 
Co. 70 Ship St. He was formerly con- 
nected with the Bob-Moore Button Co., 75 
Richmond St. 

The first and final account of Harry B. 
Little as administrator of the estate of the 
late Henry W. Little was filed in the Mu- 
nicipal Court on Tuesday, showing no bal- 
ance. The report was allowed and re- 
corded. 

The Kenloc Mfg. Co. have given a chat- 
tel mortgage of $14,000 to F. A. Hall Co., 
Inc, on seven engine lathes, Universal 
grinder and other tools and machinery at 
36 Garnet St., this city; also certain per- 
sonal property in Pawtucket. 

A discharge in bankruptcy was granted 
by Judge Arthur L. Brown in the United 
States District Court for Rhode Island on 
Monday to the Rhode Island Knife Co., 
which was adjudged bankrupt June 17 
last. At that time the liabilities of the 
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concern were listed at $9,534.17, and the 
assets placed at $11,500.65. 

G. C. Freeman and R. J. Moody have 
started in business under the firm name of 
Freeman & Moody, in the Chamber of 
Commerce building, at Pawtucket. -They 
will make metal specialties and do engine- 
turning for outside concerns. 

Norman D, MacLeod was chairman of 
the committee in charge of the Winter re- 
union of the Technology Club of Rhode 
Island, composed of graduates from the 
Massachusetts Institute of Technology, held 
at the Narragansett Hotel last week. 

The case of Samuel L, Feldman against 
Charles R. Kapstein et al., in an action on 
the case was heard before Judge Rueckert 
in the Civil Session of the Sixth District 
Court on Thursday, and decision was en- 
tered for the plaintiff for $126.20 and costs. 

Left hanging in a locker on the second 
floor of the factory at 110 West Exchange 
St., Wednesday afternoon, the overcoat 
and sack coat of Alexander Weiner were 
found by him later lying on the stairway. 
His pocketbook containing a sum of money, 
auto operator’s license, registration papers 
and business papers were stolen. 

Benjamin F. Snow, who has been asso- 
ciated with the office force of the Charles 
C. Darling Jewelry Co. for some time, died 
Wednesday at his home, 119 Aborn St. 
after a three days’ illness). He was born 
in Hebron, Conn., 72 years ago, but had 
been a resident of Providence for more 
than 25 years. He had previously been in 
the stationery business at 252 Westminster 
St. for more than 10 years. 

Contributors to the State drive for 
$50,000 for the benefit of the Watchman 
Industrial School at North Scituate in- 
cluded Stevens & Co., $500; Automatic 
Gold Chain Co., $125; Arthur W. Claflin, 
$100; Edgar W. Martin, $100; Howard R. 
Slade, $100; Rueckert Mfg. Co. $50; 
George C. Rueckert, $50; Belcher & Loomis 
Co., $50; A. I. Clark, $50; Earl B. Wil- 
liams, $50; P. F. Parsons, $50; Edmund 
H. Parsons, $50. 

Among the members of the committee 
that has been appointed to arrange for the 
entertainment of the National Conference of 
Social Work, which is to hold its 49th 
annual session in Providence next June, 
are the following: Arthur L. Aldred, 
Howard F. Barker, R. Livingston Beeck- 
man, E. Merle Bixby, Walter R. Callen- 
der, J. Arthur Clem, H. Anthony Dyer, 
Jerome M. Fitz Gerald, Arthur Henius, 
Samuel M. Nicholson, Joseph Samuels, 
Henry D. Sharpe and William H. Thurber. 








Birmingham, Ala. 





TRADE CONDITIONS 

Christmas trade with the Birmingham jewelers 
is opening up, and they are doing a fair business 
considering the financial depression. In fact some 
of the jewelers say they are doing a better Christ- 
mas business than they had expected to do. Many 
of the window displays this year are very attractive 
and appropriate to the holiday trade. The show 
windows at Bremberg’s are especially attractive, he 
having one of the best displays of Christmas pres- 
ents in the city in the jewelry line. 

A number of changes among the Bir- 
mingham jewelers are expected after the 
New Year. One or two firms will change 
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location, and a few firms of the Birmingham 
district will go out of business, it is said. 

Two trophy cups are being offered, one 
to the city school which sells the most Red 
Cross Christmas seals, and one to the rural 
school which sells the most. These cups 
have been on display in Bromberg’s show 
windows on 20th St., and have attracted 
much attention. 











Over two hundred members of the 
Chamber of Commerce heard Martin A. 
Morrison, of Frankfort, Ind., last Thursday 
evening talk on the American valuation plan. 

The Majestic Mfg. Co., 70 Union St. 
had a writ of attachment placed on it last 
week by the Patterson Mills of Providence 
which seeks to recover money alleged to be 
due on a book account. Hal A. Pike is the 
owner. 

Charles Thomae & Son, enamelers, who 
have been located at 112 Bank St., will 
move to larger quarters on Jan. 1. The 
firm has leased part of the second floor of 
the Ingraham building and has altered it 
to meet requirement. 

Returning salesmen report that the 
jewelry stores throughout the country are 
doing a splendid business and that their 
stocks are nearly depleted. This is en- 
couraging to the manufacturers as it means 
good business in the Spring. 

Joseph Finberg, the local manufacturer 
who is one of the best friends that the 
boy’s have in the city will on Saturday 
play Santa Claus to 1,400 children. He has 
engaged the armory and will distribute 1,400 
presents to the children of Attleboro. 

The American Metal Co., which has been 
located on Railroad avenue, started moving 
Monday morning to Janesville, Wis. The 
firm is engaged in the manufacture of gold 
and silver pencils and employs about 40 
hands. Nine of the employes will leave 
with the concern, 

A daylight robbery of the office of R. B. 
MacDonald & Co., jewelers, at 104 County 
St., was foiled last Wednesday afternoon 
by the quickness and courage of Mrs. 
Amelia Mitchell, bookkeeper in charge. At 
about 1 o’clock when she was alone in the 
office, a young man entered and asked for 
work. As she stepped to the factory door 
to call the foreman, the stranger pulled the 
chain which opened the wire door and 
stepped into the office enclosure. The safe 
was closed but not locked and the police 
claim that he opened the door and extracted 
a roll of bills amounting to $200. Before 
he could step out again, Mrs. Mitchel re- 
turned. She grabbed him and called for 
help. A man in the shop rushed to her 
help and the stranger was held until the 
police arrived. In the district court on 
Thursday he gave his name as Joseph P. 
Morgera, 21 School St., Providence. He 
pleaded guilty to the charge of larceny and 
was sent to the Concord Reformatory for 
an indefinite period. 








Wiggins & Martin are the successors to 
V. E. Martin & Co., Hartsells, Ala. 
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HAWKES 


A Mayonnaise Bowl and Plate of Hawkes Crystal Glass 


Every woman who takes pride in her table will want one! 
You will have no trouble selling this dainty mayonnaise bowl and 


plate. Your customers will be quick to appreciate its unusual decora- eZ 


tive value. “al Cut on. 
. : P grave 
On your gift table, too, it will prove a valuable sales booster. Rock Crystal 
lass 


Hawkes Crystal is cheaper than silver, yet Suellen Mii 
= a equally attractive and appropriate. And Mounted Glass | 







your profit, in most cases, is larger. Let us Decorated Gold 
send you just a few of these mayonnaise sets Glass 

: . ie salle ap gee d Decorated 
as a try-out. our judgment is right, an Suesnciol Ghee 


our years of experience should make it so, Auto Vases 
you'll be coming back for e Desk Sets 
reorders in a very short time. — henge 
Of course, all orders will be Seoiannl pol 


filled the same day received. Gold Decorated 
‘ Colored Glass 
Old English and Ff 


T. G. Hawkes & Co. Pevied Ginn 




















j . Od fans 1 

oS Corning, N. Y. d Matchings 

y Inventors and Pat- 

‘ais Pacific Coast Office: entecs of Hewhes 

No. 2201. Mayonnaise Bowl and Plate. “Clyde.” $3.00 Set, Net. 140 Geary St., San Francisco, Cal. Famous French 
Bowl 4%” Diameter. Plate 6” Diameter. Dressing Mixing | 

Bottle, 
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FOR THE SPRING TRADE; 


- Improve Business With Better Merchandise 


MONG the best sellers will be the improved Neat Grip for Soft Collars. A glance at the 
cross-sections of the Neat Grip illustrated below shows why this patented device sells 
itself. Note that it fits the contour of the neck—that there are no pins or prongs to mar 
the collar—that its construction permits the wearer to slip iton INSTANTLY and ADJUST 
it to any position desired. Its price places it within the reach of ALL your customers. 
And there’s a generous margin of profit in it for you. 





See your jobb for samples of this 
Attractive and Inexpensive 
Made in Sterling Silver, Platinoid and NEAT GRIP 
Gold Plate, Plain or Engine Turned. For Soft Collars 


Sold only through Jobbers 


_ Silverman Bros. | 


226 Public St. 
PROVIDENCE, R. I. 


New York Office, 
9 MAIDEN LANE 





San Francisco Office, 
322 PHELAN BUILDING 


Front and Side View Front and Side View 
































































A. W. Woolf, of Collingswood, N. J., 


was among the out-of-town buyers who was 
; week, 

nee teary Struntz, wife of the Lansdale, 
Pa jeweler, was in Philadelphia last week 
on “pusiness for her husband. 

Frank Freda, instalment man who is 
known \ to jewelers here recently left for 
Italy where he is settling an estate. 

Fred Hyat, president of the Keystone 
Watch Case Co., N. J., called on a number 
of local wholesale jewelers last week. 

M. O’Donnell, representing the Roy 
Watch Case Co., who lives in Philadelphia, 
has returned home from a western trip. 

Local jewelers and pawnshops have been 
among the heaviest losers in the crime wave 
which has gripped the city for more than a 
month, resulting in 190 hold-ups and rob- 
beries and netting crooks nearly $500,000. 
Creditors of Louis Lerkoe, Market St. 
near 10th, have received checks in ac- 
cordance with an agreement made by Mr. 
Lefkoe to settle on a basis of 35 per cent 
cash and an additional 5 per cent Jan. 1, 


Colonel J. Warner Hutchins, retired dia- 
mond dealer was elected a member of the 
Board of Directors of the Union League 
of Philadelphia last week. Col. Hutchins 
js also secretary of the Board of Prison 
Inspectors. 

Mrs. M. Bugliani, who recently purchased 
the business of N. B. Myers at Kennett 
Square, Pa., was in the city last week with 
Mr. Myers, She was introduced to 
numerous wholesale jewelers and watch 
material dealers. Mrs. Bugliani’s place of 
business is located at 103 W. State St, 
Kennett Square. Mr. Myers will open a 
new store at Ambler, Pa. 

The Matz building, 735 Sansom St., being 
erected by Joseph J. Matz, a diamond mer- 
chant, is rapidly nearing completion and it 
is expected that it will be ready for occu- 
pancy early in January. Mr. Matz will 
use a portion of the first floor himself. 
Stores in the basement and offices on the 
second and third floors will be occupied 
by jewelers, diamond merchants and watch- 
makers, 

Since Nov. 5 there has been a daily aver- 
age of not less than five hold-ups; and the 
police have had little success in either cap- 
turing the bandits or recovering stolen 
property. Police officials give a two-fold 
explanation for the failure of the police to 
curb banditry. They say that policemen 
on street duty are handicapped by reason 
of the fact that the present-day bandit never 
attempts to execute a crime without the aid 
of an automobile. The other reason given 
for the failure to catch the thieves and 
bandits is the lack of a sufficient number 
of policemen under the three platoon 
system. 

Leroy E. Muth, nine years old, son of 
Charles Muth, prominent jeweler of 17th 
and Columbia Ave., was killed by a motor 
truck, Dec. 13th, while playing with an 
express wagon in front of his home, 922 
N. 64th St. The little fellow, according 
to the police of the 61st & Thompson Sts. 
station, was playing with his express wagon 
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in front of his home when he was run down 
by a motor truck. The boy was hurried 
to the West Philadelphia Homeopathic 
Hospital, but died before reaching the in- 
stitution. The driver of the truck was ar- 
rested and taken to the 61st and Thompson 
Sts. police station. The next day, Dec. 14, 
he was arraigned before Magistrate George 
W. Price and remanded to jail without 
bail to await the action of the coroner. 
Services were held at 2 Pp. M., Dec. 16, 
from the Muth home in West Philadelphia. 
Interment was made at Mount Vernon 
Cemetery. It was recalled that an older 
son of Charles Muth, Charles Frederick 
Muth, known as “Freddy,” was kidnapped 
in 1906. After search by police which 
covered city and State, the child was located 
by the police in a house in West Philadel- 
phia. The kidnapper was arrested and sent 
to the Eastern Pennitentiary for a long 
term. 








Notes from West Virginia. 





Thaddeus Musehas purchased the jewelry 
store on Liberty St., Dillonvale, O., former- 
ly owned by L. H. Schmidt. 

Weaver Bros. have opened a retail de- 
partment in connection with their jewelry 
manufacturing business in Wheeling, W. Va. 

Aaron Weiner and Harry Angrist have 
engaged in the jewelry business in Logan, 
W. Va., opening a store there under the 
name, Logan Jewelry Co. 

The A. F, Stauver jewelry store, which 
has been located at 2145 Market St., Wheel- 
ing, W. Va., for 25 years, will be moved 
uptown to 1512 Market St. early in the 
new year. 

Mrs, Charles J.: Kinzer and Mrs, H. C. 
Kinzer, O. D., have moved their jewelry 
store into their new quarters in the Lewis 
building in Mullens, W. Va. The optical 
parlors, in charge of Mrs. Kinzer, will oc- 
cupy the mezzanine floor. 

The R. E. Gill jewelry store, Clarksburg, 
W. Va., recently celebrated its 15th anni- 
versary. A reception was held, each woman 
visitor being given a chrysanthemum and 
each man a carnation. R. E. Gill and Frank 
Gill, brothers, are owners of the store. 


The Kay Jewelry Co., 321 9th St., Hunt- . 


ington, W. Va., has completed the installa- 
tion of $500 worth of new fixtures. The 
concern purchased the show cases from the 
Smith jewelry store in Parkersburg, W. 
Va., which has gone out of business. Sam. 
Fox, the proprietor, and Albert Yaco, man- 
ager of the Kay company, made a special 
trip to Parkersburg to make the purchase. 

An unsuccessful attempt to rob the 
jewelry store of Sibold Bros., Lewisburg, 
W. Va., was nipped in’the bud by John 
Bibold, senior partner. He left the store 
at midnight, leaving the lights burning as 
usual, but on his way home half an hour 
later he observed the lights out. He saw 
a flashlight moving in the darkness. He 
secured a revolver and opening the front 
door fired at the robber, who, however, es- 
caped through the rear window through 
which he had gained entrance. 








Roy M. Amos, Goshen, Ind., has changed 
the style of his business to the Amos 
Jewelry House. 





A 500-pound safe was stolen from the 
store of Samuel Berkman, 88 Broadway, 
Chelsea, Dec. 13, in the early morning. In 
the safe were watches, rings and jewelry 
valued at more than $1,000. The safe was 
found the next morning emptied of its con- 
tents in a field in Saugus. 

Miss Blanch Congdon, bookkeeper for 
Norling & Bloom Co., had the misfortune 
to break one of her ankles while walking 
across Boston Common last week. She was 
taken to the Massachusetts Homeopathic 
hospital for treatment. She will be there 
for several days yet. 

Creditors of Samuel Abrams, who con- 
ducted business under the name of Samuel 
Abrams & Co., and was adjudicated a 
bankrupt Nov. 15, have received word that 
the first meeting of the creditors will be 
held Dec. 23. The meeting place will be 
room 442-3 Post Office building, and the 
time 10:00 a. M. Creditors are asked by 
Referee in Bankruptcy Darling to attend 
and prove their claims, appoint a trustee and 
examine the bankrupt if they wish to do so. 

The E. Howard Clock Co. has filled some 
unusual orders recently, among them being 
a four-dial, striking tower clock for the 
Methodist Church, Bona Vista, N. F., a 
striking tower clock for the Philippines. In 
filling this order the timepiece had to be 
packed so as to withstand torrential rains 
and springless carts and to be conveyed into 
the interior in the Luzon mountain district. 
The company is also completely equipping 
the whole of the premises occupied by the 
Federal Reserve Bank with watchman, 
master and secondary clocks, 

Following the conviction and fining of the 
seven jewelry auctioneers occupying rooms 
on Washington St. the police commissioner 
has cancelled their licenses, Albert R. Kerr, 
president of the state retail association re- 
ports. The auctioneers, however, have been 
superseded by other auctioneers who are 
carrying on public auction business at the 
same premises. In addition other stores of 
a similar nature have been opened for the 
Christmas trade. Mr. Kerr says that the 
police are watching the auction rooms very 
closely for any infraction of the law. 

The jewelry stores are unusually attrac- 
tive for the Christmas season, and during 
the last few days have experienced a great 
inrush of custom. Most of the houses re- 
port that the trade compares very favorably 
with the corresponding period last year, and 
one or two have even exceeded the pre- 
vious figure. There is a brisk demand for 
watches, rings, cameos, beads of all kinds, 
some silverware and a marked amount of 
diamonds. Several of the stores have set 
aside sections marked conspicuously. None 
of these goods above $5 or in some cases 
$10. These seem to make a special appeal 
to many customers. 








“Not only can painting, sculpture, and 
music be dispensed with, as indeed they 
often are; but these things add nothing to 
our comfort (understanding by this ma- 
terial well-being) as do the ‘Arts and 
Crafts.’ ’°—GAULTIER. 
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THE RENAISSANCE 
OF STERLING SILVER 


It would appear that Plated Silver has ridden pretty far and 
high on a price appeal and a flavoring of class exploitation. 


On the other hand, perhaps the friends of Sterling have 
stayed too long on the side of traditional dignity, and let a feel- 
ing grow that possibly there are real objections to Solid Silver. 


“Sterling Costs Too Much.” So does a “Sterling Is Too Hard To Sell.” Are 
good bond, but it is an investment. we a nation of salesmen or only mere 
Sterling Silver is in the same class with order takers? The Gorham Interests 
Government Bonds. It can never fail. are going to help just the same. 

It pays regular dividends of usefulness 
for generations. “Plated Ware Has Been Well and Per- 

“The Burglars Will Get It.’ The cost sistently Advertised.” That is not an ob- 
of insuring all the Silver in a home is jection to Sterling per se, but no amount 
less than the cost of a safety deposit of exploitation will ever make Veneered 
box. Silver more desirable than Solid Silver. 


The objections to Solid Silver fall to the ground. There 
are none. Now it is obvious to any one that has studied the 
situation that a Renaissance of Appreciation is dawning. 


There is no substitute tor Sterling and there never will be. 


The time is ripe for a campaign of Education to buy it. 
This The Gorham Interests intend to wage, and they ask for 
the support of all friends of Sterling. 


They do not propose to attack Plated Ware. They make 
it, and sell it, and believe in it inits place. But they do not pro- 
pose to let a magnificent case go by default, and in this decision 
they know that they will have an army of adherents. 


THE GORHAM COMPANY 


New York: 5th Ave. & 36th St. Cuicaco: 10S. Wabash Ave. 
Boston: 480 Washington St. ATLANTA: Metropolitan Bldg. 
PHILADELPHIA: Widener Bldg. 
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Bright Prospects ‘—o our subscribers, 
in one and all, THE 


JEWELERS’ CIRCULAR 
xmas Trade extends a_ heartfelt 
wish for a Merry Christmas and the hope 
that the business that will be done by the 
trade during the present week will be fully 
up to all expectations. In fact, as far as 
we have been able to learn, the Christmas 
business of the jeweler this year should in 
no way prove disappointing. Although in 
some sections it started late, it has gradu- 
ally increased in volume as time went on, 
and probably will increase right up to Dec. 
24. We are confident that when the books 
are balanced at the first of the year, the 
jewelers in most sections of the country 
(particularly those who have had the fore- 
sight to keep their stocks replenished), will 
be more than pleased with the sales they 
have made. 

As is often the case at this season of 
the year, large numbers of complaints are 
being received from jewelers who cannot 
have their “last minute” orders filled by 
jobber or manufacturer, this being due to 
the rush in business concentrated in the 
past few weeks. Many manufacturers who 
felt that they had been accumulating all 
the stock they could possibly carry during 
the Fall, found that their December orders 
exceeded all expectations to the extent that 
they were cleaned out of many lines and 
unable to satisfy the last minute demands 
of many of their customers, not to speak 
of the memorandum orders that pile in 
from dealers not regularly on the books. 

This has caused some heartaches and 
some losses of sales both on the part of 
the retailer and the manufacturer, but in 
most instances the fault lay with the retail 
jeweler who refused to replenish his stock 
until the last minute. 

On the whole, however, the jewelers 
have been fairly able to satisfy the big 
demand for gifts from people who are 
more and more coming to their stores for 
presents of all kinds. Unless all signs fail, 
the “Gifts That Last” will predominate to 
a greater extent than ever before in the 
presents given on Christmas, 1921. 





The OR some reason, 
Platinum Stamping oo — 
wet ih ee 


under a misapprehen- 
sion, in the belief that the platinum law 
passed by New York State, which went into 
effect Sept. 1, 1920, was the only statute of 
its kind covering the marking of platinum 
articles. Few, if any, mémbers of our in- 
dustry were aware of the fact that a similar 
law had been passed by the last legislature 
of the State of Illinois. The act, whick 
was approved June 28, 1921, is to be found 
under the laws of 1921, page b405, and 
reads as follows: 

“AN ACT to add section 229a to 
Division I of ‘An Act to revise the law 
in relation to criminal jurisprudence,’ 
approved March 27, 1874, in force July 1, 
1874, as amended. 

“Section 1. Be it enacted by the 
people of the State of Illinois, represented 
in the General Assembly: Section 229a 


is added to Division I of ‘An Act to re- 
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vise the law in relation to original juris- 
prudence,’ approved March 27, 1874, in 
force July 1, 1874, as amended, the 
added section to read as follows: 

“Sec, 229a. Any person who makes, 
sells or offers to sell or disposes of, 
or has in his possession with intent to 
sell or dispose of, any article of mer- 
chandise, composed wholly or in part 
of any metal with the word ‘platinum’ 
or any abbreviation, contraction or 
colorable imitation of said word ‘pla- 
tinum,’ marked, stamped or printed 
thereon, or on any box, package, cover, 
or enclosure, or on any tag, card, 
label, bill, statement, invoice or paper 
attached to or used in connection with 
or referring to said article, unless 
925/1000s of the component parts of 
the metal appearing or purporting to 
be platinum of which said article con- 
sists, are of either the pure metal and 
element platinum, alone or in conjunc- 
tion with iridium, osmium, palladium, 
rhodium and ruthenium or these metals 
in combination, shall be fined not less 
than fifty dollars ($50.00) nor more 
than five hundred dollars ($500.00). 

“Approved June 28, 1921.” 


A perusal of the above will show that 
as far as the essential words of the statute 
go, the Illinois law is identical with the 
New York Platinum Law; in fact, the only 
difference being that it applies to “any 
person who makes,” while the New York 
Law refers in addition to the “firm, cor- 
poration or association or any member, 
officer, employee or agent thereof.” The 
New York Law simply makes the crime 
a misdemeanor, while the Illinois law pro- 
vides the punishment, i. e., of a fine of not 
less than $50 nor more than $500. 

In view of the many inquiries that have 
been received in connection with the New 
York Platinum Law and the idea that this 
law was the only one on the statute books, 
it is well that prominence be given to the 
details of the Illinois statute which so thor- 
oughly harmonizes with the New York 
Stamping Act. It is probable therefore that 
further State legislation on platinum will 
be modeled on these two laws governing 
the great centers of platinum production. 





THE frauds com- 
Sitver Plate mitted on the pub- 
as “Sheffield Plate” me hr i pm 
and even in the sale of so-called “Sheffield 
Reproductions” and “Sheffield” ware, are 
becoming so flagrant that it behooves the 
jeweler to be more cautious in using the 


Do Not Sell 


word “Sheffield” in any way in con- 
rection with plated ware. There is 
one thing he should make it a _ point 


to do and do clearly—that is disabuse the 
mind of his customer of any idea the latter 
may have that there is any metal called or 
known as “Sheffield,” or that the so-called 
Sheffield reproductions sold here are any- 
thing more than ordinary plated ware or 
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in any way better than plated ware. 

in this way can the jeweler keep faith w: 
the public and keep from feeling the 
action which buyers will show as pres 
they realize the frauds of which they Fs 
been victims. " 

The jeweler knows, or ought to kno 
that genuine Sheffield Plate Practicaly 
went out of existence as a commercial 
proposition when the electroplating was in. 
troduced. He knows, or he ought to know 
that Sheffield plate consists of silver rolle 
out on copper, and made in England be. 
tween the middle of the 18th and middk 
of the 19th centuries. He knows, or he 
ought to know, that genuine Sheffield plate 
is prized by collectors to an extent that it 
even has a literature of its own and that 
it is sold by a few silversmiths or import. 
ers in this country and commands Prices 
often far in excess of silver of the same 
weight. It is because the jeweler dogs 
know and ought to know what genuine 
Sheffield plate is that the public feeling 
against him will be very strong when he 
sells ordinary cheap plated ware under the 
name of “Sheffield” or “Sheffield Plate,” 
simply because it sells better under such 
designation. 

No matter what the manufacturer may 
stamp his article; no matter by what name 
the retailers in other lines may designate 
such articles, it is up to the jeweler to 
tell the truth and to sell silverplate gs 
silverplate, and in no way confuse his cus 
tomer by use of the name, Sheffield, i 
any form. True, the public has been mix 
led to the extent that they often ask for 
“Sheffield,” believing it to be a metal or 
a process or something other than silver 
plate. But instead of taking advantage of 
their ignorance, it is up to the jeweler to 
enlighten his customers as to what they are 
buying, and as to the frauds that are being 
perpetrated under the name of “Sheffield” 
and “Sheffield Plate.” 

The honorable jeweler will always let 
the customers realize that his is the one 
store in which they will not be preyed upon, 
because of their ignorance, but one in 
which they will be able to obtain an exact 
and accurate knowledge of the quality of 
all the articles that they are asked to buy. 
In this way the honorable jeweler will 
sustain his reputation and build a founda 
tion on which proper success will develop. 
He cannot do this if he uses terms which 
mean one thing to him or to the expert 
and another to the public, and “Sheffield” 
or “Sheffield Plate’ as applied to many 
lines of merchandise today are flagrant 
examples of such obnoxious terms. 












Robert J. Taupert, 50 years old, mayor 
of the city of Las Vegas, New Mexico, 
and leading jeweler of that city, died 
recently. Mr. Taupert came west for 
his health a number of years ago and 
had apparently thrown off his illness 
His death was said to have been due to 
a complication of ailments. He was ef 
gaged in both the retail and wholesale 
jewelry and optical business. An 
announcement has been made that his 
business will be continued under the 
management of his estate for the present 
time. Mr. Taupert is survived by 4 
widow and daughter. 
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A patent extending over a period of 17 
years was granted on Dec. 13, to R. Rosen- 
thal, of the firm of Rosenthal & Kaplan, 15 
John St., on a setting which can be set 
securely and quickly without the use of 
tools. . : : 

Authority to conduct a jewelry business 
in this city was granted to the firm of 
A. H. Silver, Inc., in a charter of incorpo- 
ration issued at Albany, N. Y., last week. 
The capital is $10,000, and the incorporators 
are H. M. and L. Silver. 

Ferdinand F. Kummel, engraver on 
medals and badges, passed away on Mon- 
day, Dec, 12, at his home in Brooklyn. 
Mr. Kummel was born in Brooklyn 46 
years ago, and was active in Democratic 
politics in the 19th Assembly District. 

Papers of incorporation were issued at 
Albany, N. Y., last week, which authorized 
Gustave Cropsey, Inc., to engage in the 
plated ware business in this city. The in- 
corporators are G. and M. Cropsey and M. 
Denis, and the capital is placed at $10,000. 

An involuntary petition in bankruptcy 
was filed in the United States District Court, 
this city, last Saturday, against Samuel 
Winegarten, jeweler, 678 Eighth Ave. The 
petitioning creditors are Bernard Nacht, for 
$520; Louis Gutter, $626, and Monroe B. 
Hack, $204. 

James J. Loeb, of James J. Loeb & Bro., 
importers of melées, 68 Nassau St., sailed 
Tuesday, Dec. 13, on the steamship Aquitania 
for the European diamond markets, Mr. 
Loeb expects to be away for two months, 
and while in Europe will visit London, 
Paris, Amsterdam and Antwerp. 

Suit was filed in the Supreme Court on 
Thursday by Ernestine Schroder against 
Marinda Leith for a balance of $4,000 due 
on a pearl necklace sold to the defendant 
for $45,000 on Feb. 17 last. The defendant 
paid $40,000 at the time, and $500 more on 
Oct. 8 and Oct. 14 last, but has refused to 
Pay the balance, it is alleged. Stanchfield 
& Levy are the attorneys for the com- 
plainant. 

Max Kovitz, wholesale jeweler in busi- 
ness at 44 Eldridge St. for the past 11 
years, will move on or about Jan. 1, 1922, 
to a larger and more up-to-date store at 
63 Chrystie St., this city. Mr. Kovitz also 
announced that he has taken into partner- 
ship his former manager, Charles Pa- 
shutsky, who has been with him for the 
past six years. The business will hereafter 
be conducted under the firm name of Kovitz 
& Pashutsky. 

A default judgment for $1,233 was filed 
in the City Court last Thursday by George 
Eckstein against Abraham Pevsner. Eck- 
stein testified that he met Pevsner in 1917, 
at John and Nassau Sts., “where it is cus- 
tomary for dealers in jewelry and precious 
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stones to meet and discuss business deals,” 
He said that the defendant got a pair of 
diamond earrings for $474 and gave him 
a check, and before he had a chance to cash 
the check Pevsner bought a diamond ring 
for $500 and gave him another check, Both 
were returried and the cashier of the bank 
said that Pevsner had only $21 left. 

Diamonds claimed to have been smuggled 
into this country and seized by Federal 
authorities were placed on sale at public 
auction last Friday in the Federal building 
in this city, There were 4,547 cut but unset 
diamonds, which it is claimed were seized 
on Sept. 4 from a purser’s clerk who tried 
to bring the stones into this country with- 
out paying the usual duty. The appraised 
valuation of the gems was $17,562, but were 
purchased by dealers at the sum of $27,000. 
United States Marshal Hecht, who con- 
ducted the sale, also sold 12 loose diamonds, 
a diamond and pearl ring and a pair of dia- 
mond ear-rings for $2,145. 

Schedules in bankruptcy were placed on 
file in the United States District Court, this 
city, last Wednesday, by Max Gobstein and 
Harry Dreyer, trading as Gobstein & 
Dreyer and the Phenix Jewelry Co., 71 
Nassau St. The liabilities, which amount 
to $108,117.86, are divided as follows: 
wages, $300; secured claims, $18,445; un- 
secured claims, $83,420.86, and notes and 
bills which ought to be paid by other 
parties thereto, $5,952. The assets total 
$54,250.35, and consist of stock in trade, 
$35,000; household goods, $200; machinery, 
tools, etc, $3,312, and debts due on open 
accounts, $15,738.35. Involuntary bank- 
ruptcy proceedings were started last month. 

The following additional contributions 
have been received during the week by 
Leopold Stern, chairman of the Jewelry and 
Kindred Trades Division for the United 
Hospital Fund: $500, Dreicer & Co.; $100, 
Goldsmith, Stern & Co.; $25, Mount & 
Woodhull, Wormser & Mayers, Inc.; Sig- 
mund Cohn; $20, Jung & Klitz; $15, 
Charles S. Crossman -& Co.; I. J. Roe, 
Goldmuntz Bros.; $10, Mayer & Mulligan, 
Inc.; A. R. Katz Co., J. Freudenheim & 
Sons, David L, Gluck, Louis Pressel & 
Ledeberg, Inc.; Charles M. Levy & Son. 
This brings the total as of Dec. 17 up to 
$5,070. A much larger amount is. still 
needed, and the trade is asked to be as 
generous as possible in their contributions. 
Further contributions will be acknowledged 
in the next issue of THE JEWELERS’ Cir- 
CULAR. 

The recently reported suit of Morris H. 
Mann against Max Simons has resulted in 
the filing in the Supreme Court of a suit by 
Simons against Law Lowenthal, as execu- 
tor under the will of Maurice Brower, who 
died last July. Simons says that in De- 


CIRCULAR 


cember, 1920, he entrusted to Brower pearls 
worth $25,625, which had been entrusted 
to him by Mann, and that Brower agreed 
to return the pearls on demand but they 
were in his possession when he died, for 
which reason Simons sues the estate for 
$25,625. Mr. Simons has also sued Gisella 
K. Millheiser and Maurice Brower & Co., 
Inc., for $4,917 on a note made May 11 
last. A default judgment for $942 against 
Valerie K. Brower was filed in the City 
Court on Wednesday last by Rudolph 
Turkel on five notes of Maurice Brower & 
Co., made by Maurice Brower, as president, 
which she endorsed. 

A woman posing as the wife of a stock 
broker with an office at 24 Broad St., called 
at a Fifth Ave. jewelry store last week and 
selected some articles, After she had com- 
pleted her selection she stated that her hus- 
band would call and pay for the merchan- 
dise after the Stock Exchange had closed. 
The woman gave her address as the Hotel 
Biltmore, but upon investigation it was 
found that she was not registered at that 
place. Neither could her husband be found 
at 24 Broad St. The firm visited by this 
woman believes that this is the same person 
who defrauded them about a year ago. Her 
actions are sufficient to caution the trade to 
be on the lookout for this woman who is 
described as being about 40 years old, 
standing 5 feet 3 inches tall and weighing 
165 pounds. She is of stocky build, has 
dark brown hair, a full face and dark eyes. 
When last seen she wore a dark blue suit 
with black fur at the neck. 

Since the early part of October, Irving 
E, Goldsmith, of Ingomar Goldsmith & Co., 
cutters and importers of diamonds, 180 
Broadway, has been visiting the European 
diamond markets in the interest of his con- 
cern. Not only did he call at the customary 
gem centers, but also visited central Europe. 
Last week an interesting communication was 
received from Mr, Goldsmith in which he 
tells of the present conditions in Europe in 
relation to the diamond situation, Part of 
his letter reads as follows: “Almost every 
commodity in central Europe, particularly 
those that are specialties of this territory, 
are absurdly cheap, but when it comes to 
diamonds—and this is really a factor that 
ought to give one greater confidence in the 
article—they feel that they would rather 
keep diamonds which have an international 
value than own their own depreciated cur- 
rency. As a consequence they ask for the 
very few desirable things you see, so large 
an amount in their own currency, that they 
cost more than in America or else they de- 
mand exceedingly high prices in American 
dollars. Eight or 10 months ago there were 
bargains to be had because lots of formerly 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 
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Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity Jobbers 


sonn we suerwoo? SOLIDARITY WATCH CASE CO. ‘°8.2..emae 


OSCAR GAMMON . ESTABLISHED OVER GEORGE SALZGEBER 
Vice Provident 15 Maiden Lane, New York eSHIRTY YEARS) Asst. Searctesy Team 
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wealthy people wanted to liquidate and sold 
their jewels, taking in exchange their own 
currency, Which has since depreciated so 
much that they are now very sorry they 
sold their gems. The situation is now re- 
yersed, and they are starting to put their 
money back into diamonds.” 

Members of the trade are cautioned to 
be careful in dealing with a man, who, on 
Dec. 12, passed on a Broadway jeweler a 
check for $100 that has come back dis- 
honored. This man had several checks for 

100 each, drawn on the Union Trust Co. 
of Chicago by the Detroit Trust Co. and 
apparently signed by the officers of the 
fatter. Although the customer had identi- 
fed himself as the payee named on the 
check, the jeweler has been informed that 
itis “N. G.” The man is about 55 to 60 
years old, 5 feet 6 inches high and weighs 
about 180 pounds. He appears sickly, 
wears eye glasses and is very near sighted. 
His companion is a young man of about 
25, tall, smooth shaven. 

The Board of United States General 
Appraisers at New York ruled during the 
past week on the dutiable classification ot 
amethyst and topaz beads, loosely strung 
for facility in transportation only, imported 
by Wiener Bros., of New York, and on 
bracelets, composed of celluloid, imported 
by Samstag & Hilder Bros., also of New 
York. The beads in question were assessed 
with duty by the Customs authorities at 
the rate of 35 per cent ad valorem, under 
Par. 333, Tariff Act of 1913. The Customs 
Board, in an opinion by Judge Sullivan, 
finds that duty should have been collected 
at the rate of but 20 per cent ad valorem, 
under the provision in Par. 357 for precious 
er semi-precious stones, cut but not set, 
suitable for use in the manufacture of 
jewelry. The protest is sustained and the 
collector directed to reliquidate the entry 
accordingly, In the Samstag & Hilder 
Bros. case, the bracelets in question were 
classified as jewelry and duty levied at the 
rate of 60 per cent ad valorem under Par. 
356, Act of 1913. Judge Sullivan finds in 
this case that duty should have been col- 
lected at the rate of but 40 per cent ad 
valorem under the provision in Par, 25, 
Act of 1913, for manufactures of celluloid. 

A man posing as the head of the Knox 
Five and Ten Cent Store, Buffalo, N. Y., 
and a director in a Buffalo bank, called 
at a Fifth Ave. jewelry store Tuesday, 
Dec. 13, stating that he was associated with 
a very prominent man in Buffalo and that 
he wanted to select some goods, as he was 
going to give this prominent man a wedding 
present. He gave his address as the Knox 
building, Buffalo, N. Y. After making his 
selections, he gave a_ well-known down- 
town bank as a reference and said that when 
the check he would give was approved, they 
were to send along the goods to him. The 
bank was communicated with and it was 
found ‘that they knew the prominent man 
who was being impersonated, but that they 
did not know the man who had called at 
the jewelry store. Further, they called up 
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Puffaio and found that there was no such 
building as the Knox building and that the 
Knox Five and Ten Cent Store had been 
merged three years ago into another com- 
pany. These suspicious actions are sufficient 
to warrant the trade being on guard against 
this mati, whose description is as follows: 
Weight, about 175 pounds; height, 5 feet 
8 inches, smooth shaven, sallow complexion, 
scar on face, dark hair, fairly well spoken. 
When last seen he wore a long dark ulster 
and soft black hat. 








West Warwick, R. I., Town Council Passes 
Ordinance Against Auction Without 
a Permit 

ProvipENCE, R. I., Dec. 17—The Town 
Council of the town of West Warwick has 
taken action to protect the merchants with 
permanent business establishments in the 
town from what some consider unfair com- 
petition around the holiday season when 
itinerant concerns conducting mushroom 
“auction rooms” with jewelry, watches, 
bric-a-brac, etc., open up for a few weeks. 
At a meeting of the council recently an 
ordinance was passed prohibiting the hold- 
ing of a sale at auction of goods, wares 
and merchandise unless the owner thereof 
first procures a license for such sale from 
the Board of Police Commissioners. 

The ordinance was adopted by a unani- 
mous vote of the council and provides that 
the fee for such licenses shall not exceed 
$5 per day for each and every day that the 
sale shall continue and also provides for 
the punishment of violators of the ordinance 
by a fine not to exceed $10 for each offence. 

About 10 days ago Morris L. Sachin 
opened an auction sale in a store on Wash- 
ington St., at Arctic Centre, with a large 
line of jewelry, watches, Japanese goods 
and novelties, under the name of the Jap- 
anese Jewelry & Novelty Store. Upon 
complaints from the permanent merchants 
of the section the store was closed pending 
action by the Police Commission upon an 
application for an auction license under the 
new ordinance. 

At the semi-monthly meeting of the Police 
Commission held last Thursday evening, the 
application of Mr, Sachin for a license to 
hold an auction of goods and wares in the 
St. Onge building, Arctic Centre, from now 
until Christmas was refused and the peti- 
tioner given leave to withdraw. This is 
the first application to be made under the 
new town ordinance regulating auctions of 
merchandise. 











Charles Sherman, of H. D. Merritt & 
Co., has returned from a stay in Maine. 

A basketball team has been organized by 
the Whiting & Davis Athletic Association. 

J. J. Sommer left last week for an ex- 
tended trip in the interests of J. J. Sommer 
& Co. 

C. H. Fuller, Pawtucket, findings maker, 
has purchased the estate of the late William 
Coupe in South Attleboro. 

A factory sale of jewelry conducted by 
W. & S. Blackinton Co., last week attracted 
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a large number of out of town people to 
town. 

Fred S, Gilbert, salesman for L, E. Free- 
man & Co., has been spending the past 
several weeks in town at the factory. 

, Fred Howard, of the F. M. Whiting 
Co., is acting as chairman of the North 
Attleboro Chapter of the Red Cross. 

Frank P. Kennedy, of the Kennedy Co., 
returned last week from a business trip and 
reports that the jobbers and retail merchants 
are all doing a big business. 

The employes of the Webster Co. con- 
tributed $62 and the employes of R. Black- 
inton & Co., $32.50 to the Christmas fund 
for the worthy last week. 











TRADE CONDITIONS 


Newark manufacturing jewelers are busy just 
now with last minute Christmas orders. There was 
light buying early in the season, though many 
retailers had comparatively small stocks. This 
means late rush orders in many instances. Low 
and medium priced jewelry has been selling best, 
although: there has been some demand for higher 
grade goods. 





John Pryor is on a trip through the 
middle west in the interest of the B. M. 
Shanley, Jr., Co., manufacturing jewelers, 
13 Governor St. 

Otto Abrecht has been visiting the trade 
in the New England States in the interest 
of Albert Abrecht, manufacturing jewelers 
at 38 Crawford St. 

Carl Hartdegon was a member of the 
committee of the Lions’ Club in charge of 
arrangements for the first dinner meeting 
of the club held at Hotel Berwick. 

C. J. Bioren has been visiting the trade 
in Philadelphia, Baltimore and Washington 
in the interest of his concern, Bioren Bros., 
manufacturing jewelers at 475 Washington 
St. 

A. Cressy Morrison, a New York manu- 
facturer, addressed the Employers’ Asso- 
ciation of New Jersey at the Down Town 
Club. He urged Newark manufacturers 
and business men to give their support to 
the Fordney Tariff bill. 

William I. Allsopp, of Allsopp & Son, 
Inc., manufacturing jewelers at 475 Wash- 
ington St., has been visiting the trade in 
the New England States in the interest of 
his concern. His son, William J. Allsopp, 
is visiting the trade in the middle west, 
and will go from there to Washington. 

Mayor Alexander Archibald, who is presi- 
dent of the Archibald-Klement Co., manu- 
facturer of silver goods, trophies, etc., was 
52 years old on Tuesday of last week. He 
was the recipient of congratulations from 
his many friends. His office staff gave him 
a black leather traveling bag. Mayor 
Archibald is being boomed as the Demo- 
cratic Gubernatorial candidate for’ governor. 

Complaints are being made against con- 
tinued poor postal service. A letter mailed 
in East Orange, an adjoining municipality, 
on Dec. 6, was delivered in Newark 10 days 
later. Word reached here that a registered 
package containing diamonds, sent from 
New York on Dec. 10, addressed to Dultz 
Bros., wholesale jewelers in the same build- 
ing, reached here Dec. 16. 
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TRADE CONDITIONS 


Holiday business with the Louisville jewelers is 
reported as being very active as a whole, there 
being an excellent volume of business handled by 
the downtown retailers, while trade is steadily im- 
proving with the suburban houses. Manufacturers 
and engravers are very busy, and as many retail- 
ers are not doing any watch work during the 
holidays, but are sending it to the trade shops, 
these are rushed. It is claimed by some of the 
larger retailers that there is some very good 
business in really high priced stuff, and that this 
would be better if the security markets were in 
better shape, and holders of securities were 
surer of dividends on common stocks, many of 
which are not paying anything at this time. 





Carl M. Wiseman, of the Southern Op- 
tical Co., and son of C. M. Wiseman, 
local jeweler, was recently elected presi- 
dent of the Pendennis Club, of Louisville. 

Lemon & Son, retailers, in commemo- 
tion of 93 years in the retail business of 
Louisville, have been using page adver- 
tisements, offering 93 specials, one for 
each year that the old house has been 
in business. 


Lexington, Ky., reports that a stranger 
entered the jewelry store of Victor Bo- 
gaert a few days ago, and while one of 
the clerks turned to answer a question 
of another clerk, the stranger left with 
a $1,000 diamond ring. 

Heywood Burke, negro, has been ar- 
rested for smashing a window at the 
jewelry and pawn shop of Simon Frockt, 
139 W. Market St. Thieves recently 
cleaned out windows at the shop of 
Louis Isaacs, at 3rd and Market Sts., 
which operates the same kind of business 
as Frockt. 


A short circuit in the wiring at the 
new store of G. F. Geiger & Son turned 
in an alarm and resulted in the American 
Protection Co. making a run on Satur- 
day morning. Of course it may have 
been merely the jar of a passing street 
car, as the alarm systems at some of the 
other stores have frequently been set off 
by street cars. 


Organization of the Merchants’ Secret 
Service Association has been followed by 
a string of general robberies, but it is 
believed that this new organization will 
have considerable influence through its 
announced intention of running down 
and prosecuting crooks. The jeweler 
members of the organization believe it 
the best thing that Louisville has done 
to counteract the crook. 

In a series of photos of days long gone 
the Louisville Times recently published 
a photo made in 1893, furnished by W. P. 
Brandenburg, local jeweler, and showing 
Mr. Brandenburg with a group of men 
standing on the ice in the Ohio River in 
1893, when it was frozen over solid, and 
teams were using the ice instead of the 
bridges between Louisville and Jeffer- 
sonville, Ind. It has been many years 
since the Winters were hard enough for 
such a feat. 

A peculiar suit has been filed by the 
Paul Johnson Optical Co., Starks build- 
ing, against the Starks Realty Co., charg- 
ing that it has the exclusive privilege to 
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sell optical goods on the ground floor of 
the building, and alleging that the Sut- 
cliffe Co. is competing, and that its lease 
should be cancelled. The Sutcliffe Co. 
handles kodaks. Whether the courts will 
hold that kodaks come under the heading 
of optical goods is a question. In view 
of the fact that watches contain lenses 
even watches might be considered in 
the light of optical goods. 








Canada Notes. 





W. G. Watson, Ltd., jewelers, are open- 
ing a store at Saskatoon, Sask. 

Wheatley Bros., jewelers, of Saskatoon, 
Sask., have discontinued business. 

Ontario buyers calling on the Torontu 
trade recently included F. R. Clarke, Peter- 
boro; G. A. Redmond, Sydenham; L. Atkin- 
son, Newmarket, and John Slater, Fenelon 
Falls. 

The Ontario Diamond Co., of Toronto, 
has been incorporated with $100,000 cupitas 
to deal in and manufacture jewelry; 
William T. Jones, Henry G. Donley and 
Walter W. McKeown are provisional 
directors. 

Samuel Frenkel, wholesale jeweler of 
Toronto, who died recently, left an estate 
valued at $420,211, the bulk of which went 
to relatives in the United States and Europe. 
He also made considerable bequests to 
Jewish charities. 

The B. M. C. Lens Co., Ltd., of Mon- 
treal, has been incorporated with an author- 
ized capital of $50,000 to manufacture and 
deal in optical goods, by Jeremiah Britton, 
Thomas H. Barnes, Alfred Mignot, Samuel 
B. Coen and Vera Crandell. 

The Brantford Optometrical Society has 
been organized by optometrists of Brant- 
ford, Ont., and neighboring towns, with the 
following officers: President, A. P. Avi- 
son, Brantford; vice-president, D. W. Hall, 
Galt; secretary-treasurer, Turnbull Collins, 
Brantford; directors, E. V. Kensey, Paris; 
B. E. G. Jordan, Simcoe. 

A man giving the name of Charles M. 
Bradley and posing as a commercial traveler 
bought goods on Dec. 10 at Beli’s jewelry 
store, Smith’s Falls, Ont., paying for them 
with a bogus check and receiving $15 in 
change. Another storekeeper was also vic- 
timized. The same man is stated to have 
been operating in various other parts of 
Canada, 








The fact that Talcott Bros., watchmakers, 
jewelers and opticians of 424 Main St. 
Olympia, Wash., reccently celebrated the 
49th anniversary of the starting of the 
business, was the subject not only of much 
favorable comment among the customers of 
the house, but also the subject of consid- 
erable publicity in the local papers, one of 
them publishing a special article of nearly 
a column giving the history of the firm. 
The business of Talcott Bros. was estab- 
lished in 1872 in Olympia by C. R., G. N. 
and L. G. Talcott, who since that time have 
been strongly identified with all progres- 
sive movements of the city. The concern 
was burned out in 1882, but erected a new 
building within 13 days, and were back in 
their old location. 
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The John M. Roberts & Son Co, has 
been using nearly a page advertisement jn 
the Pittsburgh newspapers, making this con. 
cern the largest jewelry advertisers in this 
district. This house has been getting splen. 
did results from the liberal use of printers’ 
ink, according to all reports. 

A voluntary petition in bankruptcy was 
filed in the United States District Coyrt 
here by Edward Mortimer Moyer, of Mo- 
nessen, Pa. He lists his liabilities at $5,892 
with assets of $4,534. The assets consist 
of stock in trade, listed as worth $2000 
tools, fixtures, etc., worth $2,000, and open 
accounts due him worth $464. 

Homer J. Buckley, of Chicago, and a 
member of the board of governors of the 
National Association of Direct-by-Mail 
Advertisers, spoke here last week before 
the members of the Pittsburgh Advertising 
Club, and scored the negligence of em- 
ployes who slight the minor details in the 
day’s business with customers, claiming 
that discourtesy and a lack of tact and 
common sense annually cost business houses 
all over the country thousands of patrons, 
The organization he represents will hold a 
convention next year, and Mr, Buckley 
came here to look the local field over as 
to arrangements, 

The Pittsburgh police have been conduct- 
ing a crusade against “fake” jewelry cales. 
men with the result that several were 
picked up last week and fined in Central 
Police Court for their activities or given 
the alternative of a jail sentence. Some of 
the persons victimized claim that they were 
shown real diamond rings worth about 
$50, only to have them “switched” on them 
for an article worth about 30 cents. One 
of the persons complained of and arrested, 
was accused of this practice. Another un- 
der arrest was accused of offering rings 
worth about 5 and 10 cents each at $5 and 
$10 each, The police are determined to 
break up the practice at this or any other 
time. 

Considerable interest has been going the 
rounds among traveling men because of re- 
ports that the railroads are contemplating 
the placing of an excess charge of $1.50 
an inch on trunks of more than 40 inches 
in length. This is untrue and is officially 
denied by the Pennsylvania, the Baltimore 
& Ohio and the Pittsburgh and Lake Erie 
railroads. The rumor is thought to have 
been inspired by the action taken at the 
recent meeting of railroad representatives 
at which it was agreed that no baggage 
with dimensions in excess of 72 inches and 
weighing more than 250 pounds would be 
transported. For several years there has 
been a regulataion that a trunk or other 
receptacle measuring more than 45 inches 
in length, breadth or height will be charged 
excess. 








Julius C. Walk & Sons, Indianapolis, Ind, 
were visited by a sneak thief about Dec. 6 
and a Scottish Rite ring valued at $650 
stolen, and one worth $28 substituted. As 
there were several people in the store look- 
ing at this class of goods they have not yet 
determined the identity of the thief. 
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Hartford, Conn. 





E. Curtiss, inventor of an urn, 
Piaget his rights to Landers, Frary 
& Clark, silverware manufacturer, New 
itai onn. 
Patects om been filed with the Secretary 
of State in this city for the increase in 
capital of the Thomaston Knife Co., 
Thomaston, Conn., from $20,000 to $75,000. 
A patent for a trade mark on silvei 
plated flat and hollow ware has been grant- 
ed by the government to the Simeon L. & 
George H. Rogers Co, of Hartford, Conn. 
Paul Lux, Waterbury, Conn., has been 
granted a patent for a clock frame and 
has assigned his rights to the Lux Clock 
Mfg. Co., 95-107 Sperry St., Waterbury, 


nn. 

Port P. Hodge, Winsted, Conn., has 
heen granted a patent for an alarm clock 
controlling mechanism, Mr, Hodge has 
transferred his rights to the William L. 
Gilbert Clock Co., Winsted, Conn. 

Himberg & Horn, retail jewelers estab- 
lished since 1905 at 10 Arcade and 392 
Main St. New Britain, Conn., are con- 
ducting a special holiday season sale, 
announcing that a 20 per cent discount 
will be given on each dollar or more 
purchase. 

Mr. and Mrs. Alfred Pindar, of Weth- 
ersheld, Conn., have announced the en- 
gagement of their daughter, Mrs. Edith 
Pindar Taylor, widow of Alfred E. Tay- 
lor, of F. N. Taylor & Son, opticians, 
174 Asylum St., to Stanley S. Gwillim, 
Plainville, Conn. 

George P. Moore, metallurgist of the 
Wallace Barnes Co., clock spring manufac- 
turer, Bristol, Conn., spoke before the mem- 
bers of the Hartford chapter of the Ameri- 
can Society For Steel Treating last Thurs- 
day evening. Mr. Moore described the 
processing and manufacturing of springs 
and the difficulties encountered in this line 
of industry. 

The silver loving cups presented to sev- 
eral winners at the first annual horse show 
of Troop B at the armory in West Hart- 
ford, Conn., last week by the retail jewelry 
firms of Lux, Bond & Lux, 859 Main St., 
Henry Kohn & Sons, Inc., 890 Main St., 
and the Merton W. Bassett Co., 1005-9 
Main St., attracted considerable attention, 
the exhibition closing on Thursday. 

In a special booth equipped with an elec- 
trical glass cutting machine, Sage, Allen & 
Co., 896 Main St., are demonstrating the 
process of making cut glass novelties and 
designs. William Hoffman, with the Liberty 
Cut Glass Co., Egg Harbor, N. J. shows 
the work in modern cut glass factories. 
The open stock stem ware and colored 
glassware has attracted considerable at- 
tention. 

At the annual meeting of the mem- 
bers of the Employes Protective League 
of Bristol, Conn., last week, the follow- 
ing were elected members of the board 
of managers: F. W. Carnell, represent- 
ing the Wallace Barnes Co.; A. F. Bright- 
man, Sessions Clock Co.; C. H. Crosby, 
E. Ingraham Co.; Joseph C. Russell, the 
Dunbar Bros. Mfg. Co.; C. C. Morgan, 
the American Silver Co. 

An unidentified thief entered the resi- 
dence of Joseph E. Hultgren, a retail 
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jeweler, 57 Arch St., New Britain, Conn., 
last Wednesday afternoon and succeeded 
in getting away with jewelry valued at 
about $100. Mrs. Hultgren left her home 
at 23 Wallace St. during the afternoon 
and when Miss Ella Hultgren came home 
from school she discovered that the 
house had been entered by using a skel- 
eton key in a rear door. The house had 
been ransacked. 

Miss Harriet Keith Fobes, of New 
York, spoke in Hartford last week under 
the auspices of the Hartford Arts and 
Crafts Club, her subject being “Jewels 
and Their Stories.’ Miss Fobes has 
studied jewelry at the work benches in 
Armenia, Egypt and Italy. She gave a 
history of jewelry, starting her story 
from the time precious stones were 
formed in the earth, and telling of the 
change from time to time of pins, brace- 
lets, brooches and earrings. 

Charles E, Lord was confirmed as tem- 
porary receiver of the Beck-Engle Corpora- 
tion, retail jewelers, last week by Judge 
Avery in the Superior court, and time has 
been set for the presentation of claims. 
The company has jewelry stores at 148 
Asylum St, and 32 Pratt St., the mem- 
bers of the corporation being Julius Leon 
Beck and J. Louis Engle, formerly for 
many years with G, Fox & Co. Judge 
Avery has given an order for Mr. Lord to 
continue the business for 30 days, The 
appraisers named are Alderman James F. 
Kane, with Henry Kohn & Sons, retail 
jewelers, 890 Main St., and Edward F. 
, Coxeter, a retail jeweler, 193 Asylum St. 








Ottawa Notes. 





Ottawa jewelers are making every ef- 
fort to get Xmas trade and although the 
unemployment situation in the city is acute, 
they expect to find business satisfactory 
when compared with last year’s trading. 

‘es fair to have a larger pro- 
duction of gold than California if the pres- 
ent output keeps up for the fourth quarter 
of the year an output valued at 
$13,870,000 or with exchange added, $15,- 
200,000 for the year is quite probable. 

Paul Mellor, giving Petrograd as his 
birthplace and England as his residence till 
some four months ago when he came to 
Canada, was sentenced to two years in 
Kingston Penitentiary by the local bench 
for the old game of passing worthless 
checks, Bilsky Limited jewelers, being vic- 
tims for a watch valued at $100 while other 
tradesmen suffered lesser losses. Mellor 
was arrested in the Central Depot as he 
was on his way to fresh fields in which to 
operate. 

Walter Girvan, jeweler, Main St. 
Smith’s Falls, had his store window broken 
and two strings of pearls, three pearl rings, 
a silver cream and sugar set and several 
other minor articles stolen on Dec. 9th, by 
a man who made his escape without being 
seen. Police in different places were noti- 
fied and it was a very short time later that 
William Green was in the hands of the 
Ottawa police as he was caught trying to 
dispose of some of the proceeds of the 
burglary. Chief Phillips of. Smiths Falls 
made arrangements to take him back for 
trial. 
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Evansville, Ind. 





TRADE CONDITIONS 


Trade with the retail jewelers of the city’ has 
been unusually active during the past week or so 
and the merchants are well pleased with the volume 
of holiday business that came in. The out-of-town 
trade was especially good and showed a gain over 
that of last year. Collections have been good. Re- 
tailers are looking forward to the new year through 
glasses of optimism and believe that 1922 will bring 
in more business than the present year. 





Morris Mount, retail jeweler at Peters- 
burg, Ind., was a recent business visitor 
in Evansville. 

Local dealers in diamonds report that ° 
they have had a very good trade during 
the past few days and expect that this 
good business will continue until after 
the holidays. 

T. C. Bayse, retail jeweler at Rock- 
port, Ind., reports that he enjoyed a very 
good holiday trade and that the volume 
of business was greater than during the 
holiday season last year. 

It is expected that Dr. Wallace C. 
Dyer, local optician, will receive an ap- 
pointment under the new administration 
of Mayor Benjamin Bosse, that will 
begin on Monday, Jan. 2. 

The demand for cut glass among the 
jewelers and other dealers in Evansville 
and surrounding country has been very 
good during the past few weeks and 
many articles in that line have been pur- 
chased for Christmas gifts. 

Chris Hewig, who for a number of 
years has been traveling salesman for 
A. Bitterman & Son, wholesale jewelers, 
is expected to arrive here in a few days 
and will spend the Christmas holidays 
with his friends and relatives. Mr. 
Hewig reports that he has had a very 
good business during the past year. 

Local jewelers report that repair 
business was unusually active up to the 
first of December, but this line of work 
has fallen off some during the month, 
owing to the rush of holiday trade. 
Jewelers say that during a business de- 
pression, such as the country has passed 
through during the past year, that repair 
work generally picks up and that men, 
who, under normal conditions would buy 
a new watch or clock, manage _ to 
make the old one do by having it re- 
paired. 

Many of the retail jewelers of the city 
participated in the big celebration that 
was given at Boonville on Friday, Dec. 
9, in honor of the opening of the Evans- 
ville and Boonville stretch of the 
Evansville and French Lick market 
highway. <A large mass meeting was 
held in the afternoon and a banquet at 
night at the Hemenway Memorial 
Presbyterian Church. The opening of 
the road is expected to mean much in 
a trade way to the merchants of Evans- 
ville and Boonville. The new road is 
built of concrete and it is expected that 
the route from Boonville to French Lick 
will be completed during the coming 
year. 








The business of the late Frederick F, 
Sheaffer, McVeytown is now owned by 
Mrs, Frederick F. Sheaffer. 
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CHRISTMAS AHEAD! TURN SHARP 


to right and follow the Hart Highway 
<a! to better business and larger profits ! 


14-K a Scarf Pins with Cut Diamonds 


Me 401—$13.00 ** '403—$13.00 "* 406—$13.00 **« 
: 402—$13.00 "* 405—$13.50 %* 407—$12.75 








Ladies’ 18-K White Gold Trimmed Rings 
Onyx and Cut Diamonds — $7.50 wet 
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Chicago Notes. 





J. E. Korshak, Masonic Temple, re- 
turned last week from a business trip 
through the east. 

H. D. Schaeffer, of the Elgin National 
Watch Co., returned last week from a 
short trip to Cincinnati. 

Jos. Flashner, of Hirsch & Flashner, 
New York, spent the past week in Chi- 
cago calling on the trade. 

J. L. York and A. Carlstrom, of the 
Waltham Watch Co., returned last week 
.from their final trips of the year. 

W. C. Schumann, of Leubusher-Schu- 
mann & Co., is spending a week in Okla- 
homa City, calling on the retail trade. 

Ed. Brooks, of the M. F. Williams Co., 
Attleboro, Mass., is spending a week 
here visiting the trade en route to St. 
Louis. 

W. F.. Drexmit, general sales manager 
of the Chicago office of the Keystone 
Watch Case Co., left last week for a 
short visit at the home office. 

Chas. F. Hartshorn, Columbus build- 
ing, who returned last week from his 
final trip through the east, reports busi- 
ness excellent among his customers. 

S. C. Eppenstein, of the Illinois Watch 
Case Co., accompanied by Jacob Franks, 
left last week for Atlantic City, where 
they will spend a couple of week resting. 

Irving Schwartz, of L. Barnett & Co., 
Newark, N. J., is spending a couple of 
weeks in Chicago calling on the trade, 
en route home from his eastern territory. 

Herbert Buchsbaum, of S. Buchsbaum 
& Co., returned last week with his bride 
from a six weeks’ honeymoon trip 
through the west, Mexico and the south. 

S. G. Cogan, representing Wexler 
Bros., returned last week from a trip 
through Kansas, and immediately left 
on a trip through Illinois and Missouri. 

Lewis Dehart, of the C. & E. Marshall 
Co., left last week for the northwestern 
part of Missouri, where he will visit with 
relatives and friends over the holidays. 

V. S. Leservitz and H. H. Bloom, of 
the Blauer-Goldstone Co., returned from 
their territories last week and will re- 
main in Chicago for the balance of the 
year. 

DeForest Hulburd, vice-president of 
the Elgin National Watch Co., returned 
last week from New York, where he 
had been visiting the local office for a 
week. 

Harold C. Waite, Chicago. manager for 
the Webster Co., Heyworth building, 


left last week for North Attleboro, where 
he will visit at the factory and spend the 
holidays at his home. 

Warren Piper, vice-president of J. F. 
Newman, Inc., left last week for the 
east, to visit at the factory, and will re- 
main there for three weeks, combining 
business with pleasure. 

Wm. Shapiro, Samuel Leibson and 
June Mannheimer, of Louis Mannheimer 
& Bros., who returned last week from 
their respective territories, will remain 
here until about Jan: 20. 

Reports were received here last week 
that H. M. Carle, formerly Chicago man- 
ager for the Keystone Watch Case Co., 
is seriously ill at the Battle Creek Sani- 
tarium, Battle Creek, Mich. 

Congratulations were in order last 
week when B. L. Bouer, of Bouer-Gold- 
stein, 64 East Jackson Blvd., announced 
his engagement to Miss Ethel Heiman, 
of this city, to his friends. The wedding 
is set for some time in July. 

Among the visitors in Chicago last 
week were: J. Johnson, Villa Grove, IIl.; 
Houward S. Record, Cambridge, IIL; 
Henry J. Durran, Naperville, Ill; Mrs. 
L. F. Dresser, Michigan City, Ind.;- Will 
H. Queeman, Milwaukee, Wis. 

Mrs. Albert Curtis, who has charge 
of the Chicago office of the Newall Mfg. 
Co., left recently for Los Angeles, Cal., 
to meet Mr. Curtis, and will spend the 
holidays there visiting with relatives. 
Both expect to return here right after 
the first of the year. 

I. C. Newman, 133-139 N. Clark St., 
leased the store north of him last week, 
which is now occupied by the candy 
store. The wall separating the two 
stores will be broken, and the fixtures 
extended. Workmen will commence 
work about April 1, so everything will 
be in good shape by. May 1. 

Harry Aronson, representing A. Hirsch 
& Co., through Iowa, Kansas, Missouri 
and Illinois, returned last week from 
his territory and will remain here for 
the balance of the year. Samuel New- 
man, also of the above firm, is calling 
on the trade in Milwaukee, making his 
headquarters at the Martin Hotel, and 
will not return here until after Christmas. 

A. Wolf & Co., 27 S. Clark St., has 
placed an electric illuminated sign above 
a canopy that extends from the store 
door to the street, bearing “Diamonds 
for Xmas—Gifts-That Last.” They have 
also employed a special police officer to 
stand on guard at their door to protect 





them from any “holdups” during the 
holiday rush. 

M. H. Nathan, representing Despres, 
Bridges & Noel, returned last weel@ from 
Michigan, and reports a very good busi- 
ness. H. W. White, who represents the 
same firm through the west, returned 
last week from a successful trip and is 
now calling on the trade through Illinois 
and Indiana. J. M. Joseph, also of the 
same firm, spent several days last week 
at Rockford, Ill., calling on the trade 
and visiting old friends. 

A price of $7,900 a front foot has been 
paid by Bernstein Bros., 31 S. Clark St., 
for the 20 feet of property at 125 N. 
Clark St., or a total of $158,000. As soon 
as leases expire on the five-story build- 
ing next August, Bernstein Bros. expect 
to have it remodeled, so that they can 
occupy the entire first floor, with the 
exception of enough space in the rear 
for stairways to the upper four floors, 
with an entrance on the alley. The 
property is 80 feet deep. 

One day last week while all the shop 
men were out to lunch and Jerry Olson, 
manufacturer in the Mallers building, 
was working on a special rush order, a 
sneak thief got behind the rail in the 
office and stole a box of jewelry repairs 
that had been taken in from various cus- 
tomers and which was on his desk. The 
thief got away without making the 
slightest noise, as Mr. Olsen did not 
detect his loss until he had completed 
the job he was working on. The loss 
was estimated at about $800. 

Jos. A. Brandt, who formerly con- 
ducted a jewelry. store at 2929 Broad- 
way, and sold it last March to go to 
New York, was brought back to Chicago 
last week by the police to answer the 
charge of buying stolen jewelry. The 
merchandise had been stolen by Joseph 
Shean, E. F. Cronk, Ira Perry, Walter 
Witt and Harold Sullivan, who held up 
the jewelry stores of Paul Loberg, 
Roling Bros., C. Hansen and W. F. Leh- 
mann. Brandt was indicted to the 
Grand Jury and was placed in the County 
jail to wait trial. 

F. G. Davidson, who has been associated 
in the jewelry department of the Norris, 
Alister-Ball Co., for the past two years, 
has resigned his position and left last week 
accompanied by his wife for New York, 
where he will visit with his parents until 
Feb. 1, and will then leave for California 





(Continued on page 100) 





100 


Chicago Notes. 


(Continued from page 99) 





where he will take charge of one of his 
father’s branch stores. His father is G, D. 
Davidson, who operates a chain of jewelry 
stores throughout the country. 

F. L. Weekley, Lowell, Ind. who 
spent several days here last week visiting 
the Chicago markets, reports that holiday 
business as very good. 

S. C. Amsden, advertising manager for 
the Norris, Alister-Ball Co., left last week 
for New York, where he will visit with 
relatives over the holidays. 

Among the traveling men in Chicago last 
week calling on the trade were, Ralph 
Hoxie, representing Harvey Clap & Co. 
moog, we Mass.; R. L. Wells, of the Gen- 
eral Chain Co., Providence, R. I., and Frank 
Bulong, of W. C. Green Co., Providence, 
7. 

W. A. Foley, Chicago Heights, IIl., re- 
ports that he was testing a pair of glasses 
for a woman, when a man came in and asked 
for a Hamilton railroad watch. The clerk 
showed a tray of watches, whereupon two 
nuns came in. The man suggested that the 
woman be waited upon first, and upon re- 
suming the transaction over the watch, the 
clerk discovered one was missing. He ac- 
cused the man of theft and called the police, 
but the watch was found on a chair. Upon 
being given a hearing the man was charged 
with disorderly conduct. 











TRADE CONDITIONS 
Business in the jewelry line has become better 


during the past week. The jewelry stores have 
plenty of buyers but the majority of the purchases, 
the leading jewelers state, has been of the medium 
priced goods. The heads of the stores say that 
while they are pretty well pleased with their 
Christmas business thus far, they have made better 
years in the past. They are all looking for an 
increase in their sales during next week. 





C. L. Seed has gone into the advertising 
business and is making a specialty of jewelry 
advertising. He was the advertising man- 
ager of the Hess & Culbertson Jewelry Co. 

Charles F. Stephens, who was for many 
years connected with the Mermod, Jaccard 
& King Jewelry Co., left that company a 
few weeks ago and became affiliated with 
the Hess & Clubertson Jewelry Co. 

The Maritz Jewelry Mfg. Co., now is 
known as the Maritz Watch & Mfg. Co., 
and is located in the Columbia building. 
Its name was recently changed and its capi- 
tal stock increased from $50,000 to $100,000. 
The company has also extended its business 
by opening a large branch office in Los 
Angeles, Cal., in charge of F, G. Frey, who 
was with the company in St. Louis, where 
he was well known among the jewelry trade. 

There have been few out-of-town jewelers 
here as visitors during the past week or 
two. The small town jewelers are remain- 
ing at home looking after their local Christ- 
mas trade. A few have been in making 
purchases for some of their customers or 
for some lines they have sold out and 


which need replenishing. Among those who 
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have been here are J. H. Perkins, of Popular 
Bluff, Mo., F. S. Brickley and wife, Desoto, 
Mo. 

Fred Drosten, president of the F. W. 
Drosten Jewelry Co., although pretty busy 
looking after his Christmas trade, found 
time to address the Rotary Club, at its 
weekly luncheon at Hotel Statler, one day 
this week on “The Diamond Industry of 
South Africa.” He delivered this talk at 
the yearly convention of the Missouri 
Jewelers held in St. Louis a few weeks ago 
and the talk was so interesting that the 
Rotary Club induced him to repeat it. It 
was made more interesting by stereoptican 
views, of which he has a great number. 

A new firm, Parker & Co., has been 
opened in the Holland building. Mr. 
Parker was formerly connected with the 
Maritz Watch & Mfg. Co., and several 
others who were also connected with that 
company have become associated with him. 
The company has been capitalized for 
$5,000 and is already doing a good business, 
as Mr. Parker and his associates are well 
known in the wholesale and manufacturing 
jewelry business. 

A man, 38 years old, was arrested Thurs- 
day, on a warrant charging him with hav- 
ing embezzled $36.75 from the Fisher 
Jewelry Co., in the Victoria building, 
where he worked as salesman and collector. 
He was arrested on Dec. 8 by detectives and 
a warrant charging him with carrying con- 
cealed weapons was issued. Action in this 
case is pending. Following his first arrest, 
he said he carried a revolver to protect him- 
self, as he carried a considerable amount 
of the company’s jewelry about him. 
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The new brick store building of O. G. 
Johnson, on Central Ave., Florence, has 
been completed and the stock moved into 
the new location. Mr. Johnson received the 
congratulations of a large number of friends 
during the past week on the success of his 
enterprise and the splendid jewelry store 
he has provided for that city. 

During the Christmas holidays, Archie 
Tegtmeyer, well known Milwaukee jeweler, 
will give a dinner for members of the Mil- 
waukee Boys’ Club, an organization made 
up of boys living near the central Y build- 
ing and having limited association privileges. 
Mr. Tegtmeyer is also a member of the 
community Christmas celebration committee. 

C. W. Olney, jeweler at 6215 Greenfield 
Ave., West Allis, is having plans prepared 
for a new store and office building which 
will be erected early next year, according 
to present plans. The structure will bé of 
brick veneer construction, costing $15,000. 
The store will be arranged along definite 
lines to provide modern jewelry merchandis- 
ing facilities. 

The regular monthly meeting of the Mil- 
waukee Jewelers’ Club, scheduled forthe 
second Wednesday evening of each month, 
was not held in December. It has been 
the custom of the retailers’ organization to 
call off the December meeting because of 
the inability of many jewelers to be present 
on account of the holiday rush during this 
season of the year. 
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Interest in a reform movement ag 
the wearing of elks’ teeth by members of 
the B. P. O. Elks, supported by the Ameri. 
can Game Protective Association, met the 
response in Milwaukee that the teeth worn 
as watch charms are for the most part not 
elks’ teeth at all. Local Elk officials Stated 
that it is one of the aims of the organiza. 
tion to preserve the elk family, and that elk 
roaming in national parks are fed through 
arrangements of the national organization 

“Gifts That Last” is the slogan featured 
by jewelers at Ashland in co-operative aq. 
vertising copy appearing in the local daily 
newspaper. Two-column advertisements 
have appeared regularly, bordered by the 
word Jewelry on the four sides. “Let your 
Jeweler be your gift counselor during the 
Holiday season,’ says a recent advertise- 
ment, which continues, “There’s no Hard 
Times coming—It’s just the Soft Times 
Going.” Another clever piece of copy 
shows prominently the word “Weather” as 
the head, followed by: “Continued Mild 
with increasing opportunity for good busi. 
ness. Light shifting financial unrest, fol- 
lowed by a fair chance for all and warmer 
response to—Gifts That Last, See Them 
at Your Jewelers.” Needless to say, such 
attractive copy has caught the eye of the 
shopping public with an accelerating effect 
of the retail jewelry business at Ashland, 

Members of the advisory board of the 
Milwaukee Jewelers’ Club met at the 
Athletic Club this week to take up matters 
of special importance, relating particularly 
to the co-operative advertising campaign. 
Owing to the holiday trade demanding the 
time of the jewelers, the members of the 
board attended to a few routine matters, 
took care of current important subjects and 
postponed action on new business until the 
next meeting after thé holidays. Great 
enthusiasm was shown in the developments 
thus far in the co-operative advertising 
plans which will be continued through the 
new year on a bigger scale than ever at- 
tempted before. One feature of the new 
campaign is the use of billboards and many 
of the most prominent locations throughout 
the city are bringing a message to the holi- 
day shoppers in the form of attractive, 
colorful lithographed posters, bearing the 
jewelers’ slogan, “Gifts That Last, At Your 
Jewelers,” with illustrations suggestive of 
jewelry, ; 




















Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 

London U.S. Govt Standard 
Date. Oficial. Assay Bars. Price. 
ORE | ae 34% 68% 99% 
Le | ee 35% 68% 99% 
a | eer 35% 67% 99% 
| ae | eae 35% 68% 99% 
ES | eee 36% 69% 99% 
ae | res 35% 69% 99% 








C. A. Schmacht Jewelry Co., Alexandria, 
La., has reported that its store was entered 
by burglars on Dec. 4 and revolvers and 
jewelry to the value of about $800 were 
stolen. The entry was made by breaking 
off the lock of the grating door at the rear 
of the store, then breaking the screen, and 
the glass over the door knob. 
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Word came from Muncie authorities last 
week of the recovery of a trunk stolen there 
from H. C. Schwab,,of the G. Schwab & 
Sons, wholesale jewelers, Cincinnati, last 
May. The trunk was found at the Pennsyl- 
yania Railroad station at Philadelphia, re- 
cently, with its contents, worth $16,000, in- 
tact. The trunk was shipped on to New 
York, where they failed to get it, and after 
being held there it was sent to Philadelphia 
as unclaimed baggage. It was discovered by 
the railroad officials just before the annual 
auction sale and the Pinkerton detectives, 
who had inquired about the trunk were 
notified. 

The Baber Jewelry store, at Ft. Wayne, 
held its grand opening recently in the new 
location, 924 Calhoun St. The new store, 
which was thrown open to the public, is 
modern in every detail. The interior was 
lavishly decorated with floral bouquets. 
The fixtures are of the latest designs and 
those who inspected the store, (and there 
were many hundreds of people there during 
the day), proclaimed it one of the finest 
jewelry stores in northern Indiana. Dur- 
ing the day a beautiful souvenir was given 
away to those who called. The expressions 
of approval and the hearty commendations 
of those who were present were all in ac- 
cord that this store is the last word in the 
jeweler’s art. 


Several women’s coats and dresses, the 
number and value of which have not been 
determined, were stolen by burglars who 
recently broke into the Rites Bros. clothing 
and jewelry store at 43-45 S. Illinois St. 
The burglars gained entrance by prying 
loose a set of iron bars at one of the win- 
dows on the third floor of the jewelry de- 
partment. R. D. Evans, the sales manager, 
said the robbers apparently reached the 
third story window by climbing over the 
roof of some of the adjoining buildings. 
After getting into the jewelry department 
the burglars broke open a door leading to 
the clothing department in an adjoining 
room and then ransacked the glass cases 
containing coats and dresses. 

The battered and bullet-riddled door of 
a room on the eighth floor at the Hotel 
Deming at Terre Haute, recently, told the 
story of a jealous wife who went in search 
for her husband and failed to find him. 
The woman, a _ jeweler, created terror 
among guests and employes of the hotel 
when she took full charge of the situation 


_and fired six shots from a revolver into the 


room in which her husband’s former wife 
was registered. She believed her husband 
was in the room. The woman, the police 
say, visited the Hotel Plaza before going 
to the Deming, but a hurried search of the 
hotel register convinced her the persons 
sought were not there. A taxi took her to 
the Hotel Deming, where after finding her 
husband’s divorced wife was registered 
there, she rushed to the eighth floor and 
to the room, Battering the door with the 
butt of the gun she commanded that it be 
opened, and when it was not opened she 
fired six shots through the door, all lodging 
in another door on the opposite side of the 
Police were called and the jeweler 


room. 
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was found at his store a few minutes after 
the shooting. The woman was released 
when the hotel refused to prosecute her. 








Notes from Ohio. 





TRADE CONDITIONS 


Improvements in operations of metal working 
plants in the Canton district is beginning to reflect 
in the jewelry industry, according. to leading 
jewelers. Increased schedules in the mills, es- 
pecially the larger plants have been in effect for 
the past three weeks and indications are that they 
will run on a fairly good basis until well into the 
new year. Jewelers say that although the holiday 
business this year is of satisfactory volume that it 
will net compare with December a year ago. They 
say inquirers are more numerous than in years 
past but that people simply have not the money 
to spend for this class of merchandise and as the 
result the giving among the working class this year 
is being limited to a cheaper grade of merchandise. 
Walter H. Deuble, leading Canton jeweler, says 
that the sale of silverware this year has been very 
encouraging, in fact better than in many of the 
past years. Stocks of many of the jewelers already 
are depleted and the holiday seascn has still several 
days to run. He says the jeweler is at a disad- 
vantage for he does not know along what lines 
the trade will demand from year to year, and for 
this reason many lines which he bought heavily arz2 
lagging thus far. The better grade of merchandise 
is having a good call. 





Announcement is made by M. Lipman, 
for many years proprietor of a men’s fur- 
nishing and jewelry store at 178 W. Center 
St., Marion, O., that he will discontinue 
business after Feb. 15. He says he already 
has begun to dispose of his stock. His 
plans for the future are indefinite. 

The funeral cf John H. Van Nortwick, 
Toledo, who died Tuesday in his home 
there, was held on Friday, Dec. 9. De- 
ceased was ill for a month and had only 
sold out his business a week before. He was 
born in Sturgis, Mich., and had been in 
Toledo 47 years. Surviving besides his 
wife is one daughter. 

Walter H. Deuble, prominent Canton 
jeweler, has returned from a several days 
business trip in Birmingham, Ala. He 
says in interviews with a number of the 
jewelers there that he learned that business 
in most cases is 50 per cent off compared 
to a year ago. One jeweler told him his 
business was better than ever. 

Charles Graver, Lorain, O., jeweler, was 
wounded Tuesday night, Dec. 13, by a 
bandit who attempted to rob his store. 
According to Graver the bandit entered his 
store to make a purchase. While Graver 
was at the safe, the crook drew a revulver 
from his pocket and said: “Now I got 
you.” Graver grabbed the man. In the 
scuffle Graver was shot in the side. The 
robber dropped the revolver and fled from 
the store. 

Five prominent Canton jewelers joined 
with other merchants with businesses along 
the thoroughfare in promoting the jollifica- 
tion attendant on the reopening of Tuscara- 
was St. E., which years ago was the com- 
mercial center of Canton. It was estimated 
that approximately 20,000 persons visited the 
street during the celebration which was held 
a week ago. Vaudeville, red fire, stunts and 


band concerts were on the evening’s pro- 
gram for the entertainment of the cruwds. 
The street was gaily decorated for the occa- 
sion and every store was a myriad of colors. 
Jewelers whose stores are located in the 
street and who lent co-operation to the plan 
were Walter Dueble, Ludwig Wolff, M. J. 
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Nusbaum, Abe Art, Daniel H. Einstein and 


Alexander J. Emerman. Each store pre- 
sented special window displays for this 
event. The jollification marked the com- 
pletion of an improvement which cost ap- 
proximately $400,000. Tuscarawas St. is the 
entrance to Canton via the Lincoln Highway. 











TRADE CONDITIONS 
The class of goods most in demand in the retail 


jewelry stores include moderate priced articles. 
Buying is not up to the usual holiday standard 
of the past two years in any of the stores. In 
the shop departments work has been very heavy for 
mcnths. In fact there has not been a cessation of 
erders for any length of time in the last year 
Customers who have diamonds are having them 
remounted in platinum or worked up in different 
ways, but the amount of new goods being bought 
is below that of last Christmas. The stores have 
been prepared for this by holding stocks down to 
the minimum. Some of the jobbing houses have 
sent goods out on memorandum and it is believed 
that mcst of these will be sold. 


The Boyce Jewelry Co. is having an auc- 
tion sale this week. 

F. Richardson, platinum man for the Green 
Jewelry Co., has returned from a visit to 
California. 

M. E. Lukens, Frankfort, Kans., was in 
the city last week to attend the funeral of 
his brother, J. A. Lukens, who died at his 
home in Independence, Mo. 

B. Stiffelman, of Stiffelman & Cohen, will 
spend the rest of the year in Oklahoma, 
taking care of accounts and making imme- 
diate deliveries to help customers along with 
their requirements. 

The Green Jewelry Co. has been working 
several nights a week for the past few weeks. 
Business is very satisfactory, Frank Green, 
president of the company reports. A good 
deal of the new work is platinum. 

The Porter & Wiser Jewelry Co. force 
has been working until 12 o’clock every night 
for the past week or 10 days. The Meyer 
Jewelry Co. has also been working a night 
force in preparation for the holidays. 

E. A. Warner, former sales manager, and 
editor of Diamond-Dust, known to hundreds 
of jewelers personally through his State 
association activity, leaves the “Kiger Boys” 
the first of this year, to start his own adver- 
tising company. His offices will be located in 
Kansas City at 1000 New York Life build- 
ing. 

Among the recent visitors in the city were: 
Gene Weber, Lexington, Mo.; W. S. Noble, 
Drexel, Mo.; F. R. Smith, Emporia, Kans.; 
F. I. Park; Fairview, Okla.; J. W. Montz, 
St. Joseph, Mo.; Hugh Kidd, Corder, Mo.; 
I. N. Blitz, Topeka, Kans.; A. E. Jacqueth, 
Fall City, Neb.; A. G. Madison, Ottawa, 
Kans. 








A public reception was held by E. H. 
Mechler & Son, Marshfield, Wis., recently, 
to mark the opening of the new jewelry 
store. Several thousand people visited the 
store and admired it. Silver polishing 
cloths for the ladies, pencils for school 
girls and pin watch dials badges with rib- 
bons for the kiddies were given as souvenirs, 
Compliments for members of the firm for 
their enterprising spirit were numerous and 
included a number of floral bouquets. 
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Jack Lewis is utilizing the holiday sea- 
son by taking “neighborhood” trips in the 
Bay region. 

C. H. Tibbits, formerly president of 
Simpson, Hall, Miller & Co., Wallingford, 
Conn., is visiting San Francisco. 

E. C. McKeen, manager of the Pacitic 
Coast office of the Waltham Watch Co., is 
planning to spend the holidays out of town. 

J. O. Kingstone of 717 Market St. has 
been touring southern California for the 
past five weeks, with his lines. “Business 
is pretty good in the south” he said. 

The regular meeting of the Material Com- 
mittee of the Western Material Dealers’ As- 
sociation was held at the San Francisco 
Commercial Club on Friday, Dec. 9. 

Wang Nam Kee, a leading jeweler of 
the local Chinatown, is holding a big sale. 
This is preparatory to taking a trip to 
China, but he will continue in business as 
heretofore. 

Winners of A. I. Hall & Son’s November 
sales contest were Al Boss, Al. Walker, 
Roger Ewing and Frank Chan, all of whorr 
have been receiving many congratulations 
from friends. 

L. S. Myers, of R. & L. Myers Co., 
material jobbers, has returned from the 
north. H. A. Harris of the same firm is 
in southern California. Both report satis- 
factory business. 

E. T. Willis has just come in from the 
south where he has been representing the 
Burr W. Freer Co. Burr W. Freer and Ed. 
C. Prentiss are leaving for the south, for 
the Burr W. Freer Co. 

Ralph Wells, former advertising man for 
A. I. Hall & Son, has returned to San 
Francisco from Sacramento, where he has 
been staying. Mr. Wells«thinks he will 
remain in the Bay region. 

R. W. Bolles, from the Oneida Com- 
munity, Ltd., has left to continue his Coast 
trip. While in the city, he spent much of 
his time at the firm’s offices, 150 Post St. 
Horace H. Allen is manager for this ter- 
ritory for the Oneida Community, Ltd. 

William Davidson has been telling his 
friends, in mournful accents, that there are 
times when a rush of business is a nuisance. 
Mr. Davidson was deploring the fact that 
he could not go to Bakersfield, to attend 
the silver wedding anniversary of Mr. 
and Mrs. Lichtenstein of the Lichtenstein 
Jewelry Co., Bakersfield. 

Hiles Watchmaking and Engraving 
School has been compelled to take out its 
office, in order to make room for its in- 
creased number of students. The school 
is working full capacity and getting out a 
good deal of repair work, as it is the 
policy of the establishment to give the ad- 
vanced students actual work, in order that 
they may become proficient. 

Business for the holiday season in San 
Francisco might be described as “spotty.” 
Some of the wholesale firms report that 
things are quiet, others are wishing they 
had laid in larger stocks. Speaking of this, 
J. H. Spiro said: “Many of the retailers 
wouldn’t even look at goods, earlier in 
the season. Now they are wondering why 


the jobbers are suddenly getting short on 
some of their lines. 


We are having orders 
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piling up, and we are trying to fill them, 
as well as we can. A lot of the late re- 
tail purchasers are going to be caught 
napping, this year.” 

Retail jewelers, visiting the San Fran- 
cisco trade to replenish their stocks, in- 
clude: H. T. MHarger, Sacramento; 
George W. Hill, Lodi; M. Eppstein, Car- 
son City, Nev.; Percy McClure, Lodi,; 
David F. Hill, Turlock; Guido Noack, 
Sacramento; Jos. Cohn, Marysville; Ernest 
Mueller, Eureka, who is accompanied by 
Mrs. Mueller; T. G. Patton, Placerville; 
C. P. Jacobs, Vallejo; J. B. Joseph, 
Salinas; M. J. Hetzler, Hayward; Ed. 
Haas, Hayward, William Dupen, Sacra- 
mento; W. E. Kiefer and Son, Sonoma 
and E. L. Bothwell, San Jose. 

Hugo Standinger, of 279 Haight St. is 
one jeweler who does not believe in throw- 
ing up his hands, when told to do so by 
a burglar. As a result, he has his stock 
intact, and the bad, but not bold burglar, 
is in the city prison. Standinger charges 
that his store was entered by one Herbert 
Marron who attempted to hold him up 
with a revolver. Instead of throwing up 
his hands, Standinger backed out by a side 
door, whereupon Marron ran out of the 
front door. The jeweler was joined in his 
chase of Marron by a band of boys. The 
fugitive was halted a few blocks away by 
officer Patrick Hegarty, and was booked 
on a charge of attempted burglary. 












r see , 
The Jewelry Crafts Association omitted 
its December meeting, as it did last year. 

Julius Peck has opened a new jewelry 
store in Fellows, near Taft, Kern county, 
a rich oil section. 

P. J. Koke of Koke, Slaudt & Livermore, 
manufacturers’ agents, is in San Francisco 
making his last trip on the road before 
Christmas. 

A. B. Ebner, secretary. of the E. W. 
Reynolds Co., has gone to Del Mar, a 
popular resort about 100 miles south of 
Los Angeles, to spend the week-end. 

Hugh Lytle, who recently started in 
business in room 514 Title Guarantee 
building, after an absence of about two 
years, is getting well established and has 
a promising outlook before him. 

The FE. Bastheim Co. reports’ that 
Herbert S. Brant, who has been in the 
northwest, is now working his way south- 
ward through central California, where he 
finds business very satisfactory. 

The following are salesmen who have re- 
cently been added to the force of Mont- 
gomery Bros.: C. R. Bailey, Fred. H. 
Steck, J. F. Dooley, Max. Hammerslack, 
H. P. Smith, R. E. Couch and J. B. Bray. 

Following are the names of some of the 
jewelers from near-by towns who have 
been here recently: Benj. Lewis, Long 
Beach; H. E. Wellsman; Alhambra; L. 
Fornes, Venice; E. T. Stoddard, Whittier ; 
M. M. Huck, Wilmington; S. B. Clem, 


Redondo Beach; O. G. Tullis, Santa 
Monica; T. S. Lailey, El Monte; N. P. 
Frandsen, Bell; J. C. Tipton, Santa 


Barbara; W. E. Heald, Glendale. 
J. D. Rosenfield, of Rosenfield Bros., has 
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just returned from a selling trip thr 
the San Joaquin valley. He reports 
conditions in the oil regions ip 
county, which were greatly disturbed 
the big strike a few months ago, are be 
coming normal again. 

E. J. Gorman, representative of the Ri. 
son Adams Co. San _ Francisco,- whoy 
home is in Los Angeles, has just returned 
from a trip to San Francisco, Sacra 
Stockton, San Jose and other central Caf. 
fornia towns. He was gone four week 
and did a very satisfactory business, 

The wholesalers kept their doors opq 
for business during the forenoons of De 
Iland 18, and will be open during th 
evenings of the last week before Christmas, 
thus accommodating out-of-town customers 
especially, who are unable to leave their 
home towns during this busy period. 

Carl E. Schultz and L. T. Cadwallader, 
of Feagans & Co.’s sales force, accom. 
panied by Wm. Coomb, representative of 
Sloan & Co., New York, made a very gu. 
cessful week-end hunting trip to the Coa. 
chella valley. All secured the limit of 
quail allowed by law and a considerable 
number of rabbits and other game. 

W. R. Maeder, who has been in the 
jewelry business in Los Angeles for many 
years and for three or four years just past 
has represented the Board of Trade in dis. 
posing of bankrupt and assigned stocks, 
has opened a_ retail business on 
Broadway, in the store with S. B. Bailey, 
optometrist. Mr. Bailey, although now do 
ing an exclusive optical business, was 
formerly a jeweler and opened one of the 
first if not the first jewelry store on Broad. 
way. 

C. H. Thomsen, who recently came here 
from Omaha to become manager of the 
Los Angeles branch of the T. J. Bruner 
Co., reports both the office here and that 
at San Francisco are doing good business. 
The San Francisco branch has acquired 
additional space already and expects to 
increase its activities at once. Wm. E, 
Hyde, manager of that branch, intends to 
put on two additional salesmen who will 
cover the States of Oregon and Washing- 
ton thoroughly. 

J. Abramson, one of the oldest jewelers 
in Los Angeles, has decided to close out 
and has put out advertisements to that 
effect. He first became associated with 
the late S. Nordlinger in 1880—41 years 
ago. After being with Mr. Nordlinger 20 
years he opened business for himself and 
has continued as sole proprietor ever since. 
During all these years he has been held in 
the highest esteem as a business man and as 
an honorable and useful citizen. His lease 
expires Aug. 1, and the radical advance in 
rent which is demanded after that date 
makes it seem advisable for him to dis- 
continue. 











Among the first to take out insurance 
against rain during the Christmas season 
trade was A. W. Biber, Spartanburg, S. C., 
jeweler. Numbers of Spartanburg mer- 
chants have since followed Mr. Biber’s ex- 
ample and insured against rain. Under this 
form of insurance the holder is given a 
policy which stipulates that if one-tenth of 
an inch of rain galls during a. six, eight’ or 
10-hour period the holder is entitled to 
make claim. 
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TRADE CONDITIONS 


Opinions about business vary. A few of tnose 


engaged in the jewelry business are inclined w 
place this year’s activities considerably in advance 
of any year since the war, while a majority of lead- 
s in the trade-see no occasion for the use of 
a in describing existing conditions. 
These merchants appear to be satisfied with what 
they term a good business. There are others, 
nowever, who complain, asserting that they are nct 
doing as well as last year, and that country trade 
is nothing to boast of. And there are still others 
who express themselves .as thoroughly disgusted 
with conditions, These latter, of course, are 
greatly disappointed. <A conservative estimate, 
therefore, would more nearly describe conditions as 
they exist in this market in all lines of the jewel- 
ers’ trade, that is to say, a good business is being 
done with some few exceptions. Although the shops 
in the retail districts are crowded to overflowing, 
that is nothing unusual at this time of the year; 
and, moreover, it is not an infallible indication of 
big business, for. not all who are seen in shops are 
customers. But all indications point to a good 
business, and as evidence of this fact it might not 
be amiss to give the names of at least a few of 
the leading jewelers who subscribe to this view, 
viz.: Leonard Krower & Son, W. E, Taylcr, Inc., 
Hausmann, Inc., Charles R. Owens, of White 
Bros.; Herbert K. Smith & Co., D. H, Holmes & 
Co., Coleman E. Adler, Maison Blanche, William 
Frantz & Co., Maltry Bros., Miller Bros., Fitzgerald 
Bres., M. J. Rosenthal & Co. 


David R. Miller, senior member of 
Miller Bros., has built a beautiful home 
on Peters Ave., one of the famous resi- 
dence streets in the city, and has already 
taken possession of the property. 

W. E. Taylor, of W. E. Taylor, Inc., 
is in receipt of a card from Emile Kar- 
len, head watch-maker for Coleman E. 
Adler, who is visiting his old home in 
Switzerland. He finds Switzerland sev- 
eral degrees too chilly for him, and has 
gone to Besancon, in France, where he 
will spend a short time recuperating, and 
expects to be in New Orleans in a few 
weeks. 

Captain Frederick Young, son of Jacob 
Young, the Magazine and Jackson Ave. 
jeweler, who it was thought for a time, 
was lost on his yacht which blew up and 
sunk in St. Andrews Bay, several days 
ago, has been heard from. He is not 
only alive but in good health. For years 
Captain Young served as watch-maker 
in his father’s establishment, and: was 
reputed to be a good one. 

A conspicuous feature of the reception 
to Marshal Foch on the occasion of his 
recent visit to New Orleans was the 
presentation to the distinguished soldier 
of a magnificent memento, consisting of 
one mahogany chest of silver with a 
large sterling plate on top of chest, an 
Elks’ emblem embossed thereon, with 
the following inscription: ‘Marshal Fer- 
dinand Foch, from the New Orleans 
Lodge of Elks, Thursday, Dec. 8, 1921.” 
The present came from Hausmann, Inc. 

Norman Tircuit, a well known local 
watch-maker, has decided to embark in 
business” for himself, and to that end 
is now preparing to open a fine jewelry 
store at the corner of Magazine St. and 
Peters Ave., on or about the first of the 
year. Mr. Tircuit, although a young 
man, is thoroughly experienced in his 
profession and enjoys a fine reputation 
in jewelers’ circles. For years he has 
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been identified with the firm of Coleman 
E. Adler, in whose confidence and esteem 
he stands deservedly high. 

The antique shops on Royal St., which, 
in addition to a large supply of decrepit 
furniture and miscellaneous assortment 
of archaic merchandise, carry much in 
the way of diamonds, jewelry, etc., re- 
port an excellent business this year, par- 
ticularly in the line of the latter. These 
places are largely patronized by strangers 
drawn thither by reason of the peculiar 
characteristics, architecural and in other 
respects, of the French quarter, and the 
marked contrast it presents to that part 
of the city on and above Canal St. 

W. E. Taylor, of W. E. Taylor, Inc., 
the big supply house in Exchange PI., 
has returned from a 10 days’ trip 
through Central Louisiana. Mr. Taylor 
does a large business in that section of 
the State, and while visiting among his 
customers, gave much attention to busi- 
ness conditions and the prospects for the 
New Year. He found much improvement 
in the situation, but it was not in all 
respects wholly satisfactory. He be- 
lieves, however, that the improvement 
now apparent will steadily increase with 
the approach of the New Year. 

Among visitors during the week was 
P. F. Esnard, a prominent jeweler of 
Baton Rouge, La. As evidence of what 
enterprise and intelligent direction in 
one’s business affairs will accomplish, the 
fact is mentioned that Mr. Esnard has 
just completed a very handsome struc- 
ture at the capital which is to be utilized 
in connection with his rapidly growing 
business. Mr. Esnard says that tlie Hew 
store will be stocked with a full line of 
all that is required to operate and main- 
tain a first class establishment, with all 
its appurtenances. The fixtures will be 
in keeping with the architectural design 
and finish of the new building. 








Pacific Coast Notes. 


F. E. Poujade, jeweler of Gold Hill, 
Ore., has moved his place of business in 
Gold Hill. 

George E. Dupen, in closing out his 
Martinez, Cal., store, is planning to hold 
a jewelry sale. 

E. I. Camm, of Petaluma, has taken his 
son into partnership in his retail jewelry 
business in that city. 

L. Boucher, for some time employed by 
a leading jewelry store of Miles City, 
Mont., has moved to Melstone. 

Several well-known jewelers of Seattle 
are holding pre-holiday sales. They in- 
clude C. B. Coffin, B. L. Gates, Lafay- 
ette’s, Inc., and the Burnett Jewelry Co., 
all retail stores. 

E. J. Shepherd has rented the quarters 
formerly occupied by Densmore, the jeweler, 
at Coachella, Cal., and intends to put in a 
stock of jewelry. Pending its coming he 
is doing repair work. Mr. Shepherd says 
he was the first jeweler in the valley eight 
years ago. 











William O. Martin has moved from 
West Lebanon, N. H., to White River 
Junction, Vt. 


Rochester, N. Y. 


The business of the late Joseph Klem, 
at 82 Main St. W., will be continued under 
the name of the Joseph Klem Co. Mr. 
Klem started in business at this location 
in 1875. 

The Cornwall building on Main St. E., 
where M. Rosenbloom & Co. occupy 
the second loft was sold this week to a 
Syracuse realty company. The purchase 
price is said to be $438,000. 

Last Thursday about 4 A. M., the 
front store window of the Pollock 
jewelry store on the Main St. of Newark, 
N. Y., was broken by a stone being 
thrown through it and jewelry amount- 
ing to one hundred dollars was stolen. 

A. H. Klem, clock specialist, formerly 
employed in the federal service on elec- 
trical clocks, devices and instruments, 
has started in business for himself at 
225 Mercantile building. Mr. Klem 
makes a specialty of repairing and regu- 
lating electrical instruments and devices. 

When Isadore Davis arrived at his 
store, 174 Main St. W., Tuesday morn- 
ing last, he discovered a deep square 
was cut in the front window of the store. 
He reported to the police what he be- 
lieved was. an attempt to steal the goods 
displayed in the show window, and that 
the person was probably frightened away 
before he had finished the job. 

John W. Heron, colored, was arrested 
at the Gibson hotel here, last Tuesday, 
on suspicion of being implicated in the 
robbery of the Raych & Hoffman jewelry 
store, at 105 Broadway, Buffalo, Friday 
morning, Dec. 11. He gave his address 
as 72 Walton St., Toronto, Can. He is 
about 50 years old and the police believe 
that he is one of the three men who held 
up the jewelers. 

George L. Fisher, who was identified 
by Leroy Present as the man who held 
him up April 22 last in the office of J. J. 
Reingold in the Kesner building, 5 N. 
Wabash Ave., Chicago, was found guilty 
of the robbery charge, on Dec. 14. The 
law of Illinois provides for an indeter- 
minate sentence of 10 years in the peni- 
tentiary. Fisher was held under bonds 
of $250,000. A man known as Harry 
Solnick worked the holdup with Fisher. 
The diamonds stolen at the time were 
valued at $250,000. Reingold stated that 
he lost diamonds valued at $35,000 in 
the same hold up. 

Curiosity attracts many people to the 
auction sales,. and sudden impulse 
finishes the deal. That is the explana- 
tion given by a prominent jeweler here, 
who was commenting on the reason so 
many people buy things at auctions that 
they do not need. One man last week 
went in to an auction and was intrigued 
into bidding. on a watch which was 
“knocked down” to him at $90. He gave 
a check to the cashier for the amount. 
Taking the watch to a jeweler for ap- 
praisal, he was told that the jeweler 
could sell him a similar one for $30. 
Then the watch owner went to his bank 
and ordered a stop payment on the check. 
Later he returned to the auction store 
and succeeding in turning the watch’ 
back. 
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This cut illustrates a few of 
our high grade 


Silver Productions 


We are also extensive 
manufacturers of 


Rich Cut Glass, Electroliers 
and Prize Cups 
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New Bedford, Mass. 


BRANCHES 
NEW YORK 43-47 W. 23rd St. 
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other than Jewelry 
but adantable 
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From Philadelphia 

A Hall ave last week, came a 
for Cut Crystal». port regarding the 
Glassware convention of cut 


glass manufacturers held in that city. 
The significant fact standing out in this 
report was that members of the indus- 
try had adopted a “Hallmark” of quality 
that would be used on cut crystal glass- 
ware turned out by the firms signatory 
to this “Hallmark” agreement. 

This is of considerable importance to 
jewelers, who have never been able to 
handle cheaper qualities of cut glassware, 
and of great service to them too, for 
many pieces of cut glassware are sold 
that do not pass the standard now set 
by these manufacturers. But with the 
product bearing this new “Hallmark” 
label, jewelers can be sure themselves 
and guarantee to their customers that 
such articles are absolutely genuine cut 
crystal glassware. 

This by no means is proof that other 
cut crystal glassware is not genuine, be- 
cause there are firms of the highest pos- 
sible standing who as yet are not sign- 
ers of the agreement, whose own in- 
dividual labels or trade marks are per- 
fect guarantees of first grade quality in 
every way. These firms are well-known 
to jewelers, and even though they are 
not entitled to use the “Hallmark” label, 


their goods are perfect examples of the 
cut and engraved crystal glassware 
craftsmanship. 


Whether these firms will also subscribe 
to this new form of guarantee of quality 
is not known, but they will be glad of 
the new move to uphold and standardize 
the quality of this highly useful and 
decorative merchandise. The one thing 
that they have so deplored is the fact 
that so much cut glass of inferior qual- 
ity has been allowed to get into the 
market, and if the new movement will 
tend to discourage the cheapening of a 
commodity, which under no. circum- 
stances should ever have been allowed to 
descend to its present level, they will 
welcome it with open arms. 

Coupled with this new agreement is a 
plan for an advertising campaign, so 
that buyers first will become familiar 
with the new label. An _ educational 
campaign is also contemplated that will 
tend to bring the beautiful cut crystal 
glassware once more in favor with the 
buying public. 

“Bring back the sparkle to the dinner 
table” is a slogan that was used at the 
convention. This is a most appropriate 
one, for much crystal ware that could be 
used on a dining table and which is ab- 
solutely essential to its correct setting, 
has been relegated to top shelves in 
corner closets. 


GIFTS 


If householders can be induced to use 
the cut crystal they have much good will 
be accomplished. The sight of it on a 
dining table, well set with silver and 
pure white linen, appeals to the refined 
tastes of the guests and gives a feeling 
of contentment that should possess one 
in anticipating a good meal. 

What better combination can there be 
than the purity of clean linen, glistening 
sterling silver and the lights of the spec- 
trum sparkling from the clear cut prisms 
of pure crystal glass. 

This “sparkle” can only be obtained 
through the use of the right kind of 
crystal glass—glass that contains the 
right proportions of lead and _ potash, 
and the proper geometrical or prismatic 
cuts on its surface, that when properly 
polished and buffed give out the won- 
derful and radiant rainbow colors. The 
lead gives the weight and resonant bell- 
like ring. The new agreement makes it 
imperative to use this kind of blank, and 
blank makers guarantee to furnish them. 

Each label will bear a factory number, 
so that should a firm be tempted to 
abuse the use of the label articles can 
easily be identified by the labels and the 
factory would immediately be visited by 
a representative of the committee, who 
would soon see why the penalty for vio- 
lation of the agreement should not be 
inflicted. The penalty calls for heavy 
fines and, if violations continue, final 
expulsion from the organization and the 
publishing of the fact. 

Any movement that tends to uphold 
quality is a good one, but it is particu- 
larly not only good but necessary in the 
cut crystal glassware industry at the 
present time. 

A very beautiful Gift Shop, has re- 
cently been installed by Geo. Borgfeldt & 
Co., in their establishment at 16th St. & 
Irving Pl. New York. This Gift Shop 
contains a splendid collection of attrac- 
tive and unusual merchandise, carefully 
selected throughout the house, the 
things most up-to-date and in demand 
just now—a showing altogether unique. 
The head of this department is an ex- 
perienced Gift Shop manager, having 
formerly been a retail buyer, so that not 
only will prospective gift shop buyers 
be able to see the merchandise in its 
own atmosphere and to make their selec- 
tions with ease, but those about to enter 
the business will gladly be aided with 
suggestions as to how to plan and equip 
such a shop. Miss Brown will be found 
at her desk in the Gift Shop at all times, 
only too ready and willing to escort 
patrons through each of the floors from 
whence the various classes of merchan- 
dise have been culled. 





The Extinguished Candlestick 





oe THE butcher, the baker, and candlestick 
maker.” Where is that latter func- 
tionary now? As Hans Breitmann would 
say: “Gone in the Ewigkeit.” Who of us 
ever saw a candlestick maker? He was a 
prime necessity in the days of our great- 
grandfathers, when every room needed its 
candlesticks, the dining and drawing rooms 
quite a number. And what lovely creations 
they made in those days in silver, brass, and 
even the humble pewter and lead. - All 
kinds of motifs were practiced on the ubi- 
quitous light-bearer. Those architectural 
columnar forms of the Georgian period were 
true works of art and will be ever admired 
for their beauty. 

Have you a candlestick in your house? In 
a whole city block they may be sometimes 
counted on your finger tips. A spell of zero 
weather that freezes your gas and leaves 
you in the dark awakes you to the fact you 
have nary a candlestick in the whole bloom- 
ing building. Many thousands never see a 
candlestick from one year’s end to the 
other (except, perhaps, the Liliputian ones 
on a Christmas tree or those in a church). 
Both candle and candlestick are nearly ex- 
tinguished for all time. They have had a 
long, useful life—the ancient Romans used 
them and Alfred the Great in the Xth cen- 
tury, was using candJes for a clock to tell 
the hours by their consumption, but we do 
not know if he had them in candlesticks. 

Soon the museum and the church will be 
the only places to find candlesticks in. But, 
while the candlestick is becoming a rarity 
the snuffers are absolutely obsolete. And 
the snuffers artisan has passed out of mem- 
ory, leaving his identity solely in many love- 
ly, conceptions reposing on pretty trays. Yes, 
the candlestick is nearly gone, the snuffer 
likewise—and the “extinguisher” more so. 
Own up now, that you never saw a candle- 
extinguisher in your life. Or-if you have, 
ask your neighbor if he has, and he will 
mostly, defy you to search him for the 
memory. Those conical, button-topped 
handled spiflicaters of the candle flame are 
themselves non est. If you think candle- 
sticks are not rare just try to make a col- 
lection to place with your bric-a-brac and 
you may have to resort to the antique 
dealer. 

While about it keep your eyes open 
for a few pairs of snuffers and one or two 
extinguishers. Then you will know what 
a gloriously big absence there is among 
them. 








The ninth National Foreign Trade Con- 
vention of the National Foreign Trade 
Council will be held in Philadelphia on May 
10, 11, 12, 1922, according to the announce- 
ment of O. K. Davis, secretary of the 
council, 
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Going Big! FROM THE 
“Art Craft’? Dutch Silver is going big— 


moving fast 


These Sheffield plate reproductions of old 
Dutch designs and patterns, wonderfully perfect 
ir. every detail, make a strong appeal to all who 
appreciate antiques. Our own exclusive process 
results in an article whose only rival is a gen- 
uine original. Until you see them you cannot 
appreciate their rare value and strong selling 
qualities. ered 

A low list, plus prompt shipment from our CHICAGO, U.S.A. 
Chicago factory, assure very attractive profits 
and a quick turnover. 











Free Inspection Coupon 


Art Craft Products Co., 3292 Sheffield Ave., Chicago. 


Gentlemen:—Pleasé send us for inspection with a view to our 
placing ar. order if found satisfactory in quality and price 9 
different specimens of your line of Old Dutch Silver Reproduc- 
tions, with full description, prices, etc. We will return them 
within 10 days, at your expense, carefully packed, or will remit 
in due course to cover your memorandum bill. 
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Valuable Optical Books 





Mirrors, Prisms and Lenses 


By James P. C. Southall. 579 pages; 247 illustra- 
tions and diagrams, and text-book of Geometrical 
Optics, written to serve as an introduction to the 


ig of modern optical instruments. Price, 
3.75. 


Mathematics for the Practical Man 


By Geo. Howe, M.E. 153 pages; illustrated. Ex- 
plaining simply and quickly all the elements of 
Algebra, Geometry, Trigonometry, Logarithms, 
— Geometry and Calendars. Price, 


Lenses and Mirrors 


By George A. Rogers. 68 pages; 20 diagrams 
and a comprehensive and extensive quiz at the 
end. Price, cloth binding, $1.00. 


The Nervo-Muscular Mechanism of the 
Eyes and Routine in Eye Work 


By G. C. Savage, M.D. 74 pages, with three full 
page plates and four diagrams. Price, $1.00. 








The. Optical Publishing Company 
11 John Street : : : : New York 
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13-15 LAIGHT STREET 







MANUFACTURERS 


Silver Plated Hollowware 


Jobbing Trade Only Solicited 
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SILVER CO., Inc. 
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Price $1.00 
Jewelers’ Circular, 11 John St., New York 
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Introducing the Public to Small Bronzes 





By Emma Gary Wallace 
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ANY a retail jeweler hesitates to stock 
bronzes because he fears that the 
public will not be sufficiently acquainted 
with these goods to purchase them freely. 
This is a false fear, for in every com- 
munity there are people who know and 
understand just what bronzes are and how 
worthy they are of serious interest for 
choice gift articles. In reality it has long 
been very difficult to find a store whicn 
carried even a small line of bronze orna- 
ments, and quite as often as not the clerk 
behind the counter was not posted as ‘to 
quality, the nature of bronze itself, or the 
thought being carried out by the artist in 
the statue, statuette, or ornament of what- 
ever its nature might be. 

To feature bronzes it is necessary to know 
bronzes—not as a manufacturer nor as a 
connoisseur of the world’s art treasures, but 
rather to have a reasonable knowledge of 
bronze, its possibilities, and if they are orig- 
inals, of which the small ornaments may be 
reproductions. 

No salesman can expect to develop enthu- 
siasm on the part of a prospective customer 
unless he is appreciative and enthusiastic 
himself. It is not a difficult matter at all 
to get in touch with the limited amount of 
information necessary. An encyclopedia will 
give some interesting facts, and any house 
or manufacturing concern which furnishes 
the retail jeweler with bronzes for resale 
purpose, will be very glad to put him in 
touch with such information as he may 
desire concerning the separate numbers pur- 
chased, In fact, such a history is some- 
times printed and attached to either the 
bronze or the accompanying package. 

It adds greatly to the interest, for exam- 
ple, of a small possession to know that it 
is an artist’s conception of Ruth, The 
Gleaner, or Apollo, or some other noted 
character of fact or fiction, and small fit- 
tings of bronze with special ornamentation 
upon them will nearly always reveal some- 
thing of interest as to appropriateness, if a 
little thought is taken of the matter. 

So let it be emphasized that the first step 
in featuring bronzes is to become acquainted 
with bronze, even if this acquaintanceship 
is relatively superficial. 

The next step is to arrange the bronzes 
in an attractive display. Do not crowd 
them. Do not show them against a back- 
ground which will kill them. Do not jum- 
ble them with other goods which have no 
connection or relation for the result will 
be an incongruity. Be particular in select- 
ing the bronze goods to visualize what class 
of people they are likely to appeal to. In 
short, have definite prospects in mind either 
by individual or by class. 

We really have taken two more steps 
now. The first is the wise selection of gift 
bronzes, and the second is an effective dis- 
play. Remember this is a business worth- 
while, and once the fad for bronze seizes 
a community no hostess will be satisfied 
until she has those things among her treas- 


ures as beautiful as are possessed by her 
friends, 

The fourth step in featuring these goods 
is to Jet people know that you have them. 
An exhibit in the Gift Section of choice 
bronze goods may be announced in the 
newspaper with the remark that there will 
be someone on hand to show and to ex- 
plain the character and significance of the 
different items. Suggest the exclusiveness 
and refinement of taste expressed in a gift 
of bronze—nothing showy, but something 
which will stand throughout the ages. Do 
not be satisfied to talk bronze once or twice. 
Continue the advertising on these goods 
over a period of time, using perhaps a 
single remark or a single fact to keep 
bronzes in mind. 

When a group of people, like a club or 
a lodge, is making a gift to one of its 
members, nothing is more suitable than 
a bronze ornament which is enduring and 
will never wear out or get old-fashioned. 

Ask the average man which he would 
rather have, a leather chair or a bronze 
Winged Victory ; a traveling bag or a bronze 
figure of The Gladiator; a picture of some 
imaginary scene, framed in a manner which 
will soon be out of style, or a pair of 
bronze book ends, representing’ the Parth- 
enon. ' 

It matters little whether the gift is to 
be large or small—there is a bronze to fit 
the occasion. Give patrons these and .doz- 
ens of other ideas on the splendid character 
of bronze. Show that our ideals dre estab- 
lished by our surroundings, and that the 
cheap, the tawdry, and the perishable are 
responsible in large measure for the rest- 
lessness of the age. 

Bronze advertising should be simple, the 
sentences short, and the whole publicity 
brief; but little by little people will come 
to think in terms of bronze when they de- 
sire a gift of value. For wedding presents, 
anniversaries, organization affairs, institu- 
tional recognitions, and the home of wealth 
where a lot of cluttery small things are not 
tolerated—bronze will fill the bill. 

Occasionally make a window display of 
it. Or better yet, feature one lovely bronze 
piece as the center of a simple but rich 
display. Do not be satisfied to give bronze 
its turn once in a while. For every month 
in the year there will be. people in your 
territory for whom a choice piece of bronze 
will solve a very real and important gift 
problem. 








Anniversaries are no respectors of time. 
They fall due every day in the year and 
if the retail jeweler lets the situation con- 
tinue and does nothing to reclaim his lost 
opportunities, he will find that the “Gift 
Shop” will gradually increase its line until 
it will include more and more of the 


jewelers’ legitimate stock and he will be 
left only his gold and silver trade with 
watches, clocks and such repairing as he 
has the means to accommodate. 
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The Automobilist and the Jeweler 





ANY jewelers do not realize the op- 
portunity for increasing the volume 
of business in automobile accessories. To be 
sure, there are accessory stores and many 
other establishments carry automobile ac- 
cessories as side lines, but the class of goods 
which the jeweler can offer to the auto- 
mobilist in his Gift Department is quite 
different and will fill a real need Which has 
scarcely yet been recognized. 

To begin with, the’ automobile owner is, 
as a rule, a person of means and standing 
in the community, and few owners of cars 
fail to take a just pride in their machines 
and the equipment which. goes along with 
them. Every jeweler is familiar with the 
cry: 

“What in the world can I give to my 
brother, or father, or man friend! Men 
are so difficult to find something for, which 
they will appreciate!” 

If the man is the owner of a car, the 
question is as good as solved, for something 
to go with that car will never come amiss. 
There is now on the market many things 
that will bring joy to the automobile owner. 
One or more of these will be a tremendous 
relief to the recipient, who perhaps has had 
neckties enough given him for a giraffe, 
and bedroom slippers enough for a centi- 
pede. Sell such things as are as necessary 
for a good car as a manicure set for a well- 
groomed man or woman. 

Every car owner needs a good, reliable 
flash light. Some flash lights are worth a 
good deal more than others, and of course, 
it is the quality kind which the Gift Depart- 
ment of the jeweler will carry. 

And who is better equipped to handle 
clocks for the instrument board than the 
jeweler—clocks which will not be affected 
by the vibration and changes of temperature 
to which these instruments may be sub- 
jected. Many a car parked daily within a 
stone’s throw of a good jewelry store, 
needs a clock which will tell the time and 
can be relied upon for catching trains or 
making appointments. 

Then the automobilist is always a pros- 
pect for a good grade of goggles. The sun 
in Summer and the snow in Winter, to say 
nothing of dust and wind and cold air, are 
trying to the eyes. You can buy new 
goggles when the time comes, but you 
cannot buy new eyes! So it behooves every 
car owner to have goggles in his machine, 
ready for instant use when these are needed. 

Most of the cars of higher grades now 
have locked compartments and into these 
flash lights, goggles, pressure gauges, and 
anything of this nature may be slipped for 
use when wanted. 

Cut glass flower vases, cigarette holders 
and ash receptacles are logical items for 
the Gift Department. Each of these should 
be selected with an eye to their practical 
character when put in place in a limousine, 
sedan, or coupé. Many an owner of such 
a machine would welcome a gift of this 
character, and it betrays a personal thought 
on the part of the giver which will be ap- 
preciated. 








Ben. Vander Zanden has sold his jewelry 
business at DePere, Wis., to his brother, 
George. 
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20-Year 
Absolute Guarantee 
on every case - 








Write your jobber today 
or communicate direct 


Emerson Watch Case Co., Inc. 


47-49 Maiden Lane, N. Y. 











The confidence and security that is inspired by the dealer 
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Emerson Watch Cases 


is a Bonafide Guarantee of increased Watch Sales 


Fitted with 
Solid Gold 
Bow and Catch 


Leading Importers and Jobbers recommend and 


indorsee EMERSON WATCH CASES 


Factory 
178-180 Emmett St. 
Newark, N. J. 














enuine Chinese Jade — Black Onyx 


JAPANESE PEARLS 
GIUSEPPE D’ELIA 






302 Broadway 
New York City 








12 Different 
Colors 


LOTUS BEADS 


By far the prettiest beads ever shown. Beautiful lustre and rich satin finish. 
Will not fade or’wash off. Complete in Satin Lined box $6.00 
Complete line of Amber Beads. Jewelers’ Circular Key 


Largest Assortment of Genuine Bohemian Garnet Jewelry in the United States ff 


TREULICH & KLAAS °° “Gjckes tr" | 


CHICAGO, ILL. 
IMPORTERS 





GENUINE GARNET. 












































MADE IN ALL METALS; ge egg a ae — OR LEATHER We Off er: 
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QUALITY— 
MARK KAHN BROS., 372 E. 138th ST.. NEW YORK 93.7%, SERVICE— 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with THe 
Jewevers’ Circular r 
device or plan which 
nection with their business. 
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System and the Retailer 


Written Expressly for The Jewelers’ Circular by an Expert Accountant 





IL 





(Continued from issue of Dec. 14) 


NOTHER good reason for maintaining 

stock records is to provide a_ ready 
method for computing the merchandise in- 
ventory for the purpose of determining the 
loss or gain, for the month, quarter or other 
accounting period. An income or loss and 
gain statement cannot be prepared unless 
the value of the stock on hand is known. 
Many large factories will shut down two 
or three weeks each year just to determine 
the value of their inventory. A stock rec- 
ord system is a perpetual inventory which 
will furnish, at any time, the stock balance 
on-hand. By multiplying these balances, 
by their respective unit cost, the inventory 
at cost can be computed, The determina- 
tion of the loss and gain at monthly inter- 
vals is a luxury enjoyed by very few -con- 
cerns, As an aid to managament, therefore, 
such a statement cannot be excelled—it is 
a resume of the results of operating the 
business for the period under review. This 
staternent will be discussed further in an- 
other article. 

Many retailers have been confronted with 
the task of presenting a proof of loss for 
an insurance company, either as a result 
of fire or of burglary. Such ‘proof is very 
difficult to obtain. The insurance company 
adjusters are a shrewd lot, and you may 
rest assured in nine cases out of ten will 
obtain the advantage over the retailer. 
Thousands of dollars have been lost in this 
manner, due to the fact that the proofs 
of loss were unsatisfactory. A stock rec- 
ord, if properly handled and kept up to 
date, will be accepted in court as proof of 
the physical existence of stock as of the 
date of the fire or burglary loss. In many 
cases, insurance companies actually stipu- 
late that unless such record is kept they 
will refuse to make good any loss. 

Stock records, if examined from time to 
time, will furnish a world of information 
as to the rapidity with which certain items 
of stock are sold, or, as it is technically 
termed, the “rate of turnover.” This in- 


formation is very valuable as the subject 
of turnover is one of the most important 
in the consideration of profits. 


The correct definition of the term “turn- 
over” is the number of times the value of 
the average stock carried is contained in the 
cost of the stock sold. For example, if 
a jeweler carries an average stock of 200 
rings of a certain style, valued at $500 
(using cost price), and the sales for the 
year for this particular style are $5,000 
(also at cost price), the rate of turnover 
is 10. In other words, that style of ring 
has been turned over ten times during the 
year, Naturally, the greater the number 
of turns, the greater the amount of profit 
the retailer will realize. It is therefore 
considered a good stroke of business,: when- 
ever possible, to lower the selling price in 
order to increase the turnover. Where this 
cannect be done, it stands to reason that 
stock which is slow in moving should bring 
a greater percentage of profit in order to 
compensate for the investment in such stock 
in trade. 

We have seen, from what has gone be- 
fore the great advantages of a stock record 
system to retailers in general. We will 
now consider how a stock record system 
may be applied to the retail jewelry trade. 

It is a known fact that the stock of 
the average retail jeweler includes very 
many items. The question then arises as 
to whether it would be practical to keep 
a record of each individual item, In most 
cases it would not, as the work entailed 
would be quite heavy, and would take con- 
siderable time. Our problem, then, re- 
solves itself into the designing of a sys- 
tem wherein it is unnecessary to keep track 
of each individual item, and still derive all 
of the benefits of a complete stock record 
system. A good method is as follows: 

1. Stock Records should be kept for each 
individual diamond, precious stone, string 
of pearls, diamond necklace or bracelet of 
appreciable value. This is necessary be- 
cause there are no two of the aforemen- 
tioned items that are alike as to price or 
quality. 

2. The cheaper items, such as signet rings, 
plated jewelry, novelties, etc., could be 
“departmentized.” For example, all kinds 
of plated jewelry could be taken care of 





under the caption of “Plated Jewelry De-. 
partment,” all novelties under “Novelty 
Department,” etc, Each of these depart- 
ments has a separate account in the gen- 
eral ledger. These accounts are charged 
with the opening inventory in that’ depart- 
ment. They are also charged with all 
purchases of items belonging to that de- 
partment and credited with sales from the 
sales tickets. Then with the aforemen- 
tioned items all posted, it is a matter of 
simple arithmetic to compute the stock on 
hand for each department. But, before we 
can complete the inventory by this method, 
the percentage of “mark-up” for each de- 
partment must be known, One method 
consists in entering on the sales tickets the 
cost as well as the selling price. Then 
by adding up these “costs” for the period 
you get the correct cost of sales. Once 
this is determined the inventory can be ar- 
rived at very easily. 

For example, the “Plated Jewelsy De- 
partment” of a retail jeweler shows a 
balance of $2,000 worth of plated jewelry 
on hand on Jan. 1, 1920. The purchases 
of plated jewelry up to June 30, 1920, were 
$8,000. Both of.these items, as aforemen- 
tioned, are charged to the account “Plated 
Jewelry Department” in the general ledger, 
making the total charges to that account, 
$10,000. .The sales of plated jewelry for 
the same period are $6,000, which amount 
appears as a2 credit in the same account. 
The average percentage of “mark-up” as 
determined by the method discussed previ- 
ously is 20 per cent. Hence, the amount 
of “mark-up” on the sales is $1,000, leaving 
as the cost of sales the sum of $5,000. By 
deducting this $5,000 from the total charges, 
or $10,000, we get the inventory of plated 
jewelry as of June 30, 1920, which, in this 
case, is $5,000. The same procedure is 
followed for all departments. The final 
check is, to compare the inventory as com- 
puted under this method, with the actual 
physical stock on hand. 

It will be noted that no forms have been 
illustrated in this article. The reason for 


this is that every retail store presents a 
problem in itself, 


A form which would be 
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Henry Davidson 
51 Maiden Lane New York City 


Wholesale Jeweler and 
Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 
American Movements and Watches. 








Prompt attention to all special orders 














(4K. GOLD FILLED 
FOUNTAIN PEN AND PENCIL SET 
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THIS HANDSOME SET IS AT .THE PRESENT TIME 
ENJOYING UNPARALLELED POPULARITY 
THE FOUNTAIN PEN is a safety self-filler, fitted 
with a smooth writing 14K Solid Gold Iridium tipped 
pen point. It is encased in a beautiful 14K Gold Filled 
engine turned case. Absolutely non-leakable and 

guaranteed. 

THE PENCIL is made of the same high quality (14K 
Gold Filled) stock. It propels and expels. Has a re- 
movable eraser and is equipped with six extra thin 
leads. A Really Attractive Pencil. 

THE BOX. A leatherette, Gold Embossed, dome 
top box. Satin lined with a velvet base. 


WE ARE THE DIRECT MANUFACTURERS AND ORIG. 
INATORS OF THESE SETS. JOBBERS ONLY. Reteit- 
ers will not be quoted. 


THE ECLIPSE FOUNTAIN PEN CO. 
161 Grand Street, New York City 






















Arrow Manufacturing Co. 
77-89 Wooster St. New York City 


Manufacturers of 


the better grade 


Jewelry Boxes, 


Cases —Ss_ Trays 
Window Displays 
etc. 
for 


s GIFTS THAT LAST Z 
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An inquiry will be to mutual advantage 


































Better Watches at Less Money 





No. 710—10% L. 
NN oii. k tient vehennxkkenene cag eee 
No. 749—10™% L. 15 j. Round, 20 yr. plain 


CO ee ere en eee ee 7.50 
No. 749—10% L. 15 j. Round, 20 yr. eng 
eT ne 8.00 
No. 821—934 L. 15 j. Cushion, 20 yr. eng. 
PO, Pe Ss ion Ce ndaedevecevuxas 11.50 
No. 1002—834 L. 16 j., 14K., w. g. rd. glass 
pe eT Te TTT TTT eT TTT Te 17.25 


Nationally advertised pearls, finest shades, 
at a substantial reduction—WHILE THEY 
LAST. 


Continental Watch & Jewelry Co. 


Jobbers in Watches and Jewelry 
326 W. Madison Street CHICAGO 
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Storekeeping Department. 


ideal for one store would be inadequate for 
another, The factors which determine the 
design of a system are not accounting 
theories, but the actual conditions which 
exist in a particular business. A system 
for all retai! stores would be as impractical 
as the “cure-all” patent medicine is for 
the cure of all ills. The only way to get 
a practical, useful system is for an expert, 
thoroughly versed in the jewelry trade, to 
design and install one to fit the peculiar 
conditions of your particular business, 
[THE END.] 








Building Prestige 


LL local newspapers are interested in 
published articles at times dealing with 
. the early days of the city. This being the 
case it would be an easy matter for the 
jeweler to secure a lot of free publicity by 
getting up an article regarding early days 
in the jewelry business in his own town and 
by then getting one of the local newspapers 
to publish the article as a news feature 
story. 

The data for such an article could be 
secured by talking with some of the old- 
time jewelers and could also be written out 
of the jeweler’s personal experiences. 
Among the things contained in the article 
should be a reference to some of the things 
which formed the main stock in trade of 
the early jewelers in the city, such as 
clocks. 

There should be printed reminiscences of 
early purchasers of engagement and wed- 
ding rings. And there should also be some 
reference to the city’s earliest jewelers -un- 
less some of the early jewelers are still in 
business as competitors. 

Such an article could be made exceed- 
ingly interesting, and it would be sure to 
make a hit with the editor of the local 
newspaper. Undoubtedly, the editor of the 
paper would be glad to publish it and to 
also illustrate it with a photograph of the 
writer, And all this would be a pretty 
good boost for the jeweler and for his busi- 
ness. 

After the article had been published in 
the local newspaper it would be a good 
stunt to clip the article and to then paste 
the clipping on a piece of cardboard and 
display it in the show window. It might 
also be a good idea to get a second copy 
of the paper and to use a second clipping 
on one of the show cases inside the store. 
Many of the folks coming in the store 
would be interested in the clipping and 
would comment about it, and by striking 
this personal note in the store’s dealings 
with customers it would be possible to in- 
crease the friendly feeling felt by customers 
for the store, and it would, therefore, be 
possible to increase the amount of business 
secured from the customers, Pa. W: 








Evalyne—They say that Egbert was a 
bird at going over the top. 

George—He was. He quailed every time 
he heard a shot.—Chaparral. 





“I saw you weeping at the picture show.” 
“Well, it was a moving picture.”—Boston 
Transcript, 
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New Building in Italian Renais- 
sance Style for Well-Known 
Southern Jewelers 














THE attractive new store of C. L. Ruth 

& Sons, Montgomery, Ala.. is illus- 
trated below. It is 115 feet long'and 21 feet 
wide. The remodeling of jewelry is con- 
sidered one of the firm’s profitable features 
and amounts to about 10 per cent, of the 











ARTISTIC FRONT OF C. L. RUTH & SONS’ STORE, 
MONTGOMERY, ALA. 


total gross sales. Newspaper advertising is 
done every day in the year and window dis- 
plays are changed every week and some- 
times oftener. A very extensive line of 
watches is carried, both American and 
Swiss, including all the high grades. 

There are 12 employes in the concern, 
including two watchmakers. Occasionally 
attractive folders and circular letters: are 
distributed to a well selected list taken from 
local club lists, telephone directories and 
other records. Manufacturers’ folders are 
distributed every month. 

An article occupying almost a full page 


was published in a recent issue of a local 
daily describing and illustrating the new 
quarters. Reinforcing this were two full- 
page announcements of the concern, In 
large type across the top of the pages were 
inscriptions calling attention to the formal 
opening of the store, all of which afforded 
excellent publicity. The following descrip- 
tion of the new building appeared in a local 
daily : 

The new building, Italian Renaissance in 
architecture, is of Indiana stone, with a 
green tiled roof supported by wide eaves 
with ornamental brackets. 

Extending over the sidewalk is a hand- 
some bronze and glass canopy swung from 
the building front, bearing on three sides 
the firm’s name in raised, bronze letters. 
This is lighted underneath by bulbs, the 
glare of which is concealed by opaque glass 
shields. 

The vestibule is recessed two feet from 
the building line beneath a wide stone arch, 
extending across the entire front. In the 
flat columns of the arch are two small win- 
dows, set flush with the surface, which, 
fitted with mirror backs and plate glass 
shelves, are used for the permanent display 
of optical goods. The vestibule, extending 
back eight feet, between two large show 
windows to the front door, is paved with 
dull cream-colored ceramic tiles. 

The plate glass windows in front, square 
in shape, are six feet wide and six feet in 
depth. Their interior is uniquely con- 
structed of cream Caen stone in Italian de- 
sign. Three round arches in the rear sup- 
port a heavy, ornamental frieze above, with 
round columns below—the whole delicately 
ornamented with vines and foliage in relief. 

Three mahogany doors, with small leaded 
glass panes, afford entrance from the win- 
dows into the store. Transoms of leaded 
glass, above the doors and the ends of the 
windows next to the wall, are covered with 
many small mirrors set in lead. The floors 
are hard wood parquetry, over which are 
platforms beveled back ten inches from the 
front glass and covered smoothly with dull 
blue, sun proof velour. 

In each window suspended from the ceil- 
ing is a handsome cut-glass prism chande- 
lier. Supplementing these are numerous 
lighting sockets for connecting electric 
portables. A time clock automatically con- 
trols the window lights. 

Under the windows inside of the store 
are cupboards for storing window accesso- 
ries. 

To the right of the entrance are two small 
rooms with plate glass partitions and doors. 
One of these is the private office of the 
senior member of the firm; the other a.dia- 
mond room, which insures the privacy of 
the customer. 

To the left is a corresponding room, with 
windows opening into the vestibule. This 
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FREE Sn" Og 
Genuine Cut Diamond 4 / 100 


BLACK ONYX 
14 Kt. 
GREEN GOLD 


to retail 


$1 5.00 each 





Heavy Seller Silver Belt Buckle 


$1.75 each 


Insert these ads in your local papers and get results. 
Cuts furnished free. 


Wholesale Price on Application 


Buffalo Jewelry Mfg. Co. 


Brisbane Bldg. Buffalo, New York 




























me, 


SIMSON BROS, 


125 Canal Street New York 


Pierced Shanks 











2310 


Suitable for Onyx or Colored Stones 





Made in various lengths and shapes. 





Immediate Delivery 

















All These Rings Are Hand Pierced 





Made in 18K Belais’ and Platinum 
Sold Thru Jobbers Only 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 



































Established 1879 
~~ in io ae 
satisfactory signing and 
service to an manufacturing 
number of cus- nit hag i ae 
tomers quest 
Fraternal 
Prompt Emblems 
Fai Priv Medals and 
alr Prices Class Pins 
Goods of Save and Pel 
e 1 an olic 
Quality 10-12 %-" "Maiden Lane Dept. niece 














THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





Established 1859 


HERMAN KOHLBUSCH, Sr. 


Incorporated 
MANUFACTURERS OF 


Fine Balances and Weights 


Catalogue Sent on Request 


a i Office, 41 Union Square West, New York 





Factory, 149-151 New York Avenue, Jersey City, N. J. 














RIBBON | 





31 East 27th St., New York 


Everything in Ribbon for the Jewelry Trade 


In 10 or 50 Yard Lengths 


SAMONET RIBBON CO. 


Manuf: 
acturers and Importers Tel. Mad. Sa. oe 
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Storekeeping Department. 
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ceived an 
ble here, al 
being kept in 


partment where all repairs are re- 
d delivered. No articles are visi- 
11 watches and jewelry repairs 
cabinets concealed under the 
counter. dumbwaiter, with speaking 
tube and telephone connection, conveys all 
articles to the workshop, located on the floor 
a he main floor of the building has a ceil- 
ing 18 feet high, with coves, and a raised 
decorative cornice divided into three panels 
by beams. The prevailing color scheme is 
old ivory. The floor is laid in noiseless 


linotile, the individual tiles being dull blue 
and gray with dark red border. 
The lighting system is semi-direct, with 
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each end, all plate glass having a 10-inch 
marble base, 

A lobby at the store entrance, another in 
the rear and two aisles furnish ample space 
for shoppers to inspect the cases resplendent 
with their load of gorgeous jewels and 
precious stones. 

All trays are lined with royal blue velvet, 
those in the rear being raised two inches 
above those in the front. 

A mezzanine balcony fitted up for a book- 
keeping department occupies the rear of the 
store. Under the mezzanine is the optical 
department, which has a reception lobby, 
with chairs and table, and a dark room fully 
equipped with modern instruments for eye 
examination. 

Under the mezzanine is a fireproof vault, 
in which to store valuables at night, lava- 


INTERIOR VIEW OF THE NEW STORE OF C. L. RUTH & SONS, MONTGOMERY, ALA. 


eight high candlepower lamps suspended by 
dull, brass chains from the ceiling. The 
wall cases are of plate glass and mahogany, 
with cream-colored Tennessee 10-inch mar- 
ble base extending 90 feet on each side and 
six feet into the store at each end. 

The continuous straight lines of the in- 
terior are broken by six alcoves, three on a 
side. The back of these alcoves contain full 
length plate glass mirrors, whose surfaces 
are divided by bevels cut across, which give 
the effect of latticed windows. Above the 
mirrors are suspended lights, with gold 
glass iridescent shades. 

Three alcoves are provided with seats, 
upholstered in royal blue velour; two have 
mahogany tables for displaying goods; and 
one is devoted to a telephone desk and writ- 
ing table for the customer’s use. 

The cases containing cut glass and china 
have mirror backs and plate glass shelves, 
all others being designed with mahogany 
backs and adjustable shelves. The bottom 
of the cases have concealed, cloth-lined 


drawers to contain duplicate articles of 
merchandise. 

One hundred light bulbs furnish illumina- 
tion for the wall cases. 

The floor cases are in double line in the 
center, with a round, horseshoe case at 


tories, locker roor, packing room and pub- 
lic sanitary bubbling drinking fount. 

The second floor contains the manufactur- 
ing and repair shops, and the third is used 
for storage purposes. 

The basement, extending under the side- 
walk, with elevator to convey heavy freight, 
is lighted by glass prisms set in steel. Here 
are shelves for storing packing cases. 

A system of interior telephones affords 
instant communication with every part of 
the building. 

Everything in 
Montgomery, 

This business was founded in 1873 by 
Charles L. Ruth, who descended from a line 
of jewelers extending as far back as 1740. 
The business was started at 11 Market St., 
and subsequently moved to 11 Dexter Ave. 
In 1889, Mr. Ruth secured quarters at 15 
Dexter Ave., where he was located for 32 
years. Hardwick Ruth was admitted to 
partnership in 1900, when the firm name 
was changed to C. L. Ruth & Son. On 
Jan. 1, the firm name will be changed to 
Ruth & Sons, when W. Hardwick will have 
associated with him Emmett C. Ruth, as 
manager of the jewelry and sales depart- 
ment, and Charles L. Ruth, as director of 
the department of optometry. 


the store. was made in 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 




















The “Small Talk Chap” Doomed to Failure 


6SP)ON’T take yourself too seriously,” 

says some writer in a book on sales- 
manship. I don’t pretend to know more 
about salesmanship than the writer of that 
book, but I want to go on record as advis- 
ing any man to take his job seriously 
enough, at least, and much better too seri- 
ously than not seriously enough. The man 
who does not regard his work seriously will 
be a light-weight in his line. He will not 
amount to much. He will not get very near 
the top. In business the light-weights go 
up, not down. 

I don’t mean that you should not be cheer- 
ful and happy minded. It is always a mistake 
to try to carry the burdens of the world on 
your shoulders. It is possible to overdo the 
matter, of taking your business seriously 
Take it seriously, but not solemnly. Don’t 
go around burdened down with the weight 
of the world’s woe, always moaning and 
groaning about what is wrong. 

The light-weight salesman may have abun- 
dance of small talk and he may be an agree- 
able companion for a short time, but people 
soon tire of him. The small talk chaps are 
best taken in very small doses. We don’t 
care to transact business with a fellow who 
persists in talking pifflee We want to buy 
from the one who gets right down to brass 
tacks without delay. 

Leave it to some other clerk to spring the 
foolish jokes. Joking with customers is ex- 
pensive business. It takes their attention 
away from the business in hand and it gets 
them out of the buying frame of mind. It 
is never easy to tell a funny story well, and 
it is very difficult to make one fit into a 
selling conversation. 

Funny stories your customers have never 
heard before are very hard to find. Leave 
the joking to the professional funny men. 
It costs money to be funny in selling goods 
over the counter. Take yourself seriously 
enough to get away from the idea that cus- 
tomers regard buying as a sort of business 
joy ride. Chuckle headed customers buy 
little and generally pay slowly. Selling 
goods is serious work. So is buying. Be 
serious, but don’t be solemn.—F. F., 


The Joy Store of the City 
A JEWELER sent out a letter like this 
with good results: 

“We often think of this retail jewelry 
store as the joy store of the city. It is 
here that grandparents come to purchase 
gifts for their new grandchildren; it is her 
that. prospective grooms come to panics 
engagement and wedding rings; it is to this 
store that folks come who are looking for 
attractive presents for brides and for folks 
who are celebrating their wedding anniver- 


saries or birthdays. 
“We are happy to be in a business which 
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Mesh Bags (GS Bead Bag, 
Velvet Bags ND) Leather Bag, 


For years we have successfully repaired, replated 
and relined every kind of bag. Competent meq 
in our factory specialize on this work— 
We can do any bag job brought to your store, 
Estimates furnished. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 






















Nickel American Made 
Watches and Alarm Clocks 
at Reduced Prices. 
Each, $.79 


For a list of other bargain and popular 
selling items,-see our late Silent Sales- 
man Catalog No. 51 with reduced { 
prices on watches, clocks, jewelry, 
silverware, phonographs, holiday goods, 
Oneida Community, etc. If you have 
not already received a copy, please 
write for it. It’s FREE to live dealers. 


JOSEPH HAGN COMPANY 
223-225 West Madison Street 
Dept. J.C. 
CHICAGO, ILL. 
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U. S. A. American Made, each 79c. 
























































ROLLS AND BAGS FOR 
SILVERWARE [£220 ,2908 we have 


est quality workmanship, low prices and prompt delivery. 
Write Us For Samples and Prices. 


THE GRAHAM ROLL CO. | 


LOVISVILLE KENTUCKY 















































Announcement °° °° give any order 


on encrusting until you 
have seen our new price list. If you have not re 
ceived your copy notify at once. It will pay you 
to compare prices and workmanship. 


: 51 Maiden L 
Kroner & Hyman New York City” 


Telephone: John 0350, 











, MILLER & RICK 
; Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 
Jewelry and Silverware Repairing 


43 John Street, New York City 





Telephone 
2483 John 





























Special designs of platinum 
jewelry of the highest grade 
and greatest artistic value 
executed most skillfully. We 
are in a position to furnish 
fine melee for your special h 
order work at low prices. 


SIMMONS & ZAWOLKOW 


Platinumsmiths 
31 N. State St. CHICAGO 


















100% Added to Your Display 100% 
BY USING 


<_-JjJULOK- 


THE PERFECT RING RETAINER 
Adjustable Lock, Wedge and Easel 
WRITE FOR SAMPLES 
G. and A. Co., 943 Van Buren St., Chicago, Ill. 














THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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Storekeeping Department. 





so largely in thé joys of human life. 
Iways a pleasure to have incidents 
like the one referred to above occur in our 
store. And, as we say, something of the 
sort happens in our establishment every day. 

“We are hoping that some joyous occa- 
sion will bring YOU to our store shortly. 

“And when you do come be assured that 
it will be a pleasure to us to serve you, and 
that our pleasure in serving you will make 
your visit to our store even more enjoyable 
for yourself.” oN 

This sort of slant on the store’s activities 
gives an entirely different atmosphere to 
the store’s advertising and appeals to all 
those who are interested in stories and in 
romance—and that would include just 
about everybody. 

The store could write an ad along the 
same line for all the other romantic or joy- 
ous occasions which regularly occur. And 
all such ads would make a good impression. 


figures 
It is a 


Making It Easy for Customers to Buy 
ANY jewelers find it of particular 
value to generally keep the different 

articles of jewelry in the same place, In 
this way, customers get in the habit of 
favoring his store as they always know 
just where to point and look for certain 
products in which they are interested. In 
practice this is a small thing to do but the 
psychology of it is very important to bet- 
ter sales. 

The plan of always having the same 
sales persons present at certain regular 
hours is also of good benefit. Customers 
seem to privately enjoy doing business with 
a sales person with whom they have be- 
come acquainted. A retailer in another line 
recently demonstrated the value of this by 
checking up the sales made when new 
sales persons were substituted at the usual 
hours. The results were not so gratify- 
ing as when the regular sales persons were 
in their places at the accustomed time. 
There are many other things which can be 
done in laying the lines of least buying re- 
sistance and in the cultivation of the powers 
of attraction. Some jewelers with watch 
repairing departments have accomplished 
this by maintaining this division nearest 
their main door so that transient and new 
customers can be so gained. The value of 
having the store entrance on a level with 
the sidewalk is well known to all students 
of better salesmanship, 

The method of one New England jeweler 
in permitting all customers to view small 
articles, diamonds, watch works and so on 
through a magnifying glass (which in itself 
attracts sales) is a service recommended as 
good thought in helping to shorten the line 
of buying resistance, 

Another jeweler with the aid of a camera 
takes pictures of all loving cups and special 
sets engraved or selected for anniversaries, 
weddings and special events. These pictures 
exhibited to prospects help them to better 
form a decision. 








“Don’t you think she is a very intelligent 
girl?” 

“I don’t know. I was too busy making 
love to her to find out whether she was in- 
telligent or not.”’—New York Sun. 
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Why Do Mail Order Concerns Get 
the Business? 











Written Expressly for The Jewelers’ Circular by R. H. Butz 














ONE of the most striking developments in 
retail merchandising within the past 
decade has been the amazing growth of the 
mail order houses. which sell direct to the 
consumer. Their business now totals ap- 
proximately one billion dollars a year. 

New methods of distribution are seldem 
successful unless there is a real need of 
such methods ; and we may therefore assume 
that the catalog houses supply a genuine 
economic want. Why have these houses had 
so tremendous a growth? What is the need 
which they supply? 

The answer to these questions are very 
evident if we only stop to analyze the mail 
order business. We find that this business 
is only about 4 per cent of the total retail 
distribution of merchandise; but, on the 
other hand, approximately 20 per cent of 
the entire rural trade goes to the mail order 
houses. A tremendous volume of business 
is taken from the small towns ;-and an almost 
negligible amount is taken from the cities. 

The reason for the rapid growth of the 
mail order business, therefore, may be found 
in contrasting the method of selling as ordi- 
narily applied in the city with that of the 
small town. We find that the progressive 
city dealer spends time and money in dis- 
playing his goods to the best possible ad- 
vantage. He changes his window displays 
frequently, and his interior display fixtures 
are of the modern type. He is a consistent 
advertiser and his salespeople are courteous 
to customers. He puts on an occasional 


‘special sale or demonstration to attract new 


customers. 


He does all this, not with any idea of 
shutting off the mail order business, but 
simply because he fears the competition of 
many other aggressive dealers in his city. 
The small-town dealer, on the other hand, 
has little competition in his immediate 
vicinity and as a rule he does not feel the 
necessity of using modern, aggressive 
methods of displaying and selling. To him, 
money spent in advertising often seems the 
same as money wasted. 

And what is the result? It is actually 
made easier for rural folks to buy of the 
mail order house than-to buy from the 
local dealer. The farmer can sit down in 
his easy chair of an evening and do all his 
buying from a catalog. Whatever the 
article he may want to buy, he will find in 
the catalog attractive illustrations of it, 
together with carefully written descriptions, 
exact specifications and prices. 

The mail order catalog is the most ef- 
fective advertising that has been produced. 
It puts forth the wares in the most attrac- 
tive light possible and always neglects to 
mention the freight or express charges, the 
long delays and the damaged shipments. 

The rural people know all that the mail 
order house has to offer; but often they 
know little or nothing concerning the goods 
or prices of the local dealer. Is it any 





wonder then that these people are sending 
away for the things they need? In those 
communities where the mail order business 
is increasing it will almost invariably be 
found that the dealer pays little or no at- 
tention to this menace to his business exist- 
ence. 

It is a well known fact that®the cost of 
doing business of the mail order houses is 
larger than that of the local dealer. In 
most cases, also, it can be definitely proven, 
when all factors are considered, that it costs 
the consumer more to buy goods from the 
mail order houses than it does to buy from 
the local dealer. It cannot be expected that 
the consumer will know these facts and 
profit by them unless they are brought to 
his attention. 

It is high time that every unprogressive 
dealer awakes to the fact that it is his fault, 
and his alone, that the mail order business 
continues to increase. By using modern 
methods and advertising his business he can 
beat the mail order house at its own game. 


Collar Pins Offered 








HE present popularity of gold and other 
collar pins for use in connection with 
soft collars, which are continually gaining 
favoritism, prompted a jeweler to devote 
his center room to a display of these pins. 
The whole window was arranged to repre- 
sent a soft background, this being accom- 
plished by using soft material in the way 
of hangings and support coverings. The 
pins themselves were displayed on strips of 
cardboard over which was fashigned silk 
coverings in colors, such as white striped, 
and so on. In the very center of the win- 
dow a small nickeled bracelet supported a 
sign, also painted in soft colors, on which 
these words appeared: 


A Soft Collar Pin Turneth Away 
' Wrath 





Billy—Grandma, can you help me with 
this problem? 

Grandma—I could, dear, but I don’t think 
it would be right. 

Billy—No, I don’t suppose it would, but 
take a crack at it-and see—London Mail. 





“Baby was taken very bad while you was 
out, mum,” said the new servant girl. 

“Oh, dear!” cried the young mother. “Is 
he better now?” 

“Oh, he’s all right now; but he was bad 
at first. He seemed to come over quite 
faint; but I found his medicine in the cup- 
board—” 

“Found his medicine! Good gracious! 
What have you been giving the child? 
There was no medicine in the cupboard.” 

“Oh, yes, there was, mum. It was writ- 
ten on it.” 

And then did that girl triumphantly pro- 
duce a bottle labeled “Kid Reviver.” 
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Refiners 


Gold 
Silver 
Platinum 


HANDY @ HARMA 


31 Geld St., New York City Bridgeport, Conn, 


SHIP TO EITHER PLANT 
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WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 


thickness. 








R, & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE 
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RELIABILITY — 


Consider what this means when making 
the annual CLEAN-UP. 





Our modern plant, under complete lab- 
oratory control, a ready market for refined 
materials and a reputation of many years’ 
standing for just and fair dealings all 
assure the results consistent with 


RELIABILITY 


The proper disposal of sweeps will add to 
the years’ profit. 


Write us for Shipping Tags 


American Platinum Works 
N. J. R. R. Ave. at Oliver St. 


NEWARK, N. J. 


New York City—30 Church St. 
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| Established 1858 


Retiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 

















NEWARK, N. J. 
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How Common-Sense Helped 
Watchmaker and Jeweler 





Written Expressly for The Jewelers’ Circular 

















URING the war when workmen were 
D scarce we were compelled to offer 
high wages in order to keep the benches 
filled and get work out in anything like 
reasonable time. Advertisements in the 
trade papers brought all kinds of applicants, 
some good, some just passable and a lot 
that were utterly impossible. It therefore 
became something of an art to choose the 
best that were available from out of the 
many, but I ‘was fortunate enough to keep 
things going in spite of the many handicaps 
encountered. 

One experience among many stands out in 
my memory as being a little out of the ordi- 
naty and may be of interest to others, as it 
involves principles and practice that were 
more common before national prohibition 
became a fact, but which applies under pres- 
ent conditions to a greater or less extent. 

The applicant was a man about 35 years 
of age of good appearance, plainly dressed 
and with an air of self-confidence that 
added to his attractiveness because it was 
not overdone. He introduced himself in 
modest manner and told me that my adver- 
tisement offering good wages had induced 
him to apply for work under me. It hap- 
pened that I had heard of him as a good 
workman, but the statement was nearly al- 
ways accompanied with the qualifying re- 
mark, “but he drinks.” 

Now I had known several men who were 
reputed to be good workmen “only they 
drank,” and my observation had led me to 
be somewhat skeptical regarding the skill 
of good workmen who drank, so thinking 
to save time and misunderstanding I plainly 
told the applicant that while I was in need 
of good men I was sorry to say that I could 
hot give him a bench, and although it was 
a painful thing to do, I thought best to tell 
him why. - 

“Well,” said he, “if that is your only ob- 
jection to employing me, I can tell you truly 
that while it would have been a good one 
six months ago, it does not apply now, for 
Ihave not tasted liquor for over five months 
and never will drink again, as I found that 
the habit was getting such a hold on me 









”? 


that something had to be done, and I quit. 

I thereupon told him that I would give 
him a week’s trial and if we suited each 
other we would have no trouble about mak- 
ing a bargain, 

The following Monday morning found 
him at a bench close to mine, as I wished 
to observe him and his methods. I had 
occasion to correct several of his most ob- 
vious faults during the week, and when 
Saturday night came he stayed while I 
checked up the work slips of the men, after 
which | turned to him for a quiet talk. 

With a slight show of embarrassment he 
asked me how he had proven as a workman, 
to which I replied with the question, “Do 
you want me to tell you the plain truth?” 

“Certainly I do,” said he, and I felt from 
the way he said it that he was sincere, so 
for answer I handed him the notes I had 
made during the week regarding his work, 
and as he read them his face took on a look 
of deep concern and a blush that would have 
been in place on the face of a girl spread 
over it. 

Here is the list: 

Pressed jewel settings into place with 
points of tweezers, marring the polished 
surfaces. 

Replaced hole jewels that were too small 
for the sinks, expecting the cap jewels to 
hold them by pressure friction, thereby 
making the balance seem to have too much 
side shake and endangering the guard 
action. 

Cleaned watch parts very well, but after 
washing and drying them handled them with 
fingers and brushed boxwood sawdust from 
them with a dirty brush which left a fringe 
of fine dust sticking to the edges of scape 


wheel and forks, plainly visible under a- 


double eyeglass. 

Depended too much on single eyeglass to 
the neglect of double eyeglass, evidently 
considering his sight so good that he be- 
lieved double unnecessary. 

Neglected to use movement holder when 
setting up movements. 

Escapement adjusting, coarse. 





Careless about fastening movement in case 
firmly. 

Raised balance cock by means of pricking 
points on plate to raise burrs, 

Put too much oil in oilcups and did not 
change oil frequently. 

Filed screw heads to poise balance instead 
of using hollow drill on under side of heads. 

Turned in as finished watches that were 
out of beat. : 

Left a narrow band around gilded full- 
plate movements as though touched with 
bare fingers. 


He said that he did not use double eye- 
glasses as often as some workmen because 
he thought he did as well with the single 
one. 

I then asked him if he remembered a job 
I handed him on the preceding Thursday, 
with directions to clean and take off burr 
from the balance pivots. He said he did. 
“I noticed that you used the single eyeglass 
on that job and so gave it a special inspec- 
tion.” 

I then handed him a balance staff and 
requested him to notice the shape of the 
pivots. He reported that he found them 
tapering, almost pointed in fact, and then I 
informed him that that was the job he had 
done with a single eyeglass, and another 
staff had been put in by another workman 
to replace this one, as we could not let such 
a job go out. 

When he had read the list he handed it 
back to me with the remark, “It is evident 
that I do not come up to your requirements, 
I am sorry and disappointed, as I had been 
led to believe that I was a pretty fair work- 
man.” 

“Well,” said I, “as a matter of fact you 
are a fair workman, but we have to have 
workmen who are above the fair workman 
class, for most of our customers are people 
of means and want good work, even if they 
have to pay more for it. As far as not 
wanting you, I do want you to stay, pro- 
viding you are willing to take instructions, 
and I have no doubt that you will in a com- 
paratively short time make good, for I have 
noticed that once your attention was called 
to a fault you never repeated it. This in- 
dicates a desire on your part to do good 
work and there is nothing to hinder you 
from becoming a good workman in a com- 
paratively short time.” 

After some talk relative to wages he de- 
cided to come and work under my instruc- 
tions, and I am happy to say that we be- 
came good friends and he improved rapidly 
until now he is one of my most trusted 
men. On my advice he gave up the use of 
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_.Every Process Carried Out Under the 
Supervision of One of the Firm 


SWEEP SMELTERS 
BIRMINGHAM,ENc. 
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THE WASHBURN 


SECURITY MAGIC NUT * 
Automatic Holder for ear studs, scarf-pin 


for all sizes of scarf- 


pin wire, Guaranteed. 
SAFETY CATCH 


For Brooches, etc, 
Can be applied to any 
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EAR WIRES 


for unpierced ears. 


Sz 


work a pin tongues 
Open. Closed. <= 


are used. 
Descriptive Circular on Application, 


Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street. N,V 
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tobacco, which still further advanced his 
tanding, as the tobacco habit is a disagree- 
ble one to indulge im when the user is 
a in close contact with those who do 
not use it. Watchmakers, moreover, almost 
always work in crowded quarters. , 

F. W. H. 





Correspondence Regarding the Horo- 
logical Institute of America 





Extols H. I. A. and Says Watchmakers 
Should Not Attempt to Repair 
Worthless Watches 

Lancaster, Pa., Dec. 15, 1921. 
Technical Editor, 
THE JEWELERS’ CIRCULAR: 
Dear Sir: 

It is with pleasure and sincere wishes 
for success that I learned of the reality of 
the organization of the Horological Insti- 
tute of America. 

It is the fulfilment of a wish expressed 
by me eight years ago. I did not then have 
any plans in mind as to how the certifica- 
tion of watchmakers could be brought 
about. I simply suggested what advantages 
would accrue to the watchmaker himself, 
to the jeweler who employed such a watch- 
maker and to the public in general. 

I am glad to know that the H. I. of A. 
is assured a permanency, since it linked up 
with a government bureau, namely the Bu- 
reau of Standards. 

Now it behooves the jewelry trade as a 
whole and individually to stand behind the 
movement, morally and financially. This 
might be done through the State organiza- 
tions or possibly better, through the A. N. 
R. J. A. In this way the jewelry trade 
would be represented as a unity. I do not 
mean that all individual interest should be 
dropped, but on the contrary, every jeweler 
employing watchmakers should urge them 
to take the tests and examinations which 
will be prescribed by the board of exami- 
ners and secure as high a classification as 
possible, then work for the next higher. 
The man at the bench has advantages to gain 
by this certification as well as the jeweler 
and the general public. His certificate from 
such a high and undisputable source as 
the U. S. Bureau of Standards will be a 
recommendation above all others to whom- 
soever it may concern. It will lift the 
watchmaker out of the realm of the me- 
chanic into the position of a profession the 
same as the doctor, lawyer, etc., and there 
is no doubt that the remunerative gain will 
come in time as the jeweler appreciates the 
advantages he gains in having in his em- 
ploy a watchmaker who has the ability and 
skill to pass the test of the bureau. 

Now this leads to another matter for the 
employer of certified watchmakers to con- 
sider, You have certified watchmakers in 
your establishment, and you no doubt would 
have their certificates displayed so that the 
general public may know that you have men 
of skill! and ability employed to handle their 
repairs. It would not be a matter of sup- 
Position with them, but. they would be ab- 
solutely convinced on seeing a certificate 
from the Bureau of Standards in Washing- 
ton. And what does this mean? Simply 
this, that you have a reputation to live up 
to and to maintain. 
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Now in the name of justice, surround 
your watchmaker with the right working 
conditions, for in order that a watchmaker 
may maintain a reputation he must have 
proper working conditions. Give him good 
daylight to work by. A little over a week 
ago | tcok a trip to a Southern city and I 
Was surprised to learn and see with my own 
eyes that not a single jeweler in that city 
of over 100,000 population had daylight for 
their. watchmakers. 

This is putting the watchmaker under a 
handicap. Secondly, give them genuine 
material to work with. The watchmaker 
can work more quickly and with surer re- 
sults with the genuine material, Last, but 
not least, do not attempt to repair worthless 
watches which will cause constant dissatis- 
faction to you and your customer. Better 
for all concerned if you will advise your 
customer to purchase a more reliable watch. 
The long profits on unreliably constructed 
watches, made of cheap material which in 
many cases cannot be supplied when wanted, 


are a snare and a delusion, which no one’ 


knows better than the watchmaker who has 
the pleasure (?) of trying to keep them 
going, 

I hope that the H. I. of A. will have 
the support of the entire jewelry trade, and 
that every watchmaker worthy of the name 
will find it advisable to take the tests and 
thereby do his share in elevating the watch- 
maker to the position which he occupied a 
century and more ago. 

I for my part am going to take the tests 
as soon as they are given out, and will 
urge every watchmaker I know or come in 
contact with to do the same. 

Thanking you, I am, 

Sincerely yours, 
EMANUEL SEIBEL, 
Of Teaching Staff, Watchmaking Dept., 
Bowman Technical (Horological) School. 





Certification a Great Help to the Jeweler 


HE following letter received a few days 
ago by a member of the Executive Com- 
mittee of the H. I. A. is significant: 


In reply to yours of Sept. 15, asking me what 
I thought about the Horological Institute of 
America I wish to state that I can sce nothing 
but good coming from such an institute. If we 
can get watchmakers to go through a thorough 
horological school, where they cannot graduate 
with 2 near diploma, but will be obliged to get 
an authoritative certificate of their thorough 
ability, it would prove a great help to the jewelry 
trade throughout the country. No doubt others 
have had the same experience as we have had on 
many occasions—to engage a watchmaker who 
reaches you with brand new tools, after attending 
school for so many weeks and who then decides to 
practice on customers’ watches, which, to say the 
least, is an unfair and expensive proposition. 

H. Gasrie., 
Mobile, Ala. 


The man who graduates from a school 
will take an examination given by the Horo- 
logical Institute of America for certification. 
He has his choice to take an examination 
for a first, second or third-grade certificate. 
A man who receives the lower grade certifi- 
cate will, for his own economic advantage, 
be inspired to study and advance himself 
for eligibility to a higher grade. 

The great scientific and inspirational func- 
tion of the Institute is, therefore, readily ap- 
parent and every jeweler in the country 
should lend the movement his hearty and 
immediate support. 
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The Man Who Owns the Watch 


My watch is the one that Grand-dad had, 
And gee, but it’s a hummer; 

It’s ran for ninety-seven years 
In winter and in summer. 





Then Father carried it all his life 
And swore by every minute. 

And the marvelous time it has always kept 
Is proof that the “Stuff” is in it. 


’Twas in childhood days, long years ago, 
As I sat on my Father’s knee, 

And listened to the tick, tick, tick, 
That the turnip was willed to me. 


So I’ve carried it since I was a boy; 
And in traveling o’er the earth, 
I’ve told all men in glowing terms, 

That watch’es priceless worth. 


But sad to say, one fatal day 
I dropped it on the ground; 

I picked it up and wound it tight, 
But it never made a sound. 


So I opened up the cover 
And tock a peep within, 

And pulled out a yard of horse-hair 
With the end of a safety pin. 


When I showed it to the Jeweler 
And said “there’s nothing broke’’; 

He looked at me and grinned like sin 
And said it was a joke. 


He took a glass and Icoked quite wise— 
What he saw was hard to tell; 

And choking on his lies he said, 
She’s busted all to hell. 


The piston rings are missing, 
Six teeth stripped from the gears; 

She should be cleaned—she needs a spring, 
She must have run for years. 


The balance shaft is on the bum, 
Two jewels ere broke into; 
We'll have to overhaul the tub, 
But she’ll run when we get through. 


T called each day¥for thirteen weeks, 
And he finally had it ready; 

And the service it has given since 
Is very darned unsteady. 


I don’t know what he ever did 
But he charged me four and a half, 
And the way that dam old turnip ticks 
Would certainly make you laugh. 


Sometimes she runs, sometimes she walks, 
And she often goes to sleep; 

But I never know when she’s going to nap, 
And that’s what makes me weep. 


You have to give her an awful shake 
To make her start to run; 

And then at half past four she stops— 
The dirty son-of-a-gun. 


And when I try to wind her, 
“Ye gobs and little fishes,” 

It sounds like the bloomin’ coffee-mill 
Grinding up your china dishes. 


That watchmaker is only a faker, 
A blacksmith and nothing more; 

For since he fixed my “Shears-Sawbuck Special’ 
It’s worse than it was befcre. 


PS. 
Through all those years, I had the habit, 
Just to keep her from going dead, 
Of winding her night and morning 
And setting her 20 minutes ahead. 
—R. J. Browning, Watchmaker for Frisch 
Bros., 13 E. Genesee St., Buffalo, N. Y. 








Gault Bros. Co., Ltd., Montreal, Canada, 
have sold out their stock and are retiring 
from business. 

J. A. Trottier & Co. is the successor to 
Jos. A. Trottier, Valleyfield, Quebec, 
Canada. 








What You Must Do 
. To Succeed! 


A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 


know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 


ou. Don’t put it off another day. A course at 

radley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 
Horological Department C, Peoria, IIL 





THE JEWELERWN’ 





CIRCULAR 


December 21, 1921 

















Over 54,00 
Watches Repaired 


“Records Do Not Lie” “Records Do Not Lie” 


When it comes to do your Watch Re- 

pairing don’t forget that SOLOMON 
& CO. are recognized as the largest 
most dependable up-to-date equip- 
ped Shop on the Continent. There 
there are many REASONS for 








that. 
Ist, we have repaired fifty-four 
thousand (54,000) Watches 


within three years and by re- 
pairing such an enormous 
amount we learned to 
please our customers in 

every respect. You sure 
will not make a mistake 
by sending your ex- 
cess Watch Repair- 

ing to 
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8 South Dearborn St., CHICAGO, ILL. 


























Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


' Manufactured by 
F. W. DERBYSHIRE 


DERBYSHIRE 


Waltham, Mass., U. S. A. 














ODD SHAPED 


Watch and Clock 


CRYSTALS 






































GUARANTEED DUST PROOF 


gap~ 24 HOUR SERVICE -@eE 
Mirrors for Vanity and Mesh Bags. All Shapes at Moderate Prices. 


PAUL CANAR 12 Fulton St.N. 














let NOVO SERVICE Turn Your Precious 


Metal Wastes Into MONEY 


Ovrk modern Laboratory, up-to-date in every par- 
ticular, in charge of expert chemists of long expe- 

rience assures our ever-increasing patronage of the 

highest returns On all precious metal consignments. 


A trial shipment will convince you. 


Gold, Silver and Platinum Refining and 
Sweep Smelting 


Novo Smelting & Refining Co. 


269 Pearl Street New York City 





Back to Pre-War Prices 
Gold, Silver, Platinum and Gun Metal Plating 


Mesh Bags repaired and refinished equal to new. 
Jewelry and Silverware Repairing. 


IL. MORENFELD & CO. 


114 Fulton St. Beekman 3459 New York 



























C.W.BUTTS, Inc.*4 fy" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and afe 
prepared to make very prompt deliveries of same for bracelet watches 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS. 





Issue of Nov. 22, 1921 


1,397,614. WATCIIMAKER’S PLIERS. Epwarp 
M. Bary, Kansas City, Mo. Filed April 5, 
1920. Serial 371,262. 2 Claims. 

Staking tool pliers comprising a pair of rela- 
tively movable jaws, one of said jaws having a 
stump receiving socket and a plunger guiding 
passage in alinement with said socket, the other 





of said jaws having a punch receiving cpening and 
a passage intersecting said opening, a block fitting 
said second passage and provided with an opening 
for accommodating the punch and means for se 
curing said block in clamping engagement with 
the punch with the latter in sliding relation to 
said guiding passage. 

1,397,673. BELT-BUCKLE. Samvet Bucusspaum, 
Chicago, Ill. Filed Nov. 1, 1920. Serial 
421,084. 4 Claims. 

A buckle comprising a one piece sheet metal 
body portion provided with a central opening, 
said body portion comprising side members and 
end members, the major portion of said side mem- 





bers lying in a plane, and holding means integral 

with said body portion, said holding means com- 

prising a flat member extending first rearwardly 
from said plane and then forwardly toward said 

body portion to ferm a holding prong having a 

bend therein, said holding prong projecting rear- 

wardly beyend said plane. 

1,397,702. ALARM-CLOCK ATTACHMENT. Cart 
L. Rasmussen, Butte, Mont. Filed July 30, 
1920. Serial 400,019. 3 Claims. 

An alarm clock attachment comprising a base, 
means carried by the base for securing it to the 





clock, a lamp socket supported by the base, a 
switch including a fixed contact carried by the 
base, a movable contact pivoted on said base, an 
operating element associated with and actuated by 
the alarm winding stem incident to rotation thereof 
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in cne direction, and an offset extremity carried 

by said operating element and overlying one edge 

of the movable contact fcr the purpose specified. 

1,397,950. STOP-CLOCK. Recinatp A. FESSENDEN, 
Chestnut Hill, Mass., assignor to Submarine 
Signal Company, Portland, Me. Filed Aug. 
10, 1920. Serial 402,661. 2 Claims. 


In an apparatus for measuring small intervals 
a driving shaft, 


of time, an indicating hand, an 





elastic connecticn’ between said driving shaft and 

said hand, and a dampening mechanism attached 

to said hand. 

1,398,087. FILASK. Cuartes Newton Coryett, 
Mamaroneck, N. Y. Filed Jan. 26, 1921. 
Serial 439,991. 8 Claims. 

A flask comprising the combination of a body, 

a neck of substantial length lying largely within 


























the bedy and a removable cap provided with a cup 

forming extension fitting within the neck and con- 

tacting therewith for substantially the entire length 
of the extension. 

1,398,088. FLASK. Cyarres N. Corveztt, Mama- 
roneck, N. Y. Filed March 23, 1921. Serial 
454,797. 6 Claims. 

A flask having a housing extending intc the 

















body therecf and designed to house a non-collapsi- 
ble cup, the housing subtracting from the capacity 
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of the flask a volume substantially less than the 
capacity of the cup. 


DESIGNS 


53,732. LAPEL-BUTTON ANCHOR. Wutt1am 





Fiscuer, New York. Filed Nov. 19, 
Serial 425,280. Term «f patent 7 years. 
59,739. WRIST-WATCH. Freperick G. Gruen, 
Cincinnati, Ohio, assignor to The D. Gruen 


1920. 





Sens & Co., Cincinnati, O. Filed June 26, 
1920. Serial 392,101. Term of patent 14 
years. 

58,740. WRIST-WATCH. Frepericx G. Gruen, 
Cincinnati, Ohio, “assignor to The D. Gruen 





Cincinnati, O. Filed June 26, 
392,102. Term of patent 14 


Sons & Co., 
1920. Serial 
years. 

58,744. WATCH-BOW. Freperick G. Gruen, Cin- 
cinnati, Ohio, assignor to The D. Gruen Sons 





& Co., Cincinnati, O. Filed May 25, 1921. 
Serial 472,598. Term of patent 14 years. 
59,744. EMBLEM, PIN, BUTTON OR SIMILAR 

ARTICLE, Epwin C. Heatucore, Brooklyn, 





N. Y. Filed June 3, 1919. Serial 301,576. 
Term of patent 14 years. 


59,745. EMBLEM, PIN BUTTON OR SIMILAR 





ARTICLE. Epwin C. Heatucote, Brooklyn, 
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$9,764. BRACELET. Jostpm Mecar, New York, 


38,768. 


122 


mm 


Filed June 3, 


1919. 


Term of patent 14 years. 


Filed Nov. 





1, 1920. 
of patent 32 years. 
WEDDING - RING. 





Serial 421 


Joun 


7 


<> 


O’Brien, St. Leuis, Mo. 
Serial 502,074. 





Filed Se 


Serial 301,578. 


,185. 


CorNELIUS 


pt. 20, 1921. 


Term of patent 14 years. 


$8,793. VANITY-CASE, BROOCH, PIN OR SIM- 


ILAR ARTICLE OF JEWELRY. 


THOMPSON, 
1921. 





Belleville, N. J. 
Serial 458,767. Term of patent 7 years. 


Peter J. 


Filed April 5, 


$9,798. CHARM. Epwarp L. Weer, Providence, 


$9,799. 


1905, and are published 


a 2, 


Frovidence, 


Serial 461,703. 


assigner to 


ma, Bs 


Potter 


Filed April 


& Buffinton Co., 


15, 1921. 


Term of patent 7 years. 


BROOCH. Bina M. West, 


Port Huron, 





Mich. 


Term of patent 7 


Filed March 


28, 1921. Se 


years. 
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UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to regisrtaticn unter the Act of Feb. 20, 


tion 6 of said 


Ser. 


Act. ] 


in compliance 


e with Sec- 


Trade-Marks Published Nov. 22, 1921 


141,412. 


PRECIOUS-METAL 





(CLASS 


28. JEWE 
WARE.) 


LRY AND 
BERNDORFER 
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Term 


METALLWARENFABRIK ARTHUR Krupp A, G., 
Berndorf, Lower Austria. Filed Dec. 22, 1920. 
Particular description of goods.—Refined Nickel- 
Silver Articles Electroplated with Gold and Sil- 
ver—-viz., Absinthe-Cups, Absinthe-Spoons, Ash- 
Trays, Asparagus-Servers, Asparagus-Services, Bas- 
kets, Beer-Jugs, Beer-Mugs, Biscuit-Boxes, Biscuit- 
Stands, Bonbcn-Dishes, Bonbon-Boxes,  Bottle- 
Holders, Bottle-Stands, Bottle-Trays, Bowls, Bowl- 
Ladles, Breakfast-Services, Bread-Baskets, Bread- 
Forks, Bread-Trays, Butter-Coclers, Butter-Knives, 
Butter-Plates, 3utter-Dishes, Cafetieres, Cake- 
Stands, Cake-Baskets, Cake-Trays, Cake-Trowels, 
Candelabras, Candlesticks, Card-Trays, Carver- 
Rests, Caviar-Dishes, Centerpieces, Celery-Stands, 
Chafing-Dishes, Champagne-Jugs, Champagne-Serv- 
ices, Cheese-Covers, Cheese-Dishes, Cheese-Grates, 
Cheese-Trays, Cheese-Scoops, Child’s Mugs, Choco- 
late-Pots, Cigar-Baskets, Cigar-Boxes. Cigar-Stands, 
Cigarette-Boxes, Cigarette-Cases, Café-au-Lait Serv- 
ices, Claret-Jugs, Claret-Jug Trays, Cloth-Brushes, 
Coffee-Cups, Coffee-Machines, Coffee-Pots, Coffee- 
Services, Combs, Comb-Boxes, Ccmplete Services; 
Corks, Fancy; Cocktail-Mixers, Cork-Holders, Cork- 
screws, Cream-Bowls, Cream-Jugs, Cream-Stands, 
Cruet - Frames, Crumb- Trays, Crumb - Brushes, 
Crumb-Scoops, Cups, Dishes, Dish-Covers, Dinner- 
Cruets, Dinner-Plates, Divisions for Dishes, Egg- 


Cups, Egg-Dishes, Egg-Spocns, [Entrée-Dishes, 
Finger-Bowls, Fish-Dishes, Fish-Carvers, Fish- 
Plates, Flower-Baskets, Flower-Dishes, Flower- 














Holders, Flowet-Pots, Flower-Vases, Forks, Fruit- 
Baskets, Fruit-Bowls, Fruit-Coolers, Fruit-Dishes, 
Fruit-Knife Stands, Fruit-Stands, Goblets, Glove- 
Boxes, Grape-Washing Bowls, Grape-Dishes, Grape- 
Scissors, Grape-Stands, Gravy-Ladles, Gravy- 
Spoons. Hair-Brushes, Hand-Mirrors, Hat-Brushes, 
Honey-Dishes, Honey-Pots, Hors-D’Oeuvre Dishes, 
Hot-Water Jugs, Ice-Cups, Ice-Caddies, Icé-Fails, 
Ice-Scoops, Ice-Plates. ice-Services, Ice-Cream 
Dishes, Ice-Cream Knives, Ice-Cream Plates, Ice- 
Cream Spades, Ice-Cream Spcens, Inkstands, Jam- 
Dishes, Jam-Spoons. Jam-Stands, Jardiniéres, Telly- 
Stands, Jelly-Dishes, Jewel-Boxes, Jugs, Knite- 
Rests, Knife-Trays, Lemon-Extractors, Lemon- 
Squash Spoons, Lemon-Squeezers, Lemonade-Jugs, 
Letter - Seals, Letter - Weights, Liqueur - Bottles, 
Liqueur - Cups, Lobster - Picks, Luncheon - Cruets, 
Marrow-Sccops. Marmalade-Dishes, Marmalade- 
Spades, Marmalade-Stands. Match-Boxes, Match- 
Stands, Meat-Carver Rests, Meat-Dishes, Meat- 
Skewers, Meat-Plates, Menu-Holders, Milk-Jugs, 
Mirror-Mountings, Muffineers, Mustard-Pots, Nap- 
kin-Rings, Nut-Crackers, Nut-Dishes, Oil and 
Vinegar Cruets, Olive-Dishes, Oyster-Forks, 
Oyster-Stands, Pastry-Stands, Pepper-Dredgers, 
Pepper-Mills, Pepper and Salt Stands, Pepper-Pots, 
Perfume-RBottles, Photo-Frames, _Pickle-Casters, 
Pickle-Forks, Pickle-Jars, Plates, Plate-Covers, 
Pomade-Boxes, Powder-Boxes, Powder-Brushes, 
Preserve - Dishes, Preserve - Stands, Prize - Cups, 
Punch-Glass Holders, Punch-Bowls, Punch-Ladles, 
Salad-Bewls, Salad-Servers, Salt-Cellars, Salt- 
Dredgers. Salt-Spoons, Sardine-Boxes, Sauce-Boats, 
Sauce-Spoons, Savings-Banks, Scent-Bottles, Serv- 
iett-Rings, Skewers, Smoking Sets, Scap-Boxes, 
Soup Tureens, Specimen-Vases, Spice-Stands, 
Sponge - Boxes, Sponge- Basins, Spoon - Baskets, 
Spoon-Cups. Spoons and Forks, Statuettes, Straw- 
Holders, Stew-Dishes, Strainers, Suger-Basins, 
Sugar-Baskets, Sugar-Bowls, Sugar-Crushers, Sugar 
and Cream Stands, Sugar-Sifters, Swects-Decxes, 
Sweets-Dishes, Syrup-Jugs, Table-Bells, Table-Cut- 
lery, . Table-Forks, Table-Knives, Tablespoons, 
Tankards, Teaspoons, Tea-Cups, Tea-Eggs, Tea- 
Caddies, Tea-Glasses with Mountings, Tea-Holders, 
Tea-Infusers, Teakettles, Teapots, Tea-Services, 
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Tea-Strainers, Tea-Strainer Bowls, Tea. 
and Coftee Sets, Toast-Racks, Toddy-Spoone nae 
Sets, Tooothbrush-Boxes, Toothpick-Stands Per 
Powder Boxes, Trays, Turkish-Coffee Pots ve 
etable-Dishes. Venison-Dishes, Wafer-Dishes, Wa 
ers, Wall-Plaques, Washing-Basins, Wash ' Hand. 
tasins, Watch-Hclders, Water-Services, Water. 
Jugs, Wine-Carriages, Wine-Coolers, Wine-Coole, 
Stands, Wine-Corks, Wine-Label Mountings, Wit 
Cups, Wine-Services, Wine-Jugs, Wine-Glass Stands 
Writing Sets with Electroplated Mountings, ’ 
Claims use since Sept. 11, 1919, 
Ser. 148,981. (CLASS 27. HOROLOGICAL IN 
STRUMENTS.) Joseru Davine, New York 
Filed June 11, 1921. j 














Particular description of goods.—Watches, 
Claims use since Sept. 10, 1917. 


Trade-Mark Registered Nov. 22, 1921 


148,714. SILVERWARE, AND PARTICULARLY 
HOLLOW WARE AND FLAT-WARE, yw. 

D. SmituH Silver Co., Chicago. 
Filed March 28, 1921. Serial 145,365. 


PU 
LISHED JULY 26, 1921. “ 








The Pulling Power of Advertising in 
Business Papers 





W. L. Rickard, president of Rickard & 
Co., one of the big advertising agencies in 
this country, says that “Business paper ad- 
vertising is the foudation upon which almost 
all successful general advertising has been 
built.” 

In a short article written especially for 
Advertising & Selling, Mr. Rickard writes: 

“It may safely be said that business 
paper advertising is the foundation upon 
which almost all successful general adver- 
tising has been built. Important as the 
latter is to manufacturers in many lines, it 
is essential only to a comparative few, 
whereas business paper advertising is s- 
sential to a large success in almost every 
line. 

“The power of business paper advertising 
is almost unbelievable. Large businesses, 
whole industries in fact, have been built up 
without a line of advertising anywhere 


but in business papers. Almost every 
manufacturer of outstanding importance 
today grew from small beginnings. A 


great majority of these first learned of the 
business building power of publicity through 
advertising in the papers of their respective 
trades and industries. To this day they con- 
tinue to maintain this class of advertising 
under any and all business conditions. 

“Selective in the character of its circu- 
lation, the business paper enables the aw 
vertiser to choose readers of any given class 
or occupation; makes it possible for him 
to talk to his ‘market’ in its own language 
and upon the points in which it is inter- 
ested. 

“A personal experience with business 
paper advertising covering a period of over 


twelve years has proven to me that the — 


progressive men in any industry, profession 
or trade, from the biggest and most com- 
manding figures down, 
papers.” 





read __ business 
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